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THE BUSINESS SIDE OF 
AGRICULTURE 



CHAPTER I 

INTRODUCTORY: THE FARMER 
AND HIS MARKET 

IT was customary with writers on agriculture in 
the eighteenth century to comment in the open- 
ing pages of their works on the multiplicity of labours 
that attend the life of the farmer, and the extensive 
knowledge that he ought to possess in order to 
practise his art to the best advantage. Professor 
Bradley, who taught botany in the University of 
Cambridge, and published about 1726 a book called 
The Country Gentleman and Farmet^s Monthly Director ^ 
says in his introductory discourse: "I consider a 
Farmer as a Person whose Business depends more 
upon the Labour of the Brain than of the Hands ; 
that is, his Contrivance and Wariness will prove much 
more beneficial to him than the working Part^ . . . 

B 
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'Tis not hard Labour alone will fill the Sack ; but in 
the Business of Husbandry there must be Experience 
and Judgment as well as Industry : for consider the 
vast Variety the Farmer has before him." He then 
proceeds to detail at some length the many duties of 
the farm, including some things, such as the manage- 
ment of fish ponds, and the care of carp, tench, pike, 
perch, etc., which we should hardly consider nowadays 
belonged to agriculture. 

Some ninety years later Sir John Sinclair, founder 
of the Board of Agriculture, as he styles himself, 
published a work, entitled The Code of Agriculture^ 
including Observations on Gardens^ Orchards y Woods ^ 
and Plantations^ the opening words of which run as 
follows : " Agriculture, though in general capable of 
being reduced to simple principles, yet requires on 
the whole a greater variety of knowledge than any 
other art." 

Both writers agree on the great store of informa- 
tion an agriculturist should possess, and both set 
themselves to inform him as to the particulars. And 
yet Bradley was able to satisfy himself that he had 
given all that was generally necessary in a hundred 
and ninety-one pages, while The Code of Agriculture 
is contained in less than five hundred, exclusive of 
an appendix, which covers another sixty. In the 
years, now nearly ninety, since the latter book was 
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published the development of scientific agriculture 
has progressed apace, and it would require a book of 
some thousands of pages to contain all the scientific 
and practical knowledge a farmer ought to have at 
his command. 

From the opening years of the nineteenth century, 
when chemistry was utilised in solving some of the 
problems of the farm, down to the present day there 
have not been wanting men of science who have 
applied their learning for the benefit of agriculture. 
Some have investigated the nature and properties 
of the soil, or the life-history of the plants that 
grow in it; others have studied the beneficent and 
harmful micro-organisms, and the place they take 
in the economy of agriculture ; while the researches 
of students of natural history have added enormously 
to the volume of information that a cultivator of the 
soil and a rearer of cattle ought to possess. 

Nor can it fairly be said that all this learning has 
been offered to an unintelligent class of men who 
persist in neglecting the teaching of the science that 
has busied itself in their behalf. The English farmer 
has adopted in many instances the teaching of the 
professors, and has often assisted to carry out their 
experiments. It is indeed customary to talk as if 
the agriculturists of Great Britain were a backward, 
unenterprising race, content to follow the practice 
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of their fathers without endeavour or desire to 
improve on their ways. But it may be doubted 
that those who criticise them are aware of the great 
skill and versatility shown by the farmers of this 
country and the high standard of efficiency to which 
they have brought their profession, and that in the 
teeth of a fierce competition and severe depression 
which would have sufficed to crush out many a manu- 
facture or business. At the Industrial Exhibition in 
Paris in 1855, as well as on similar and more recent 
occasions, as Mr. John Wilson wrote in the Efuyclo- 
padia Britannica^ the one department in which 
Britain confessedly outstripped all her rivals was 
not in any of her great staple manufactures, but 
in the livestock of her farms and in her agricultural 
implements and machinery. This position has not 
been lost in more recent times. Agricultural statistics 
show that a greater number of bushels of wheat are 
grown to the acre in the United Kingdom than in 
any other country in the world, except perhaps in 
Belgium. Large quantities of seeds are yearly ex- 
ported from these islands to sow in foreign countries, 
and it is to this country that breeders of cattle 
come to buy the stock that they want to improve 
their own herds. So far as the soil and climate 
permit, there is no equal to the British farmer in 
either hemisphere. 
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In spite of all this it is universally admitted that 
agriculture does not pay. We hear on all sides of 
reduced rents and declining values of agricultural 
land ; we are told that the landlords of this country 
have lost in the last twenty years a sum exceeding 
the National Debt. The debaters at the Farmers' 
Club declare that the cause of the decline in the 
number of sheep in Great Britain is the smallness of 
their bank balances, and the utmost that any one of 
them will admit — in public — is that by unremitting 
toil and special circumstances he is just able to keep 
his head above water. It is a lamentable spectacle. 
The most enterprising, hard-working men, whom 
the whole agricultural world regards as the pattern 
and standard of their profession, cannot make their 
business pay. Surely there is something fundamen- 
tally wrong. 

Every business that is conducted for gain has two 
sides, the practical and the economic. On the former 
of these the man of business endeavours to produce 
the best article he can, the one most suited to the 
customer's requirements. On the second he tries to 
make his incomings exceed his expenses by dis- 
covering means of cheapening his processes, or of 
increasing his values. Agriculture forms no exception 
to this rule. A farmer must, in order to lessen his 
expenses, produce as cheaply as possible the best 
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article he can contrive to put on the market This 
is the first element of profit-making. The farmer, like 
any other business man, has got to decide when it is 
most profitable to expend money, and when he will 
best be served by reducing his outlay. It is the more 
difficult in his case inasmuch as his turnover is slow 
(in respect of much of his produce only once a year), 
and the wisdom of his expenditure is often depen- 
dent on the weather or other circumstances over 
which he has no control. But it is generally held 
that in this respect, as in that of those already men- 
tioned, the English farmer has exercised discretion, 
foresight, and enterprise. Experience has taught him 
in which direction he should not venture, and in 
which he might embark with caution. He has 
readily adopted labour-saving machines and devices 
for increasing the value of his products as well as 
for reducing his expenses. No little ingenuity has 
been employed in bringing cattle to maturity at an 
earlier age than was the case half a century ago. 
The competition with fruit and vegetables for the 
early market, at a season when prices rule high, is 
extremely keen, and, as is well known, extraordinary 
prices are often given for special plants or siseds 
having a tendency to ripen early or resist disease. 
The public have repeatedly been startled in the last 
year or two by reading in their newspapers of sen- 
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sational prices given for small quantities of some 
new potato, and have been inclined to draw wholly 
false conclusions as to the profitableness of that class 
of sericulture. 

All these instances, however, relate chiefly to func- 
tions of production; the successful conduct of a 
business requires, in addition, economic abilities of 
a different class. The object of a manufacturer of 
cloth or cotton goods is obviously not merely to 
make what he can, but also what he can sell. But 
agriculture in England is as much a business as 
any of the staple manufactures, and is governed 
therefore by very much the same rules. It has 
indeed been pointed out by many writers on English 
agriculttu'e, in comparing its characteristics with the 
husbandry of the Continent, especially of those 
countries nearest to our own shores, that the object 
of the English farmer is to make money, by which 
is meant not merely to make a profit, but to produce 
something that he can sell for cash. He is not, as 
so many of the occupiers of land in other countries 
are, dependent on the produce of his farm for his 
daily sustenance. Many of the articles that appear 
on his table may be brought direct from his farmyard, 
but not only do many things appear there which he 
cannot grow, but it has become customary with him 
to deal with tradesmen for many things that he 
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could, and perhaps does, produce. Probably few 
farmers in England bake their own bread, and still 
fewer brew their own beer. On the other hand, a 
large number of peasants and small farmers in 
France and Germany maintain themselves and 
their families on what they grow, and send but a 
small proportion to the market. To such people 
money is a scarce, and hardly a necessary com- 
modity. 

The English farmer, therefore, seeks to make money 
exactly as the manufacturer of cloth or cotton goods 
does. The reasons for this are two. In the first 
place, owing to a variety of causes, which may be 
found discussed at length in books on history and 
economics, land in England, especially agricultural 
land, has passed into the hands of very few owners. 
The process, which was mainly political at first, has 
now an economic reason. The general want of 
capital, the great amount required, and the variety of 
uses to which it could profitably be put in a large 
English farm, have led many men who owned land 
to sell it and employ the money in the purchase of 
stock, manures, and machinery. This has had an 
important effect on agriculture in Great Britain. 
It has reared a race of tenant farmers who are able 
to move from one part of the country to another in a 
way that the yeoman could never do. And in the 
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second place it has made them regard the land as a 
kind of loan out of which they must make the best 
rate of profit they can. It has also elevated the pay- 
ment of rent into a matter of first importance. Now it 
has been customary in England for many hundreds 
of years to pay rent in money, and, therefore, the 
tenant has to see that he has sufficient money in 
cash, or at his bank, to pay his rent every half-year, 
or whenever it may be due. For a tenant who has 
to pay ;f 200 or ;f 500 in rent all transactions whereby 
he is able to turn his products into money have the 
utmost interest. 

While, however, it is customary in England to pay 
the landlord in money, it is compulsory to pay 
labourers who do not live in the house in that way. 
The Truck Acts are not so strict in the case of farm 
labour as they are in the case of artisans, and money 
wages are generally supplemented by allowances, 
whether special, as in harvest, or general, such as the 
potato-patches, the fuel, or the other additions that 
a farm-hand gets to swell his income. But in every 
part of England some money is paid over, even to 
the children ; and as — in the south, at any rate — wages 
are paid weekly, sales must be made of the farm pro- 
duce for the coin that is to be given. The need, there- 
fore, for replenishing the bank balance is periodical, 
in small amounts for wages, and in large amounts for 
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rent A farmer has, over and above these, a variety 
of expenses. There is the cake and manure merchant, 
the machinery maker, the seed merchant, and a num- 
ber of other tradesmen with whom he has transactions. 
It may be that some of these will also be customers 
of his and will write off the value of the corn he 
sells them against the value of the cake he buys, 
and so no money will pass at all ; but at all events 
that is a commercial transaction, the advantages or 
disadvantages of which he has to consider. It may, 
therefore, be asserted that the profitable disposal of 
farm produce is quite as important an item in the 
successful management of the business as the profit- 
able production of it is. 

Now the multitude of a farmer's cares in the pro- 
duction of his saleable commodities, as has been 
already mentioned, forms the theme of the opening 
chapters of many books. Few have even referred to 
the variety of troubles that he has in disposing of 
them. And yet they are not much out of proportion. 
If the farmer has to sow and reap wheat, rear and 
fatten oxen and sheep, and attend to all the minor 
branches of his trade that are recommended in the 
text-books as sources of profit, he must have a 
corresponding number of articles to sell. He has 
this additional difficulty, that he has to sell them by 
different methods and to different people. He has to 
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know not only at what price such articles as he has 
to offer are selling at any given market, but he has 
to know whether it will pay him to sell them at that 
price. He has to exercise his judgment as to whether 
prices are likely to rise or fall, and to use his in- 
genuity in finding out whether, by going further afield, 
he can get a better offer, and whether the cost of 
taking his produce to that market will not extinguish 
the advantage he might hope to gain. Then it is 
to be remembered that he is dealing with men who 
confine themselves to one branch of his industry; 
for the butcher does not buy wheat, or the miller beef, 
and consequently he is dealing with men who may 
be expected to know the details of the trade better 
than he does. Add to these that he is face to face 
with a fierce foreign competition, and the sum of his 
difficulties as a trader will be found to equal, if not 
surpass, the sum of his difficulties as a producer. 

A book of this size is obviously too small to 
contain a description of all the operations in which 
a farmer is engaged, and it may not be considered 
amiss, therefore, to confine it to an examination 
of the various methods that are in vogue in Eng- 
land for the sale of farm produce, giving some 
attention to the people with whom a farmer has to 
deal, and the means by which the prices current of 
the day are ascertained or recoitied. In the course 
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of doing so we may notice some recent changes and 
the tendency of these developments. The extent to 
which new ways of transacting business have been 
adopted is the measure of the skill that has been 
shown in this part of a farmer's occupation. That 
the agriculturist is deficient in this quality there 
is no reason to suppose, though the specialisation 
of employment, which has led to the great in- 
crease in the number of middlemen, has led many 
people to deny it. The middleman is, of course, a 
necessary part of modern civilisation. He performs 
a useful economic function, and has as much right 
to the gratitude of the community whom he serves 
and to the protection of the State as the producer, 
to whom he stands in much the same relation as a 
sovereign does to a pound's worth of goods. He is 
essentially the outcome of the modern system of 
rapid communication. In the old days, when travel- 
ling was slow and difficult, the market town was the 
centre to which most agricultural produce went, and 
at which the consumer was to be found. The quantity 
of produce exhibited at the market was limited by 
the productivity of the immediate neighbourhood, 
except in the case of some of the large annual fairs. 
But with the advent of railways and telegraphs the 
small markets have been deserted for the larger 
towns, where transactions are greater. A farmer 
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must therefore spend more time at the market or 
arrange for the sale of his produce by a middleman. 
On the other hand, the complexity of modern agri- 
culture has made the presence of the husbandman 
on his land more necessary than ever, and his absence 
for a large part of a day at a market a source of 
wastefulness. It may be that this development is 
regarded with disfavour by those whose natural 
inclination is towards the trading side of a farmer's 
life. A recent writer, recounting the visit of our 
countrymen abroad to learn the ways of the foreigner, 
declares: "The English farmers are intensely com- 
mercial ; the bartering at the weekly market, the sale 
of corn by a farmer at sixpence a quarter better than 
his neighbour, or the purchase of seed at sixpence 
less, is the bright spot in an otherwise monotonous 
existence, and all wish of sharing with others the 
advantages of profit sharing and co-operative under- 
taking is absent from a farmer's breast" However 
this m^y be, the constant pressure of home duties 
and the increasing intricacies of trade are acting as 
a perpetual incentive to the practising agriculturist to 
devote his energies to production, and del^ate the 
duties of sale. How and to whom the charge is to 
be entrusted, whether the trustee is acting as an 
agent for the farmer or as an independent trader, and 
whether the results are advantageous, must be the 
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object of inquiry. It is proposed, therefore, to begin 
with the customary methods of selling which have 
been in vogue, with modifications, since farming be- 
came a business, and to deal with the two divisions 
of vegetable and animal products separately. After- 
wards we will examine some of the schemes that 
have been devised in recent years by persons or 
organisations interested in the prosperity of the agri- 
cultural classes to assist them to dispose of their 
produce to better advantage. 



CHAPTER II 

TRADITIONAL METHODS OF MARKETING 

CEREALS, HOPS, FRUIT, AND OTHER 

VEGETABLE PRODUCE 

THE word agriculture, which is now used to 
comprise all the operations of the farmer, 
means properly the cultivation of the soil, and though 
the livestock interest has gradually eclipsed that of 
tillage, it has always been customary to give the pre- 
cedence to the latter in all books on husbandry. It 
will be natural, therefore, to begin with an account of 
wheat, since of all the vegetable products of the farm 
that plant ranks first — not only in the public estima- 
tion, but even among farmers themselves. The con- 
sumers as a body, and especially those who live in 
towns, naturally attach the highest importance to the 
grain which figures at every meal of nearly every 
inhabitant of the kingdom. With the producer, 
however, the reasons are more numerous and com- 
plex. Apart from the sentiment attaching to the 
growth of wheat, it is a valuable crop in the economy 
of production, since it takes a leading place in the 

«5 
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system of rotation of crops which is usually practised 
here, and with which the fame of English agriculture 
is closely bound up. 

In recent years, when wheat has become almost 
unremunerative, many efforts have been made to find 
a satisfactory substitute without success, and there- 
fore it retains a certain value, apart from its use as 
a food product. From the commercial and economic 
point of view there are other arguments for its 
continued production. It is a crop which can be 
depended on to produce approximately equal results 
every year, while it forms a palatable and nutritious 
food for animals as well as men. It is a crop which, 
when harvested, will keep without great difficulty, 
and which does not rapidly deteriorate like soft fruit 
or animal products. It has a ready sale at all times, 
and the demand for it is equal at all seasons and in 
all years. It has, in fact, many of the economic 
qualities which have made gold the usual medium of 
exchange throughout the world. In spite of these 
advantages it is, however, well known that the acre- 
age of wheat in Great Britain has been substantially 
reduced in the last thirty years. At the beginning 
of that period some three million seven hundred 
thousand acres were sown with that grain; at the 
present time it is to be found in a little over a 
million and a half, while the price has fallen in the 
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meantime from forty to twenty-five shillings. Barley 
has suffered a proportionate decline, both in acre^e 
and in price, while oats, which are only a shilling 
or two below the price of those days, have actually 
increased the area devoted to their cultivation. 

There are a number of kinds of wheat, each having 
its special good quality, but as they are valuable 
chiefly in accordance with their productivity or their 
power of resisting the influence of bad weather, it will 
not be necessary to enumerate them. For general 
purposes we need only remember that all English 
wheats, whether white or red, belong to the "soft" 
variety, and depend for their price upon the quality 
of the grain as put on the market For purposes of 
the present discussion it will be convenient to make 
three classifications — seed wheat, and what are com- 
monly known as "iiead " and " tail " wheat, the latter 
of which is always consumed on the farm. It is 
needless to say that the first is the best, and that 
only a very small proportion of the crop, probably 
not more than 8 or 9 per cent.,^ is used for the next 
year's seed. Now, as is well known, wheat sown con- 
tinually on the same soil tends to deteriorate, and 
farmers therefore change their seed periodically. 
But it does not follow that the seed is brought 
from a diflerent locality, and a farmer who has both 

^ Fami Revenue and Capital^ by R. H. Rew, p. 1 1. 
C 



i8 BUSINESS SIDE OF AGRICULTURE 

light and heavy soil to plough will not need to buy 
seed from outside for two or three years. When, 
however, he does think it advisable to have a change, 
he usually buys from a farmer living some distance 
away, where the nature of the soil is quite differ- 
ent and these negotiations are not conducted through 
the usual public channels of exchange. The amount 
of wheat therefore that passes through the market 
will be correspondingly reduced. Sales by private 
treaty of this kind are not regarded quite in the same 
way as other business transactions, and the seller 
may have to wait a very long time for his money 
and only get it with some little trouble. There are, 
however, a certain number of transactions of this class 
at the regular corn markets, though a farmer with 
seed wheat to sell will not look for the same sort of 
purchaser that he would seek if he had the bulk of his 
harvest to dispose of. He may on such occasions 
sell to the merchants, especially to the representatives 
of the large companies or firms that deal in seeds, 
who, it is interesting to note, send a considerable 
quantity abroad, where the great productivity of 
English wheat, and its cleanness from rubbish of all 
kinds, including the seeds of weeds, are naturally 
highly valued. 

Before we go on to discuss the sale of English 
wheat for consumption in the form of bread, we 
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must spend a little time inquiring into the special 
qualities of English and foreign wheat, and to the 
place which each holds in the market. The reader is 
probably aware that the average crop in England is 
nearly thirty bushels to the acre, that of Wales about 
twenty-four, while Scotland, on account of certain 
exceptional districts, can boast of over thirty-seven 
bushels. The counties of Haddington, Linlithgow, 
Ayr, and Renfrew returned more than forty bushels 
to the acre in 1902, while the county of Edinburgh 
gave forty-five. Even better results than this are 
sometimes obtained, and a gentleman at the meeting 
of the Farmers* Club, in November, 1901, declared 
that on one occasion, admittedly exceptional, he 
had obtained fifty bushels of seventy-five pounds per 
statute acre. On the other hand, the average return 
per acre in foreign countries is small. Some Euro- 
pean countries, like Germany, Denmark, and Holland, 
give twenty-five to twenty-eight bushels, but France 
returns only eighteen. Canada grows over eighteen 
bushels to the acre, but the United States have an 
average of little more than thirteen, the Argentine 
Republic eleven, Roumania twelve, Russia (excluding 
Poland, which gives fifteen) no more than eight to 
ten, and Australia barely over seven. 

It will readily be understood that wheat grown in 
such different countries is not all of the same kind or 
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quality, and that although in many places the de- 
ficiency is due to bad management, the wheat grown 
in some of the districts where a very small crop is 
produced has counter-balancing advantages. Such 
indeed is the case, and it i$ to these peculiarities that 
so much of the foreign wheat owes its place in the 
English market The " red winters," as some of the 
American wheats are called, some of the Polish, and 
of the River Plate wheats, are very much of the same 
character as the English grain in the amount they con- 
tain of that substance known as gluten, in which much 
of the nutritive property of bread exists.^ These 
wheats are what is known as "soft," though of a good 
colour, and of a high, or, -at any rate, fair " strength." 
Others are of a totally different character. The greater 
part of the American wheats, such as those known as 
Duluth, Minnesota, Chicago, Spring Milwaukee, the 
famous Manitoban, most of the Argentine, the Aus- 
tralian, the Indian, and most of the Russian and 
Egyptian wheats, are "hard," sometimes even to 
brittleness, often with great strength, and they give 
a very different kind of flour from the English wheat 
on being milled. The bread which we eat in England 
is generally made from a mixture of several of these 
flours, and the art of combining them is one requiring 
no little skill. The proportions differ in places, but 

^ National Wheat Stores Committee, Reply 97 A. 
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in the big towns near the sea there is usually more 
foreign wheat, while in some inland places bread is 
made almost entirely from home-grown flour. " The 
finest wheat," said one of the witnesses to the 
National Wheat Stores Committee,^ "that you get 
in England is No. i, hard, Duluth wheat (Austra- 
lian wheat would also be very fine). It is a very 
strong wheat, and by itself is too strong, as it makes 
the bread tough : you can only use a proportion of 
it. The average loaf of a Londoner would be com- 
posed of, say, not more than 10 per cent, of English 
wheat, about 20 per cent, of American wheat, 
about 30 per cent, of South Russian wheat, and the 
balance made up of the various qualities of other 
wheats." In spite of the small proportion used, it 
must not be supposed that English wheat is inferior. 
It is admitted on all hands that for colour, flavour, 
and texture there is no wheat to equal the home- 
grown wheat when the harvest is good. It has also 
the incidental advantage of being far better cleaned 
when offered for sale than most of the foreign wheats, 
some of which are full of other seeds and impurities 
of all kinds. 

The object of this digression from the subject 
under discussion is to show that foreign wheat 
is to a certain extent supplementary to home-grown 

^ Reply 214. 
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wheat, and does not merely supplant it. But it will 
naturally occur to the reader to wonder if the foreign 
method of selling wheat is the same as that which is 
practised in Great Britain, and whether the organisa- 
tion in each case is so highly developed. The sale of so 
many million quarters of foreign wheat in England, 
coming from so many parts of the world, is no small 
affair, and it is of immense importance for the 
miller or merchant to know what he is buying, or 
where he can get the quality of wheat that he wants 
out of so many harvests gathered under such different 
conditions, and at prices subject to so many influences. 
The plan adopted in America is as follows. The 
wheat which has been thrashed by the farmer is sent 
by railway to one of the big towns which form the 
grain centres, such as Chicago, St. Louis, Minneapolis, 
or Montreal, consigned to one of the granary com- 
panies, whose "elevators," as they are called, are 
capable of holding some two or three hundred 
thousand quarters. The grain is inspected on arrival 
by the officers of the Board of Trade, by whom it 
is "graded," according to its quality, into one or 
other of three classes, and stored in the buildings of 
the elevator company, a certificate being given to 
the consignor for so many quarters of No. i Mani- 
toban or Duluth, according to the district from which 
it comes. The buildings in which the wheat is stored 
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are specially devised, and are thus described by the 
chairman of one of the largest:^ ^'They are buildings 
on stone foundations built of wood, and covered with 
corrugated iron, being carefully built to guard against 
fire. They have automatic sprinklers, and the top of 
the elevator is decked in like the deck of a ship, so that 
in the event of a fire water can be thrown all over it 
without injuring the grain." The bins in which the 
grain is kept do not come to the bottom of the floor 
of the elevator, but terminate in wooden pipes. 
When the wheat is sold and delivery is claimed, the 
bins are opened and the grain pours forth into the 
receptacle in which it is to be transported, with 
the least possible amount of labour and expense. 
Both incoming and outgoing grain is inspected and 
graded by a State inspector, and weighed by a State 
weigher, so that complete accuracy is ensured. 
Wheat so treated becomes a kind of coin, and the 
system works with the ease and rapidity of a bank. 
By this means the farmer is no longer troubled with 
the storage of his wheat, and his certificate is as good 
as a draft on a commercial house, while English 
dealers can buy American wheat without any uncer- 
tainty as to the general quality of the stuff they are 
buying. No such system prevails in England. 

Other foreign countries sell their wheat on the 

^ National Wheat Stores Committee, Reply iicx 
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basis of " fair average value." In this case a more 
careful examination of the grain is necessary before 
the quality can be known and a price agreed upon. 
This entails delay, and possibly loss and disappoint- 
ment, to the farmer, who cannot be so sure that he is 
fairly treated. Russia and other eastern countries 
sell their corn to us by the system in vogue in 
England — ^that is, by sample. It now remains to 
give some description of this method of selling, which 
is usually carried out at a public market 

Although we know what the number of quarters of 
wheat, barley, and oats raised at home every year is, 
the amount that is sold for consumption cannot be 
accurately ascertained. Various estimates have been 
formed at one time and another; but it is most im- 
probable that more than 80 per cent, of the wheat, 
70 per cent of the barley, and 40 per cent of the oats 
grown in Great Britain find their way into the hands 
of that part of the public that is not engaged in ag^- 
culture. At least half of these amounts, and probably 
nearly the whole, is sold in this country at markets^ 
to which some part at least of the grain is brought 
and offered for examination at the time of the 
negotiations. What the total number of markets in 
Great Britain may be there is no way of discovering, 
nor is it easy to say what constitutes one. The Ice- 
landers were taunted by Thangbrand, in Longfellow's 
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poem, with the jeer that " three women and a goose " 
made a market in their town. But there are many 
places in this country where there is scarcely more 
than that amount of business done in what was at 
one time a busy trading centre. 

These declining places of sale may, however, be 
disregarded, and the term market confined to those 
centres, as far as England and Wales are concerned, 
in which sales of British corn are required to be noti- 
fied to the inspector under the Com Returns Act of 
1882. The law which was amended by that Act is 
more than a hundred years old, and it owes its exist- 
ence to the following cause. During the period of 
the earlier corn laws the amount of the duty on im- 
ported corn was regulated by a sliding scale, varying 
with the price of native corn. In order to ascertain 
this figure all buyers of grain were bound under 
penalty to register the amount of their purchase and 
the price at which the bargain was struck. From 
these returns an average was prepared for the king- 
dom for the use of would-be importers. When the 
Tithe Commutation Act of 1836 was passed, the 
statesmen of the day, fearing that the value of money 
might be liable to the same disturbances that it had 
been subject to a few years before, and anxious to 
secure as steady a rate as possible for the commuta- 
tion of the tithe, fixed on these prices as the best 
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available standard, and the value of the tithe rent 
chaige is still calculated by this means. The number 
of towns from which returns are required has varied 
from time to time. In 1842 it was 290, and remained 
so till 1865, when it was reduced to 150. It was 
raised to 187 in 1883, and to 196 in 1890; but in 1901 
the number became 190, at which point it remains. 
The number therefore is considerable, though all are 
not of equal importance. Com markets may be con- 
sidered from several points of view, but the most 
obvious distinction to draw in the first instance re- 
lates to their size. They may, therefore, be roughly 
divided into three classes, which we can call (i) the 
small or ordinary markets ; (2) the larger or junction 
markets ; (3) the largest or controlling markets. 

The distinction in the size of the markets is of 
comparatively modem growth, and is due to the 
development of general trade and the improved 
means of communication that have done so much to 
affect English agriculture. Sixty or seventy years 
ago matters were different Farmers sold their grain 
in the nearest market, and the miller who bought it 
had his mill in the immediate neighbourhood. Long 
journeys were out of the question, and few people 
thought of sending their wheat far afield in hopes 
of a better sale. To-day it is often as easy, or easier, 
to send all grain to the big towns as to the small 
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ones, and the millers have moved to the centres 
where the most business is done. The introduction 
of the system of roller milling from Hungary and 
the competition with American flour have resulted in 
the destruction of a large number of country mills 
and the construction of large roller mills at seaports. 
Wheat, therefore, even if sold in the first place at the 
small towns, cannot be ground there, and is resold 
at the second class of markets and possibly trans- 
mitted again to the third. The flour may eventually 
be returned to the town in which the grain was 
originally purchased. 

Out of 190 markets scheduled for the return of 
com sales some are quite insignificant, making prac- 
tically no return at all. Thus in 1902 Ludlow, 
Kendal, Llangefni, Carnarvon, and Cardigan appear 
to have had no sales of British wheat at all. Cocker- 
mouth returned only 5 quarters 5 bushels, Penrith 
34 quarters 7 bushels, Haverfordwest 99 quarters 
3 bushels, Alnwick 64 quarters of wheat. Other 
markets recorded similarly small transactions in 
barley and oats. At Preston, which, however, cannot 
be called a small town, no barley or oats were returned, 
and only 281 quarters 7 bushels of British wheat. At 
Garstang 12 quarters 4 bushels of barley were sold, 
but no oats. At Bishop Auckland no barley and 
only 37 quarters 5 bushels of oats. In both these 
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cases the amount of wheat sold was small also. But 
it is not necessarily the case that where one class of 
grain is poorly represented there is no demand for 
the other classes. There were some which recorded 
lai^e sales of wheat or barley and very little in the 
way of oats, or the converse was the case. South- 
hampton, for instance, reported the sale of 3,125 
quarters 5 bushels of wheat, and only 98 quarters 
3 bushels of barley, and 411 quarters 5 bushels of 
oats in the year. The position is altered at Shrews- 
•bury, where 7,705 quarters 7 bushels of wheat, 27,377 
quarters 7 bushels of barley, and 6,502 quarters i 
bushel of oats were sold, and at Carlisle, where 
139 quarters 7 bushels of wheat, 779 quarters of 
barley, and 15,234 quarters 5 bushels of oats found 
purchasers. It must be remembered, however, that 
these figures cannot be taken as an exact measure 
of the amount of corn delivered, as the same 
parcel of grain may be sold more than once 
in the same market, and may then be resold in 
another. Be this as it may, there are some markets 
to which a great deal of grain is sent that is not 
grown in the immediate neighbourhood. Salisbury 
and Devizes, for instance, return some 35,000 quarters 
of wheat each, Basingstoke 24,000, Reading 22,000, 
Birmingham 15,000, and Banbury 14,000, while other 
markets close by return only 1,000 quarters or so. 
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being not so favourably served by the railway. We 
see from this that the volume of trade does not 
necessarily vary with the size of the town in which 
the market is held, though as these figures refer only 
to British wheat they afford no clue to the amount of 
foreign wheat sold in those places. 

Finally, there are the big controlling markets, which 
do a continuous and steady trade, and which influence 
the price of grain throughout the kingdom. These 
are Chelmsford, Colchester, Cambridge, Norwich, Lin- 
coln, Hull, Peterborough, and London, the last hold- 
ing, of course, quite a peculiar position in the matter 
of importance, though the amount recorded as sold 
in 1902 was only 71,837 quarters, a total surpassed 
by Chelmsford, Cambridge, Norwich, Lincoln, and 
Peterborough, which last is the only market at which 
more than 100,000 quarters were sold. Both home 
and foreign grain are usually bought and sold in the 
same place in the controlling market, though not 
necessarily by the same class of dealers. In Mark 
Lane, according to a witness before the Com Averages 
Committee of 1888, there would be at least 4,000 to 
5,000 persons buying and selling com on a market 
day, and of these many would be dealing only in 
foreign wheat.^ On the other hand several witnesses 
before the same Committee replied, in answer to the 

* Reply 501. 
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question put to them, that they dealt only in English 
wheat 

Home-grown wheat is offered at all seasons of the 
year. It used to be said that a farmer who had no 
wheat to sell was looked on with suspicion as a 
man who had been pressed by his creditors and 
forced to realise. But in modern times very little 
wheat is kept more than a year, and the greater part 
is sold before the summer. The first week in 
October, when the first thrashings are being sold, or 
some weeks towards the end of winter, when bad 
weather, perhaps, is keeping the farmer from getting 
on the land, and there is little or no work to do at 
home, are the seasons when the market is most active. 
Barley is sold rather later in the autumn than wheat, 
and in any week in November there are twice as 
many quarters of barley sold in England as in the 
six months between the end of March and the b^in- 
ning of October. But the sales of barley in all the 
markets put together drop to a hundred quarters 
or less during July and August. With oats the 
difference is not so marked, and the sales are much 
the same as in the case of wheat. During harvest, 
as may be supposed, practically nothing is offered 
except the stacks that are held by dealers. A change 
in price, moreover, takes place corresponding with 
the seasons. Wheat not unfrequently rises slowly 
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but steadily during July and August, and generally 
falls rapidly on the introduction of the supplies of the 
new harvest. Barley, on the other hand, is usually 
highest at the time when there is most in the market, 
and the price rises above the level of wheat. This 
is, of course, due to the greater value of the malting 
barley which is offered at this time. Later on in the 
season, when it is finished and the grinding barley is 
brought into the market, the prices decline. 

It will assist in understanding the vagaries of 
prices if we can picture to ourselves the appearance 
of a market, and have a description of the different 
men who frequent it, as well as the way they do their 
business there. In many towns the transactions will 
be carried out in a large hall expressly built for that 
purpose and capable of accommodating hundreds of 
persons. But more often business is done by groups 
of farmers and dealers talking outside in the market 
square, or perhaps trading with one another more 
sociably in some frequented public-house. "They 
sell it anywhere," says one witness to the Depart- 
mental Committee on Scottish Prices, "at the corn 
exchanges, auction markets, travelling in the train, 
and meeting at local shows.'' ^ Even when a hall is 
provided a great many of the negotiations are carried 
on this way. The discussions that precede a bargain 

* Reply II 38. 
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are often prolonged through the day, and at times 
the business is not settled till just before the train 
leaves, and one or other of the parties is carried 
away. This, however, is mainly confined to country 
places, and in the more important centres affairs are 
conducted with more system and regularity inside 
the authorised precincts of the corn exchange. Many 
classes of persons attend these markets — ^farmers, 
dealers, millers, maltsters, jobbers, and factors — all 
more or less expert in the art of buying and selling 
corn, and acquainted by long practice with the condi- 
tions likely to affect prices, though their local know- 
ledge may be supplemented by telegrams received 
in the course of the day describing the movements 
of trade elsewhere. As a rule each dealer has his 
regular customers, for business tends to run in the 
same channels, and there are reasons why certain 
people trade continuously with each other. A farmer 
will sell his wheat to the man from whom he buys 
his cake; and a dealer tries to persuade the farmer 
to purchase his fertilisers or seeds. 

On the other hand, there are men who avoid deal- 
ing with third parties, and many a miller or maltster 
goes into market and buys his grain direct from the 
farmer. This is especially the case with barley, and 
a maltster generally makes a careful inspection of the 
available stocks, and selects the class of grain he re- 
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quires at first hand. The big brewers, again, have 
their agents or buyers in all these markets, and the 
Burton representatives usually buy direct from the 
farmers, and have the barley sent straight to their 
place of business. The other purchasers are dealers 
who buy to become sellers again, so that a stock of 
grain may change hands more than once in the day, 
usually, of course, at an enhanced price. The increase 
in price caused this way is generally very small, 
no more than threepence a quarter, and it stands to 
reason that the increase may be due to more than 
one cause. A miller with a quantity of grain of a 
low orderj or if he is grinding foreign wheat of a dry 
nature, may be willing to give an extra price for a 
small quantity of special wheat which will enrich and 
give quality to his flour. But the grain is not neces- 
sarily delivered every time it changes ownership. It 
may be sold twice or thrice in the same market, or in 
two or three successive markets, and the producer may 
receive eventually instructions from the purchaser to 
consign part of what he sold to one railway station, 
and the rest to a railway station in a different direc- 
tion. Now in such an assemblage a farmer, unless he 
is exceptionally capable, or has a special class of grain 
to offer, seems to be at a disadvantage. The dealer is 
a trader who specialises more or less in his business, 
whereas the producer has a variety of things to sell, 

D 
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and cannot spare so much time to the study of the 
market. The miller or maltster knows what grain he 
wants, and can inspect and choose his samples. The 
agriculturist can only offer what he has got, and if his 
wares are below the level of those of his competitors 
he suffers accordingly. In order to surmount this 
difficulty, a custom has arisen in some parts of the 
South of employing factors, who act as agents for 
the farmers, and meet the purchaser on his own 
ground. These gentlemen hold often very influential 
positions. 

There is one person of importance to be found at 
each of the markets scheduled under the Act of 1882, 
who, though he is not a trader, must not be over- 
looked — the Corn Inspector. He is, except in London, 
an officer of the Inland Revenue Department, and it 
is his duty to attend the market and receive from each 
buyer of British corn a return showing the amount of 
his purchase and the price at which it was effected. He 
has a desk usually in a conspicuous place in the market, 
furnished with forms for making returns, and during 
the course of the day he goes round the market in- 
quiring prices and asking the purchasers if they have 
made their returns. The total of the amount sold 
and the average price must be calculated at the end 
of the day, and the result published in a conspicuous 
place in the market and forwarded to the Board 
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of Agriculture. It is no pleasant task always to 
collect these figures, and great tact, judgment, and 
ability are required. It must be remembered that, 
though the purchaser is bound by law to make the 
returns, there is a natural disinclinatioif on the part 
of the dealer to say what price he has paid. " It is 
naught, it is naught, saith the buyer: but when he 
goeth away he boasteth." Besides, there are some 
small dealers who buy infrequently or in small quan- 
tities, such as horsekeepers or com chandlers, and 
these are not easy to recognise or notice, and the 
inspector's work must thereby be rendered more 
difficult. 

The different persons referred to above are probably 
to be found in nearly every market of repute and size, 
but the way of doing business is not in all cases alike. 
In order to judge markets from this point of view we 
must divide them into two classes, the "pitch" 
market and the "sample" market In the first of 
these it is customary for the farmer to bring a sack 
or a given quantity of grain to the place of business 
and to " pitch " it on the floor for full examination by 
the intending purchasers, who come round to the 
sellers with their offers. In the second case a sample 
of the grain only is offered for inspection, the bulk, 
which is to be delivered after the bargain is complete, 
being guaranteed of the same quality. The samples 
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are usually carried about in small bags that can be 
put in a greatcoat pocket, and the would-be seller 
goes to seek a purchaser among the dealers or the 
millers and maltsters. The latter pass about in the 
crowd, but the dealers have fixed stands where they 
are to be found during business hours. 

Of these two systems the pitch market is un- 
doubtedly the older, and was probably at one time 
the prevailing type everywhere. It has now given 
way to the newer method in nearly all places, and 
that for sundry reasons. In some towns a toll was 
levied on all corn coming in for sale, and even in the 
middle of the nineteenth century this was sometimes 
taken in kind — a handful from each sack. No toll, 
however, was taken on samples, and so there was a 
distinct material advantage in the more modem 
plan ; while the expense of carriage and the possible 
damage from exposure are two serious objections to 
exhibiting corn in bulk. As an example of this, 
we may take Edinburgh market, though it is not a 
pitch market in the strictest sense. " The practice in 
Edinburgh," says a witness before the Corn Sales 
Committee of 1893,^ " is that the farmers bringing in 
their grain to market bushel the grain at home, that 
is to say, find out the natural weight per bushel, and 
they measure the grain up (taking, for instance, oats) 

^ Replies 646-52, 678. 
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four bushels in the bag ; then they bring it into market 
in a bag, and go to the market clerk, and tell him 
what the weight of the imperial half-quarter is; 
and they get from him a ticket, such as I have here 
(producing a ticket), giving the particulars of it 
Then the man pitches his bag on the market floor, 
and at a certain hour, when the oat market comes 
round, he stands by his bag, and the buyers come 
round and buy from him. He guarantees the grain 
to weigh naturally what he has stated on the ticket. 
The tickets are of different colours, according to the 
different kind of grain. In East Lothian and Mid- 
lothian the same practice prevails. In Roxburghshire 
and Berwickshire the^ame practice prevails generally. 
Then when you go further north in Fife, Forfar, 
Perthshire, and Aberdeenshire, you have a different 
sort of market. You have more a sample market 
than a stock market. A farmer comes in and shows 
his samples to two or three men," and a certain 
amount of discussion and bargaining goes on before 
the sale is completed. 

Another witness before the same Committee gives 
us a striking picture of such a discussion. In this 
case^ it is a Kentish farmer justly proud of the 
quality of his wheat, who takes a sample to market 
" I have had forty-five years' farming," says he. " I 

1 Reply 148. 
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have never allowed anyone to take a sample of my 
corn but myself, and I always weighed my com 
before I went to market, because I fortunately lived 
in one of the best districts and grew the best quality, 
and therefore I always went prepared with the weight 
of my barleys and the weight of my wheats. We 
take a small sample, about a pound, say, and put it 
into our factor's hands or sell it ourselves ; if it is 
weighted the miller will come up and take it and 
look at it, and examine it, and all that sort of thing. 
' This is nice wheat ! ' * Well, what do you think it 
will weigh?' *0h, I do not know; about sixty-four, I 
think.' ' No, a good sixty-five.' Of course, a miller is 
a judge, and if the farmer does not take sufficient 
care of his own business and of himself in weighing 
his corn before he goes, and takes a sample himself 
so as to be perfectly certain what he is about, very 
likely half the millers would buy a sample of wheat 
of his 65 lbs. a bushel at the same price as they 
would another man's 63 lbs., because the man who 
has got 65 lbs. did not know what it would weigh, 
and would leave it entirely to them. But the man 
with 63 lbs. would have weighed it, and come pre- 
pared with the weight to back it." 

Now, of course, when business is conducted on 
sound lines and between men of care and accuracy^ 
there is not much ground for mistakes and mis- 



METHODS OF MARKETING 39 

apprehension ; but unfortunately everyone is not so 
methodical, and wheat is often bought after a mere 
examination of the sample. The miller judges by 
the appearance of the grain how much it will weigh, 
and there are some who can judge by sight and feel 
to within half a pound of its weight per bushel. But 
it must be remembered that a sample carried about 
in a bag in the pocket is apt after a while to get 
drier, and as dry grain weighs bulk for bulk more 
than moist, it becomes heavier in proportion. A 
miller or dealer may find himself deceived when the 
consignment is delivered. It is customary, therefore, 
to demand a guarantee that the wheat shall be of so 
many pounds to the bushel, and the bargain is con- 
cluded on the understanding that the final settlement 
is to be adjusted on that basis. The greater part of 
the purchase money may be paid over at once, leaving 
a tenth or other small percentage to be paid sub- 
sequently, or delivery of bulk may be required before 
any payment is made. But before we examine the 
methods by which the adjustment is carried out, we 
must understand what is meant by wheat of 65 or 
63 lbs. weight This will lead us to an inquiry into 
the different weights and measures by which grain is 
sold in various parts of the country. It is important 
to try and reduce these to some order before going 
any further, for they are so many and so diversified 
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that a farmer in one town is often quite unable to 
understand the ways of the market in another place 
not very far off. 

In olden times wheat was always sold by measure. 
But about the middle of the nineteenth century this 
system began to break up, and, as is the case in 
the sale of nearly every other article of farm produce, 
the element of weight was introduced into the cal- 
culation. There are still a few markets where wheat 
is always sold by the imperial quarter of eight 
bushels, as in the days of old, or by some measure 
which is purely local but probably of great antiquity, 
and there are some where it is sold only by weight 
About all of these we shall have something to say 
later on. But in the vast majority of markets wheat 
is sold by what is known as ** measure and weight," 
or "weighed measure." There are many ways of 
using either system, and some are extremely com- 
plicated. For not only does the way of practising 
either system vary from town to town, but more than 
one system may be in vogue in a market, while as 
each custom is in a state of transition, it is unsafe to 
say that a certain system prevails in a certain district 
because it was found there some years ago. 

For the purposes of the com averages all weights 
and measures are reduced to a common standard. 
Section 8 of the Corn Returns Act of 1882 provides 
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that, where returns of purchases of British com are 
made to the local inspector of corn returns in the 
scheduled markets already referred to in any other 
measure than the imperial bushel or by a weighed 
measure, that officer shall convert such returns into 
the imperial bushel; and in the case of weight or 
weighed measure the conversion is to be made at 
the rate of 60 imperial pounds for every bushel of 
wheat, 50 imperial pounds for every bushel of barley, 
and 39 imperial pounds for every bushel of oats. 
These numbers were chosen because it was believed 
that they "represented the average of the natural 
weights of the different classes of grain sold in the 
markets. But in a great many towns a different 
standard has been adopted, and a bushel of wheat 
is expected to weigh more or less than that amount, 
as the case may be. In all these cases where the 
bushel is understood to imply a certain weight, corn 
is said to be sold by "weighed measure." In about 
75 per cent, of the markets returned to the Corn 
Sales Committee^ wheat is sold by the assumed 
weight of 63 lbs. to the bushel, and in about 18 
per cent at 62 lbs. to the bushel. There were, how- 
ever, forty-six different weighed measures in all, 
by which wheat sales were returned, varying from 
52 lbs. to 90 lbs. per bushel. There were twenty-six 

^ Select Committee on Corn Sales, 1S93, P* ^^S* 
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different weighed bushels for barley ranging from 
42 lbs. to 70 lbs. apiece, but 94 per cent of the 
quantity returned were at 56 lbs. A somewhat 
similar tale is told as regards oats. There were 
thirty-eight different weighed bushels, ranging from 
17 J lbs. (at which three quarters were returned at 
Mark Lane) to 75 lbs. (by which denomination 28 
quarters were returned at Ludlow). Seventy per 
cent of the oats sold by weighed measure were 
returned at 42 lbs* per bushel. Altogether there are 
said to be one hundred and twenty different ways by 
which corn is sold in England. 

Now it is obvious this must be extremely perplex- 
ing to a stranger attempting to deal in any given 
market He is unaware if the bargain is made in 
weight or by measure, and this must limit competi- 
tion, unless the purchaser stipulates that the bushel 
is to weigh a certain amount This, in fact, is what is 
usually done, as we have already seen. 

Now let us return to the case of the farmer who 
has not weighed his wheat before taking the sample 
to market Let us assume that the purchaser requires 
the wheat to weigh 63 lbs. The sample is approved 
as far as colour and quality go, but the farmer 
finds it will only weigh 60 lbs. What is he to do ? 
He could perhaps treat it, so as to bring it up to the 
required weight, but that would be a difficult and 
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expensive process. It could be raised to the required 
standard by careful screening perhaps, but that would 
leave him with an additional amount of tail com, 
which he certainly does not want. The way out of 
the difficulty is usually found in the terms of the 
bargain, which is to deliver so many quarters of 
com which is to weigh up to 63 lbs. The plan 
which is common in many parts of the eastern 
counties is to weigh the first bushel of corn, and, 
having ascertained the number of pounds, to trans- 
late the bargain into terms of weight, and de- 
liver, not so many quarters, but so many hundred- 
weight. In this case the bushel measure is used 
merely as a shovel, and the grain is rapidly shovelled 
into the sack. The result is, of course, that a larger 
measure than was bargained for is delivered, while 
the weight remains constant. This is the system 
known as sale by "measure and weight." Under 
certain circumstances it may suit the miller or dealer 
very well — he gets more than he bargained for, but it 
is not always the case. The lighter weight of the 
grain — some 3 per cent, in the case we have assumed 
— may take away from its value as much as 5 per 
cent, and the greater the falling off from the stan- 
dard, the greater would be the consequent loss of 
value; for it is admitted that if texture, colour, and 
other properties are the same or not very different. 



44 BUSINESS SIDE OF AGRICULTURE 

heavier grain is worth more than lighter. It may be, 
however, that he does not wish for a large amount 
of corn the weight of which is perhaps affected 
by its moisture. He has bought it for a definite 
purpose, and it will not suit his mixture. In this 
case two courses are open. He may repudiate his 
bargain and return the com on the farmer's hands — 
a course naturally seldom adopted unless the bulk is 
much below the weight guaranteed in the contract — 
or he may demand a reduction in the price. 

Here is a case described by a witness before the 
Com Sales Committee of 1893.^ He says : " There is 
just one case that came under my observation. There 
were 48 bags of wheat sold to a customer, and the 
natural weight was stated to be 59 lbs. per bushel. 
The buyer said he wished the wheat weighed up to 
63 lbs. into four -bushel quantities. That is our 
standard. This dealer sold the grain to another 
dealer, and when the grain arrived at its destination 
he wired the first merchant he had bought it from 
that the wheat tumed out only 55 lbs. the natural 
weight, while it weighed 63 lbs. per sack. The aggre- 
gate weight was right enough according to the second 
buyer, and the weight per bushel was 4 lbs. lighter 
than the seller said he had put on. Consequently 
the first buyer wired the seller that the wheat was 

^ Reply 2099. 
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lying at Dundee at his risk, and would not be taken 
delivery of. At the same time the first buyer sent 
his own man to Dundee to investigate the matter, 
and he turned it over and weighed several bushels of 
it, and found out the average weight, as the first 
buyer had said, to be 59 J lbs. per bushel." The result 
in this case was fortunate, but cases must occur in 
which a mistake has been made, and some arrange- 
ment must be agreed upon. Everything in that case 
depends on the standing of the dealer^ and the rela- 
tions that exist between him and the farmer. Probably 
as a rule the settlement is made amicably, but it is 
unlikely that it tends in the long run to increase the 
farmer's profit 

There now remain the cases in which grain is sold 
simply by measure or simply by weight The first of 
these will be found to resolve themselves into cases 
where, as in Kent, the practice of selling by weight is 
making headway but slowly, or a few cases where 
abnormal and local measures are used, or in certain 
instances where the very best and the very worst 
grain is sold. The places in which weight alone is 
used belong mostly to the latter category, of which 
the sale of barley in certain counties forms a striking 
example. It is generally known that the barley that 
is put on the market is broadly divided into two 
classes — ^the malting barley, which often sells at a 
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higher price than wheat, and grinding barley, which 
is frequently cheaper than oats. The latter class is 
sold by weight, as the question of quality does not 
come into the calculation at all. On the other hand, 
malting barley, the best of which is grown in Norfolk, 
is usually sold by measure, and without reference to 
weight There are many parts of England where 
such barley is sold by weighed measure, but such 
barley, being generally thick-skinned and rather coarse, 
is not used for the best beers. Norfolk barley, on 
the other hand, which is eagerly bought by the 
'' Burton " brewers, and maltsters of high reputation, is 
thin-skinned and light, and its quality depends on 
these attributes. Not only therefore do buyers of 
this barley never ask what the weight is, but the 
lighter qualities actually sell at a higher price than 
the heavy ones, owing to their colour being better as 
a rule. So firmly attached are the Norfolk farmers 
to the system of selling by measure, that they have 
strenuously opposed all proposals to introduce the 
practice of selling by weight in any form. The argu- 
ment adduced against the change is that the dealers 
would compel the farmers to bring their barley up to 
a certain weight, as they do their wheat. This would 
mean that they would have to deliver a greater 
amount, when, as is usually the case, the grain is below 
the stipulated weight 
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Reference has already been made to the number 
of different ways of selling wheat in England, but 
this does not mean that a different terminology is 
used in each case, though the use of local expressions 
gives an appearance of complication which is possibly 
nbt justified. ^ Wheat in the Midlands is sold by 
the bag, generally of i86 lbs. In Cumberland 
the Carlisle bushel, equalling 3 imperial bushels, 
is used. The eastern counties reckon by the 
coomb of 4 bushels, or 18 stone, while in parts of 
Lancashire the windle of 220 lbs. is customary. In 
Lincolnshire it is weighed by the sack of 18 stone, 
that is 252 lbs. ; in Newcastle by the boll of 27 stone. 
The men of Flint sell by the hobbet of 168 lbs. 
These variations, though they are troublesome to a 
visitor, are probably found convenient in the districts 
where they are used for the reason that in many cases 
the unit represents approximately what a strong man 
can carry on his shoulders, and it is therefore more 
suitable for calculation than the bushel, which is too 
little, or the quarter, which is too much. 

In Liverpool, where little, if any, English wheat 
is sold, though a great trade is done in American 
wheat, a curious arrangement is in force. Wheat 
has been for some years past sold there by the cental 
of 100 lbs. The system has been enthusiastically 
supported by the merchants of that city, but it has 



48 BUSINESS SIDE OF AGRICULTURE 

not spread to any important market outside Lan- 
cashire. It was tried at Mark Lane and abandoned. 
Why it is so popular at Liverpool it is not easy to see, 
as neither Russian nor American wheat is bought by 
that weight there, and wheat is not so sold in any 
other market in England.^ Railway rates are made 
out by the hundredweight and not by the cental, and 
though it is no doubt easy to make calculations by 
decimals, yet as people do not usually buy odd quanti- 
ties of grain, it cannot be of much assistance in that 
respect To be able to reckon rapidly in percentages is, 
no doubt, a great advantage in paper transactions that 
lend themselves so readily to gambling. But that, of 
course, cannot be the reason why it is so popular. 

There remains, finally, the determination of price 
to be considered. By this is not meant the method 
by which the amount that is offered and accepted by 
two bargainers for any particular sample in the 
market is settled. That is arranged according to the 
opinions of the two parties as to the quality of the 
groin offered. But as the prices in one place are in 
the main dependent on the prices ruling in other 
quarters, it is of first importance to know what rates 
are current throughout the kingdom ; and of course 
the only way of doing this, unless the trader is in 
possession of special information, is through the state- 

^ Corn Sales Committee 1S93, Replies 549-51. 
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ments in the public press. These are of two kindi 
the unofficial, collected by the trade papers, and the 
official, published in the London Gazette. The first of 
these takes usually a general form : prices are quoted 
as ranging from so much to so much per quarter 
or per local measure or weight, and in most cases 
some description of the state of trade is added. The 
market is said to have been quiet, or steady, or, 
perhaps, firmer. Occasionally comment is made that 
better prices ruled for best samples, other sorts 
neglected, or some such descriptive account is given. 
Sometimes a little more distinctiveness is given by 
quoting the weights of the grain sold as well as the 
prices, the test thus afforded being of great assistance 
to habitual traders. Thus the quotations in Edin- 
burgh market give the number of quarters of wheat 
sold at each weight and the prices at which they 
parted hands. The wheat in this case is " graded " 
after a fashion, and though not absolutely satisfactory 
the system gives no small amount of information to 
the student of prices. The agricultural papers which 
devote pages to notices of this kind every week take 
a good deal of trouble to get trustworthy intelligence 
through their special correspondents, who are fre- 
quently men of considerable standing and absolute 
integrity. The details which are supplied are possibly 
sufficient for the wants of business men trading under 

E 
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the conditions and according to the ways that prevail 
in this country. They are, however, perplexing to 
the members of the general public, and too vague to 
be made the basis of a calculation. 

The official figures that are published weekly are, 
however, clear and definite, and apparently readily 
understood by everyone. They are therefore gener- 
ally employed in making computations about the 
price of English grain, and although the returns 
are only taken from English markets, it is commonly 
assumed that they represent the true prices all over 
the United Kingdom. The inspector of corn returns 
to whom, as has already been said, all sales of com 
in certain towns are bound by law to be reported, 
prepares from the data sent in to him the true 
average by dividing the aggregate values by the 
total quantity of grain. From this an average for 
the whole kingdom is made out by dividing the sum 
of the prices thus obtained by the number of the 
places making returns. Thus we learn that the 
average price of wheat in, say, Norwich market in 
one week was 2gs, 6^., and that the average for the 
kingdom was 2gs. These figures, which are adequate 
for the purpose for which they are obtained — the 
determination of the tithe averages — are exceedingly 
useful as a basis of economic and statistical study, 
but are misleading if employed improperly. To 
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begin with, people are tempted to overlook all 
variations of quality, and assume that because the 
average has fallen for the week that the price of all 
wheat has fallen, though the demand for high-class 
grain may have gone up, and the market been well 
supplied with wheat of a lower standard, the sale of 
which has brought the average down. Thus we find 
that the average frequently rises in July and August, 
when there are comparatively few sales, and that no 
doubt of the best grain only, and falls rapidly in 
September and October, when the wheat of the new 
harvest, which is perhaps damp and is certainly soft, 
is offered. Thus we can get no standard of " wheat." 
In one year the harvest was extremely bad, and the 
price fell to i^s. 6d. per quarter. A few years 
afterwards it touched 40^., but it is difficult to believe 
that the wheat that changed hands at the lower 
figure was of the same fineness as that which 
brought such a much better return. Finally, as we 
know, it is the duty of the inspector to convert all 
returns made by weight at the rate of 60 lbs. per 
imperial bushel for wheat. Now it was found to be 
customary in 75 per cent, of the markets to sell 
wheat at 63 lbs. to the bushel, and though in a large 
number of cases the weight was " made up " to that 
amount, there must have been a great many cases in 
which the wheat actually weighed that, or more. In 
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all these cases, therefore, the quantity returned as 
sold will be greater, and the price at >^hich it was 
sold will be lower proportionately. The conversion 
will make no difference to the two traders, who pay 
and receive the same sum of money in either case, 
but the average published for the market will be 
affected. The misunderstanding that has arisen from 
the imperfect knowledge of the limitations of this 
method of collecting prices has caused a good many 
farmers to make reflections on it. They regard it as 
valueless because its results do not accord with their 
own local information, or they draw deductions from 
it which cannot be sustained. 

It has been already mentioned that this system is 
confined to England and Wales, and that in Scotland 
there is no uniform official method of ascertaining 
the average prices of grain. There is, however, a 
semi-official method which has been practised for 
nearly three hundred years, known as the striking 
of "Fiars Prices," the original significance and precise 
meaning of which are not known. The prices are 
supposed to have their origin in an attempt to fix 
the Crown revenue, but they have been used for some 
time past almost entirely to regulate the stipends of the 
ministers of religion. The practice of ascertaining 
these prices has varied from county to county at all 
times, in spite of an Act of the Court of Session 
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passed in 1723, with the object of securing uniform- 
ity and regular procedure. The custom, however, 
usually is as follows. About a month before the 
Fiars Court is held, which is in the month of 
February or March, except in the case of Orkney, 
where it is held in May, the sheriff clerk sends 
out schedules to a certain number of witnesses 
who are thought most likely to be acquainted with 
the transactions in the county — that is to say, 
farmers and dealers. Each schedule is ruled in 
columns to show the different kinds of grain for 
which prices are required, and they are filled up and 
returned to the sheriff clerk. When the Court is 
held the witnesses are summoned, and swear to the 
accuracy of these returns before the jury, which 
consists of "fifteen men having knowledge and 
experience of the prices and trade of victual, 
whereof not fewer than eight shall be heritors." 
These men are required to "return their verdict 
upon the evidence underwritten, or their own 
proper knowledge concerning the Fiars for the pre- 
ceding crop." This practice is adopted in every 
county except Haddington, where no jury is sum- 
moned, a different system having being in vogue 
there since about 1749. The nature of the evidence 
and the character of the witnesses, however, differs 
very largely. In some counties, as, for instance, Ayr, 
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Dumbarton, and Haddington, all the evidence is 
taken from farmers, while in Perth none but grain 
merchants are summoned. In the majority of coun- 
ties, however, a certain number of farmers, grain 
merchants, millers, brewers, distillers, etc, are called 
before the Court^ 

There are two important circumstances which must 
be borne in mind before the prices which are thus 
ascertained can be accepted as truly representative of 
the prices of the grain harvested in Scotland in 
any given year. In the first place it has long 
been the custom only to tender evidence as to 
the sale of grain since the first of November pre- 
ceding the Court day. Although the greater part of 
the barley grown in Great Britain, and in Scotland 
perhaps even more than in England, is sold between 
the beginning of November and the end of March, it 
cannot be denied that a good deal is sold at other 
times, and that perhaps of a high quality. It is cer- 
tainly so in the case of oats. A comparison of the 
estimated quantity of wheat, barley, and oats grown 
in each county with the amount returned at the Fiars 
Courts shows that only 9 per cent, of the wheat 
and oats and about 30 per cent, of the barley is 
accounted for, and though it is of course true that a 
fairly accurate average may be ascertained without 

1 Report of Departmental Committee on Scottish Prices, p. 7. 
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taking the whole produce sold, there are many cases 
where the quantities are so small as to preclude all 
probability of a satisfactory result. Indeed, Mn 
Nenion Elliot, the Clerk of Teinds, in his pamphlet. 
The Position of Fiars Prices^ goes so far as to say : 
"Fiars prices might now quite well be dispensed 
with. They are, in fact, no longer required for the 
purpose for which the Court of Session originally in- 
tended to make provision. As a statement of prices 
which have been current during any one year the 
Fiars are of no value. They are not the prices which 
have been current, neither are they, taking one 
county with another, to be relied on as the propor« 
tionate values for each county, because each county 
deals with its Fiars prices in its own manner." 

Even, however, if it were not for these difficulties 
the prices could not be compared with the figures 
collected according to the English method, on account 
of the divergence in the weights and measures in use 
in the two kingdoms. Southern prices, it will be re- 
membered, when quoted by any other standard than 
the imperial bushel, are adjusted so as to make wheat, 
barley, and oats weigh 60, 50, and 39 lbs. per bushel 
respectively. In Scotland, however, a different stan- 
dard prevails. Thus we are informed:^ "It is no 

^ Evidence taken by Departments^! Committee on Scottish Prices, 
Reply 319. 
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longer possible to strike the Fiars as they were in 
1723, and ought still, theoretically, to be struck. In 
Forfarshire, at any rate, no grain is sold at the natural 
weight — that is to say, the grain is no longer sold by 
quantity but by weight A standard weight per 
bushel has been adopted, which is now 56 lbs. for 
barley and 42 lbs. for oats, and what is sold is not 
a bushel, but a parcel called a bushel, which is in 
reality a weight of 56 lbs. or 42 lbs., as the case may 
be. If, then, the farmer's barley naturally weighs 
54 lbs. per bushel, he has to throw in 2 lbs. extra to 
make up the weight Now in the county of Forfar, 
except in extraordinary seasons, neither barley nor 
oats reach the standard, and every farmer has what is 
termed to ' weigh up.' " But even in this case some 
result might be achieved if the standard were kept 
the same; but it does not appear that this is so. 
According to another witness, the standard was at one 
time 52 lbs. for barley, then 53 lbs., and then 54 lbs. 
For the two or three preceding years it had been 
56 lbs., so that there is no certainty that the bushel 
has the same value from one year to another. It is, 
however, in every case, some 3 to 6 lbs. heavier than 
the bushel as calculated according to the Corn 
Returns Act 

We must now pass to the discussion of hops, a 
plant which holds a most important position in the 
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husbandry of some parts of England, though it is 
not of the same universal interest as wheat or the 
other cereal crops. Its cultivation is carried on under 
very different conditions to that of com. Wheat is 
seldom sown successfully year after year on the same 
field, and on most arable farms it is customary to 
change the course the next year. Hops, on the 
other hand, give no return the first year, but when 
once planted a hop garden remains under the same 
cultivation for years together. There are, indeed, 
certain spots in Kent where hops have been grown 
continuously for eighty years' running and more. 
Wheat is not only of general demand, but can be 
utilised for stock feeding as well as for human con- 
sumption. Hops are useful to no trader except those 
connected with brewing. It must, however, be re- 
membered that though we could find substitutes for 
wheaten bread, the greatest ingenuity of man has 
been unable as yet to find any product which will 
take the place of hops in the preparation of beer. 
The services which this plant renders are fourfold: 
" first, to precipitate or render insoluble certain nitro- 
genous ingredients of the wort ; secondly, to preserve 
the beer by preventing a renewal of fermentation 
during the time before it is fit for cons^umption ; 
thirdly, to give it the bitter taste to which the public 
have become accustomed ; fourthly, to give it a 
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delicate aroma." ^ The quality of the hop, and con- 
sequently its value in the market, depends upon the 
extent to which it excels in the two latter cat^ories. 

There are said to be one hundred and sixty 
varieties of the plant in the world, but the number 
grown in England is small. They are known by 
names which recall the original discoverers, or the 
improvers of the variety, but which do not convey 
much to the ordinary citizen. It is, however, admitted 
that the Golding hop, with its bright, straw-coloured, 
filbert-shaped cones, is the best, and is succeeded by 
the Bramling and the Fuggles. Other sorts are 
known as Colegates, Grapes, Jones, Meophams, and 
have qualities which caused them to be extensively 
planted at one time. An early crop, a prolific yield, 
a power of resisting disease, recommended these and 
other sorts in former days when the demand for a 
high quality was not so important, and when science 
was less developed. But they are nearly all now 
superseded. Continuously with the disappearance of 
the commoner varieties the area of cultivation has 
decreased. Thirty years ago hops were grown in 
Scotland and Wales, as well as in many counties in 
England, from which they have long since vanished. 
The last acre was grubbed in Scotland in 1871, while 
Wales ceased to rear them in 1874. But as recently 

^ Report of Select Committee on Hop Industry, p. 6. 



METHODS OF MARKETING 59 

as 1884 they were to be found in Berkshire, Essex, 
Herts, Notts, and the East Riding of Yorkshire, 
The fall in prices and the foreign competition have 
been potent factors in causing the farmers of these 
counties to abandon this form of husbandry, but the 
most important cause has been the great change 
which has taken place in modern brewing. The year 
1882 produced an exceedingly short crop. The 
average price for English hops was ;^2i 2s. per cwt, 
nearly three times that of the average of the years 
1865 to 1884,^ which was £8 os. lod. This induced 
brewers to turn their attention more closely to the 
chemistry of their manufacture. By the use of ice 
it was found to be possible to brew all the year 
round, and it was no longer necessary to keep large 
stocks of beer for many months. The right propor- 
tion of hops to malt was accurately determined, and 
as the taste of the public for a lighter and brighter 
beer increased it was found possible to dispense with 
a large proportion of the hops that had been at one 
time used. The inferior grades were driven out of 
the market, and it became profitable to grow the 
better qualities only. The cultivation of hops is now 
principally confined to six counties in England — Kent, 
Surrey, Sussex, Hampshire, Worcestershire, Hereford- 
shire — ^though in 1902 there were 46 acres in Glouces- 

^ Select Committee on Hop Industry, Appendix iii. 
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tershire, 125 in Shropshire, and 4 in Suffolk devoted 
to that plant But though the number of counties in 
Great Britain has diminished, the number of acres 
in the chief counties has not fallen in a like degree. 
There were still in 1902 nearly 30,000 acres of hops 
in Kent, and though that is a great falling off from 
the area so cultivated thirty years ago, the district 
in Herefordshire and Worcestershire is considerably 
greater than it was in those days. Kent, however, 
which for ho.p purposes is divided into three districts, 
the East, Mid, and the Weald, still ranks as the 
premier county, not only in extent of acreage, but in 
excellence of quality. It is said that the finest 
Goldings can only be grown in East and Mid Kent, 
and even the latter district cannot grow such perfect 
specimens as those of its neighbour. These fetch the 
highest price in the market, and if harvested in good 
condition are preferred to the produce of the finest 
hop gardens of Bavaria or California. 

For a description of the method of planting and 
gathering hops the reader is referred to the many 
text-books on the subject of practical agriculture. 
As is well known, they are picked in the early 
autumn, and after being dried in the " oasts " or kilns, 
are packed and despatched to market. " In no branch 
of hop management," says Mr. Charles Whitehead in 
his article in the Royal Agricultural Society's J ournaly 
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entitled " Fifty Years of Hop Farming," " have such 
radical alterations been made as in packing. Hops 
were in old times put into bags and pockets. The 
former were 7 feet 6 inches long, and 4 feet wide, of 
material nearly an inch in thickness, made of hemp, 
hay, and tow woven together. About 2 cwt were put 
into these, especially brown, diseased, and inferior 
qualities. * Brown bags ' formed the tail end of most 
growths. Pockets are now alone used; they are 
between 6 and 7 feet long, and 3 feet wide, holding 
1 1 cwt, and being made of coarse canvas. Planters 
are particular to get bright, heavy qualities of 
* pocketing * to preserve the hops, and that the pockets 
may look well." After the pockets have been filled 
they have to be marked. This law, which dates 
back to the days when there was a duty on hops, 
requires each pocket to be stamped with the name of 
the grower, the parish in which they were grown, and 
the year,^ the weight,^ and the number of the growth, 
that is from i to 100, or whatever the number of the 
pockets may be. The effect of this system of mark- 
ing on the prices realised by the produce is remark- 
able. According to several witnesses before the 
Select Committee on Hop Industry, the pockets 
marked with the name of an East Kent parish will 

^ Select Committee on Hop Industry, Reply 4694. 
« IHd,, Reply 2508. 
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fetch several shillings, and according to one member 
of the Committee, who "knew to his cost," 20 or 30 
per cent more than the same kind of hop ^rown 
in the immediate vicinity in Mid Kent^ While 
according to another witness the simple brewer buy- 
ing pockets marked East or Mid Kent assumes he 
is getting Goldings or hops of a good character, 
''whereas you will very often find that there is a 
number of wild hops which are not Goldings at all, 
and you will often find Henhams — a fraudulent hop 
having no qualities common to the real hop in it 
That hop is merely grown for quantity and appear- 
ance. It is worth 80s. per cwt. to-day in the market, 
whereas to the brewer it is worth nothing."* It is 
presumed that the speakers in this instance refer to 
the cases in which the producer has attempted to 
negotiate direct with the brewer, a proceeding which 
has at no time been very common, but which is 
coming more into vogue in modern times. The usual 
method of selling hops is conducted on a more 
elaborate principle. 

In former times hops were very commonly sold at 
the great annual fairs, among which the Weyhill 
Fair took a leading position. " Hops from the Hants 
and Surrey plantations were taken and pitched there 

^ Select Committee on Hop Industry, Question 477. 
« /did., Replies 4693-5. 
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for sale in whole growths* Some thousands of pockets 
were sent to this fair in good seasons. The hop fair 
was divided into the * Farnham Row/ for the hops 
produced in the celebrated Farnham district, and the 
' Country Row/ for Hants hops and those grown in 
other parts of Surrey. More recently the planters 
have sent the ordinary samples of their growths, or 
sample pockets. The business done in hops at Wey- 
hill Fair is now, comparatively speaking, very small 
The greater part of the hops, at least from Kent, 
Sussex, Surrey, and Hants, is consigned for sale to the 
Borough, the great hop emporium of the world. 
There was a hop fair at Maidstone and other Kentish 
towns, where hops were sold by sample; also at 
Robertsbridge, in Sussex. These now exist only in 
name, no hops are sold there/' ^ The method of 
selling hops in the open market is, however, still 
practised in the west. There is a special building 
in Worcester, where the hops of Herefordshire, 
Worcestershire, and Gloucestershire are sold. The 
hops are carefully weighed, and tested either in the 
market or the warehouse ; but in this district they are 
as a rule sold by the owners direct to the hop 
merchants, who store them and sell them according 
to demand to the brewers. A few, however, are sold 
according to the Kentish method, that is, through 

^ ** Fifty Years of Hop Fanning," by Charles Whitehead. 
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factors, a system which is so remarkable that it 
deserves a lengthy study. 

We have already seen that it is customary in Kent 
for some farmers to sell their corn through agents. 
If this method is advantageous in the case of wheat, 
which can without serious loss be kept by the farmer, 
it is not surprising that it is yet more frequently 
adopted in the case of hops, which are liable to 
deteriorate in the damp and uncertain atmosphere 
of England. Pockets kept in store-rooms or other 
buildings on farms develop a crust of mould, which 
gradually eats into the bulk and takes away from 
its value. In order to avoid this loss planters usually 
send their produce directly it is picked to the store- 
houses of the factors in the Borough, where specially 
built houses are maintained in which risk from 
deteriorating is avoided. The whole growth is, or 
was till recently, so consigned, and in former days the 
planter sent his produce regularly to the same factor 
year after year. Not infrequently, and in bad years, 
the factor made advances of money to the producer, 
and, by thus financing him, and using his skill to 
secure the best prices for him, ensured keeping his 
customer. The factor, however, did not sell direct to 
the brewer, but to another intermediary — the mer- 
chant. This trader, however, bought the crop, 
whereas the factor, who was only an agent, sold on 
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commission. Thus between the grower and the 
brewer there were two parties who were supposed to 
act in the interests of their clients, the chief differ- 
ence being that a brewer was able to deal with 
another merchant if he did not feel satisfied with the 
offers that the first made him. This system has 
grown up from the necessities of the trade. The 
sampling of hops is a delicate operation requiring 
great care and nicety,^ and is no doubt a matter of 
great importance. Many considerations enter into 
the determination of the quality of a good sample. 
The purchaser must know the colour, the thickness 
and quantity of seed, the condition and state of 
maturity at the time of picking. The cones should 
be whole, and the lupulin or gold dust should adhera 
to the bracts. The peculiar smell of the hop should 
not be tainted, and the sample should be elastic 
under pressure.^ But the chief feature is the " rub." 
Hops, when they have been examined in other re- 
spects, are tested by being rubbed on the hand. From 
their smell, and from the nature of the resinous de- 
posit that is left on the fingers, the quality is decided. 
It is not surprising that so delicate a test has 
called forth a set of experts, in whose hands die 

1 ** Hop Cultivation/' by Charles Whitehead, Ifoya/ Agricultural 
Society* s Journal^ 1893, vol. iv., third series. 
« Ibid, 

F 
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business rests. The prices, moreover, of hops vary 
immensely from year to year, though they are steadier 
now than they used to be. A factor, therefore, who 
is able to advise his client as to the probable course 
of the market and tell him the moment when to sell 
may be of great service to him, and secure for him a 
profit not only greater than the grower would obtain 
for himself, but far in excess of the charges and 
commissions that are deducted. On the other hand, 
the system seems to have outgrown its usefulness. 
The hop market is now highly organised, and the 
course of business and prices are to be learnt through 
trade circulars and newspapers. The anxiety to sell 
leads the planters to press their factors, and the trade 
suffers from the desire to speculate and the fear of 
foreign competition. The farmers are isolated and 
almost without combination in matters of selling. 
They do not see the purchaser of their hops, nor do 
they know where their produce ultimately goes to. 
The grading is done by the merchants, who secure 
the ensuing advantages, while the value of the con- 
signment is not even known by the farmer when he 
sends it to the factor. Mr. Charles Whitehead, 
whose writings on the hop industry are well known, 
declares that the present system is essentially wrong,^ 

* "Fifty Years of Hop Fanning/' Royal Agricultural Society s 
Journal^ iS^, vol. i , third series. 
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and though he has a long list of improvements to 
chronicle in the cultivation and management of hops 
in the fifty years from 1 840-1 890, at which date the 
pamphlet already quoted was written, he is obliged 
to say that not very much alteration has taken place 
with r^ard to the method of selling them. His 
final judgment is thus expressed : " Unfortunately, in 
almost all instances, farmers are mulcted, directly and 
indirectly, by the charges and intermediary profits of 
middlemen in the disposal of their produce. Hop- 
growers are worse off than any other producers under 
the sun in this respect. The modern sale of hops is 
costly, antiquated, and one of the reasons why hop- 
growing in England is in a depressed condition." 

In addition to the crops already referred to, there 
are a large number of other vegetable products which 
are consumed by the inhabitants of this country either 
raw, cooked, or preserved. Potatoes form an article 
of diet in every household, from the highest to the 
lowest Other kinds of vegetables appear in their 
seasons on the tables of all but the very poorest, 
while fruit is grown and sold in such plenty that few 
even of the dwellers in the heart of the biggest towns 
are altogether unable to enjoy it In addition to this, 
many thousand tons of hay and straw are annually 
produced for the food of animals. In certain districts 
special crops of chicory, mustard, and herbs are 
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gathered, and every market in the kingdom has its 
exhibits of flowers, cultivated and wild, which are 
plucked in the country for the pleasure and adorn- 
ment of the towns. These may be sent in large con- 
signments or in small quantities. They may be sent 
to special markets, as in the case of hay and potatoes, 
or to general markets, as in the case of fruit and 
flowers ; but they are for all practical purposes sold 
by the same method and under the same conditions. 
It will be better, therefore, for present purposes to 
treat them all under the one head, making such 
allowances for individual cases as may be necessary. 

The quantity and value of these vegetable pro- 
ducts are very great According to the agricultural 
statistics, in 1902 there were over 400,000 acres planted 
with potatoes in England alone, 31,000 in Wales, and 
nearly 130,000 in Scotland. There were 2,000,000 
acres under roots, cabbages, rape, vetches, and other 
such crops in England, 80,000 in Wales, and nearly 
500,000 4n Scotland. All these are cultivated by 
persons occupying over one acre. But it is quite 
impossible to estimate the amount of land cultivated 
in small areas, with these or other vegetables, or to 
form any opinion of the annual value of their produce 
owing to the immense number of allotments, gardens, 
and patches tilled by artisans and labourers who do 
not belong to the agricultural classes, and who make 
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no return to the yearly agricultural census. A lai^e 
part of the fruits of these small fields, however, is 
sent to market, and competes with the produce of the 
farmer ; and even when it is not sold, but is consumed 
by the grower and his family, it reduces the demand 
which the farmer has to meet There are nearly 
6,000,000 acres of land in England mown for hay, 
nearly 700,000 in Wales, and nearly 550,000 in Scot- 
land ; and as very little h^y is grown on allotments, 
this probably represents the whole produce of Great 
Britain, though there are over 14,500,000 acres under 
grass, which is not destined for that purpose. Gre^ 
as the produce of all this area must be, it is insuffi- 
cient to meet the requirements of the nation. A 
reference to the agricultural statistics shows that 
357,000 tons of hay were imported in 1902, though 
it is fair to say that this is greatly in excess of the 
imports of the previous four years. There were 
5,700,000 cwts. of potatoes, of which, however, a 
million and a half came from the Channel Islands, 
while 7,600,000 bushels of onions, 780,000 cwts. of 
tomatoes, and immense quantities of apples, pears, 
cherries, strawberries, currants, plums, and goose- 
berries found their way into these islands. 

On the other hand, every visitor to the country 
knows that great quantities of English fruit and 
v^etables are wasted, given to the pigs or not 
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gathered because of the difficulty of getting them 
sold, or on account of the unremunerative prices 
obtained for them in the market I have been told 
by the cultivator of a small parcel of ground by an 
important railway junction in the West Riding of 
Yorkshire that, being quite unable to get any price 
for the turnips he had grown, he had been forced to 
cut them up and use them as manure. Stories were 
common some years ago of the bushels of plums that 
were allowed to fall from the trees because they did 
not pay to gather and send to market. While one of 
the leading firms of English grocers has pointed out 
that in 1893, when many apples were wasted because 
there was no sale for them, the price of evaporated 
apples imported from America was from 45.^. to Sos. 
per cwt. in consequence of a short apple crop in 
America.^ "One of the greatest obstacles," says 
Mr. Riger Hs^gard,* " with which the little farmer, 
the small holder, and, indeed, all agriculturists have 
to contend is the impossibility of delivering their 
produce in markets that are eager for it, because 
of the overwhelming difficulties of collection and 
delivery, and the overwhelming charges of its trans- 
port The other day, in my own garden, I saw some 
hundreds of particularly fine Cos lettuces which 

'^ Journal Board of AgricuUurt^ 1895, P- ^^T* 
^ Rural England^ vol. ii. p. 557. 
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were beginning to bolt, that is, go to seed. I told 
the gardener he had better sell them, to which he 
replied that there was no local market, and that they 
would not pay to send away by train. . . . This, 
of course, is but one very insignificant instance out of 
thousands, since the case applies to every sort of 
agricultural produce that is grown in small quantities, 
and more especially to fruit" Perhaps after this it 
will not be thought extravagant to say that on the 
proper organisation of the sale of fruit and vegetables 
the success of that form of agriculture depends. 

Although it may occasionally happen that an 
enterprising grower may discover fresh openings for 
his produce, there are practically three ways in 
which articles of the kind just referred to are 
usually disposed of commercially. Fresh fruit and 
v^etables are either consigned to a salesman in one 
of the wholesale markets in the large towns, or they 
are vended in small quantities in the retail markets 
that exist in most urban centres ; while considerable 
quantities, that are destined for preserving, are bought 
direct by the great jam and pickle makers throughout 
the kingdom. 

The business of selling in the retail markets, which 
are widely distributed throughout the kingdom, is 
very similar, whether the produce is part of those 
minor v^etable or animal articles which figure so 
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prominently on the table, and it will be convenient to 
postpone the examination of the advantages and 
disadvantages of this system to a later place in this 
book. It is {MToposed at this point merely to notice 
the two methods of dealing with merchants or manu- 
facturers capable of taking large quantities. Trans* 
actions between farmers and the great firms of seed 
merchants, jam and pickle makers, are not usually 
carried out in the open market, but by private con- 
tract, and the arrangements may be made before the 
produce is ready for sale or at the moment of harvest 
There are some farmers who undertake to grow 
certain seeds for the merchants, who, in addition to 
the business done at home, export a considerable 
quantity every year. In the case of apples another 
plan is sometimes adopted In recent years the 
cider industry in the West of England has undergone 
great development The best qualities of this bever- 
z%t are no longer made in the farmer's own homestead, 
where the conveniences for its preparaticm are few, 
but in well-equipped factories using the latest appli- 
ances and the most recent scientific discoveries. 
The cider-maker is unable to grow all die requisite 
apples himself, the more so as several kinds of trees 
are cultivated for the purpose, each having its special 
qualities; It is customary, therefore, for the brewer 
to enter into engagements with certain farmers, and to 
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visit their orchards just before the fruit is ripe, for 
the purpose of buying the apple harvest while it is yet 
oifi the trees. It is not infrequent for whole growths 
to be purchased in this way» the fruit being picked 
and sent to the factory subsequently. 

Another industry that has developed in recent 
years is jam and pickle making. Some of the best- 
known makers have fruit farms of their own, but 
there are others who buy great quantities from 
English growers. The best fruit is generally picked 
and sent to market, and it is only when the season is 
well advanced and the price for ripe fruit has fallen, 
or the quality b^ins to be such that it is no longer 
attractive on the table, that the remainder of the crop 
is sold to the confectioner or jam-maker. The vege* 
tables that are grown for pickling have, however, no 
sale as fresh fruit They are usually cultivated for 
a special purpose, such as the silverskin onions, which 
are grown in the district near Biggleswade, in 
Bedfordshire, for pickling by the London manufac- 
turers. 

By far the greater part of the fruit and vegetables 
diat are sold wholesale passes throi^h the hands of 
the salesman or merchant on its way to the shop- 
keeper and the small dealer, who sell it to the con- 
sumer. Hay, straw, and potatoes are treated in the 
same way, though allowance must necessarily be 
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made for the uses to which the produce is to be put. 
The markets in which these traders carry on their 
business are of three kinds. Hay and straw are sold 
in markets specially devoted to that purpose; potatoes 
are of sufficient importance to have a place of sale of 
their own ; fruit and vegetables are commonly sold at 
the same place and time. Except in the retail mar- 
kets the three classes are seldom found in combina- 
tion. In theory the salesman is an agent acting 
between seller and buyer, selling solely on commission, 
which varies with the price he is able to get for his 
client. The merchant is a dealer who buys the pro- 
<]uce outright from the farmer or producer, and takes, 
of course, all the profit he is able to make out of such 
a transaction. It frequently happens that the two 
occupations are combined by one person, with all the 
attendant advantages that such a union gives ; but it 
is not so common for one of these dealers to under- 
take business outside the class of produce in which 
he is accustomed to trade. He will, however, deal in 
foreign as well as home-grown goods, although there 
may be many points of difference in the way the 
business is carried on. 

We will b^in with the sale of hay, which is not a 
subject that is brought frequently before the public 
eye, and seldom takes any prominent part in the dis- 
cussions on agricultural economics that from time to 
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time appear in the public press. It is, of course, 
mostly carried on by a special class of farmers, and 
the buyers are generally horsekeepers, cab, tram, and 
omnibus proprietors. The ordinary householder rarely 
visits the market. As a rule the course of business 
follows the usual lines of the large wholesale markets 
without much variation. There is, however, an ex- 
ception in the case of the Whitechapel hay market. 
This market, which is of old foundation, was a 
flourishing place of business in the eighteenth cen- 
tury, when the wilderness of houses that now form 
East London had not yet been built, and it shared 
with Smithfield market the whole trade of the 
metropolis after the hay market near St. James's 
waned in importance. At the present time passengers 
through Whitechapel are sometimes astonished to see 
the broad street, which, however, is scarcely capable 
of accommodating the ordinary traffic, packed with 
hay carts from end to end, to the great disturbance 
of all other kinds of business. It is a piece of 
country life suddenly appearing in the thronged 
streets of London. 

The peculiarity of this market consists in the fact 
that its transactions are strictly regulated by statute. 
The Act of 1796 (aniended by a later Act of 1851) 
relates in its preamble that many and great abuses 
are committed by salesmen and other persons 
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selling hay and straw in the city of London and 
adjoining places. It prescribes, therefore, that all 
hay and straw shall be made up and sold in bundles 
or trusses, which are to weigh in the case of new hay 
6olbs.» old hay 56 lbs., and in the case of straw 
36 lbs. ; while every load of hay or straw is to contain 
36 trusses. The bands with which they are bound 
are not to exceed 5 lbs. A register is ordered to be 
kept, in which every sale of hay or straw is to be 
entered, together with the names of the seller, the 
salesman, and the buyer, and the true price at which 
the bargain was made. This register is to be open to 
general inspection on payment of the fee of one 
penny. Penalties are imposed on fraudulent dealing, 
including the offence of buying to sell again in the 
same market, and failing to bring into the market cm 
the ensuing market-day hay or straw exposed on any 
occasion but not sold, or bought foi^ sale between two 
market*days and lodged in the neighbourhood. The 
hours of the market are notified by the ringing of a 
bell, and no produce may be sold after the prescribed 
hours. Furthermore, no common salesman, factor, or 
agent may buy or sell on his own account, or of any 
person or persons in trust for him, any hay or straw 
whatsoever ; while he is bound, within seven days, to 
deliver to the vendor a ''just and true account under 
his hand of the place where, time when, and the price 
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for which the same was sold, and also the name and 
place of the purchasers thereof" This statement is 
made on what is known as the '^ home note,** which 
is delivered to the seller's carman, and is supposed to 
contain an account of the salesman's chaises. It 
appears, however, from the reports of a l^al case 
that was tried in the High Courts some years ago, 
that much of this had fallen into abeyance, and that 
another system has gradually taken the place of die 
statutary method. The salesmen vdio frequent the 
market, following a practice customary elsewhere, be- 
came merchants of hay, and invited large consumers, 
such as railway companies, vestries, and canying con- 
tractors, to enter into an agreement with them for the 
supply of hay at a certain price for periods of six 
months or more. 

They then took the hay which was consigned to 
them as salesmen, and sold it in their capacity as 
merchants to the other contracting parties, crediting 
the farmer with ''the price of the day," a figure 
which is arrived at by a calculation based on the 
average of all the sales. It was asserted that this 
plan was advantageous not only to the merchant but 
to the farmer, for it enabled him to make sure of 
sellttig his goods, whereas if he had to depend on 
finding a purchaser each market day he might find 
himself in a slack season compelled to hold his hay 



78 BUSINESS SIDE OF AGRICULTURE 

over till the next market at, of course, considerable 
expense. 

Whitechapel market is in no very prosperous con- 
dition, and the business of selling hay has perhaps 
ou^^wn the bounds set by the Act of 1796, just as 
the demands of housekeepers in London have far 
exceeded the capacities of the market-place. When 
the Act was passed all hay was brought in by 
cart, whereas nowadays the greater part is sent by 
railway. It was asserted on the occasion of the trial 
already referred to that the market was in the hands 
of three salesmen, and whether this was accurate or 
not, it is clear that many transactions must take 
place outside the market Much of the hay con- 
signed to London is sold in the railway yards, and 
a great deal of what is sold at the market is only a 
sample, the bulk being delivered by the farmer or 
contractor direct to the purchaser, much in the 
same way that has already been described in the 
case of com. Whether the system of selling hay 
and straw as required by law in these markets of 
London is to the advantage of the farmer or not is, 
of course, a matter of dispute. The size of the 
bundles or trusses is convenient for carrying, and 
the method of conducting the business is simple, 
even if stereotyped. But it must be remembered that 
a good deal of foreign hay and straw that is sent in 
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years of drought to England is packed in a different 
manner and subject to no restrictions, and that an 
inelastic system is liable to prove a burden when in 
competition with a method that can be adapted to 
circumstances. 

The sale of potatoes in large quantities is of com- 
paratively recent growth, and the markets which are 
devoted to that purpose are usually quite ne\v. 
Potatoes, moreover, are a bulky commodity, and do 
not depend on their appearance for their price so 
much as other kinds of vegetables and fruit. They 
are therefore sold in markets near railway stations, 
often in the stations themselves, and where they are 
sold in the central market, it is more often than not 
that a sample only is exhibited, the bulk being 
consigned either from the farm or the dep6t They 
are usually sold by weight, but in the case of new 
potatoes they are taken by the acre occasionally, in 
much the same way as fruit. With fruit and vege- 
tables of other kinds the case is very different, the 
utmost importance being attached not only to the 
fresh, attractive appearance of the individual articles 
that make up the consignment, but also to the neat- 
ness and artistic effect of the way in which they are 
presented for inspection. For this reason skill and 
care in packing and growing fruit for market is of 
the highest importance. A publication of the Board 
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of Agriculture and Fisheries on the subject begins 
with these words : — 

''Intensive cultivation has been carried in many 
places to a high pitch of excellence, and British 
horticulturists pride themselves, justly, upon their 
skill as producers. Admirable and necessary as the 
highest cultivation must always be, yet something 
more is required to ensure complete commercial 
success, namely, the conveyance of the produce in 
the best possible style to the market or to the 
consumer. It is at this point too many fail, and a 
material proportion of unprofitable sales is mainly 
attributable to neglect in furesenting goods in the 
most satisfactory manner. Proofe of this defect are 
evident in every British market, and commonly the 
produce of the home grower may be seen in direct 
contrast with that of his foreign competitors, to die 
conspicuous disadvantage of the former.'' 

As a general rule, producers of fruit simply de- 
spatch it to the various markets, where it is sold for 
their acccnint It has been lai^ely the habit in Kent 
ftMT proprietors to sell their crops at auctions, but a 
lai^e number of them are giving that up now, and 
are marketing their own fruit ; instead of selling their 
fruit to the little dealer they are distributing it all 
over the country and selling it in the various markets. 

Let us therefore return to the traders in the 
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market, taking Covent Garden as the best example 
we can find. A large amount of foreign stuff is sold 
there as well as English, but the foreign is usually 
sold by auction, while the English is generally the 
subject of negotiation by private treaty. This is 
probably due to the smallness of the market-place 
and the necessity for clearing it rapidly in the case 
of the foreign goods which are all sent into the 
market. The English is often only a sample. Of 
the two kinds of traders there is no doubt that the 
merchants are the more prosperous. It is customary 
with them to go down into the country and buy up 
whole fields of fruit and vegetables, and whole 
orchards of fruit, and have such quantities consigned 
to them as they require. Strawberries are often 
dealt with in this way; pears, plums, and damsons 
follow when the soft fruit is over, and apples are 
purchased after the others are gathered. Some 
merchants travel round from farm to farm picking 
up small quantities, and making their profits out of 
the reduced railway rates they are able to get when 
they send the whole of their purchases to London, 
Such a system may suit the small farmer, but the 
large important growers naturally wish to get all 
the profit on their produce, and in their case the 
fruit and vegetables are consigned to the salesmen, 
who dispose of them to the high-class shopkeepers 
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of the West End, who are able to exact a high price 
from their customers. The volume of trade that 
passes through the market in this way, die number 
of persons who consign their goods to the salesmen, 
as well as the number of persons who flock there to 
buy, must be taken as a proof that the system works 
satisfactorily on the whole, and it is indeed unreason- 
able to suppose that a trade could exist fc^ very 
long if it did not in the main meet the wants of the 
produco^ and consumers. But the complaints that 
are made about it are many and bitter. Stories are 
rife which tell of fruit and vegetables consig^ied to a 
salesman in considerable quantities with no better 
return than a shilling or two of profit, and a bill 
showing how the saleman's commission, the market 
charges, and the cost of carriage and handling have 
swallowed up the remainder of the price. Consignors 
assert that they are unaUe to make out how the 
market charges are calculated while the prices quoted 
in the daily and trade papers are very different to 
what they received. The answer given is that, owing 
to the supplies of fruit from abroad, there is often a 
scarcity one day and a glut die next; that the 
changes in the weather have an important effect on 
the demand for fruit as well as on its keeping 
qualities; that it is impossible to sell small and 
irregular consignments as profitably and as easily 
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as large and constant supplies ; and, above all, .that 
the inferior packing and insufficient grading of much 
of the English produce compared with the arrivals 
from abroad lower the selling price of the home- 
grown article. As pointed out above, attention has 
repeatedly been called to this last point, and a most 
notable example has recently been made public. The 
silverskin cmions consigned from Bedfordshire to the 
pickling firms in London would not command any 
sale at all, if they were not carefully graded, and yet 
in spite of the English farmers' skill the Dutdi 
peasants have succeeded in taking part of their 
business away. '*The organisation of the brining 
industry in the Netherlands," says Mr. Crawford, in 
hjs report on the Dutch brined v^etable industry 
(page 11), "has enabled the factories, by collecting 
their supplies of raw onions from a large number 
of growers, and by the use of improved apparatus, 
to send to this country large consignments of 
onions in brine, possessing greater uniformity in 
size, shape, and colour than it seems possible to 
obtain by the methods at present adopted at Big- 
gleswade. It is just this uniformity in the bulk 
which the great pickling firms in this country 
de^re, and for goods possessing it they are prepared 
to pay a higher price than for produce which is 
deficient in this respect.'^ 
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If so much importance is attached to these qualities 
in a factory, it may readily be supposed that they are 
yet more requisite in a crowded market where busi- 
ness is rapidly transacted. The most prominent 
English growers therefore have a mark on their con- 
signments by which their goods are distinguished, 
and they are in this way able to avoid the ill-effects 
of the plan which is adopted to clear the market, 
and which is known by the name of "averaging." 
All the produce consigned to any salesman is sold, 
the best at the highest prices of the day, the rest at 
what it will fetch. At the end of the day the returns 
are made out, and an average is taken of the prices 
realised, a rough method by which substantial justice 
is done from the salesman's point of view, but which 
injuriously affects the consignor of selected articles. 
The owners of fruit forwarded under a recognised 
mark are excepted from this procedure, and get the 
actual price their goods fetched. It is natural that 
the determination of the market price is difficult 
for the consignor, and the producers who have no 
standard of quality to which they invariably conform 
in preparing for the market are unable to tell at 
what price they ought to be remunerated. 

A further complication is caused by the remarkable 
measures used in selling fruit and v^etables in Covent 
Garden which producers are expected to adopt. The 
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very names are peculiar, and the number of different 
varieties is great and perplexing. Thus we learn 
from an article by Mr. W. W. Glenny, in the Fruit 
Growers* Year-Book for 1897, that "vegetables may 
be gathered and loaded direct on the wagon, cart, 
van, or barrow ; may be secured in bundles with bass 
or rods, tied in bunches with rods, arranged in hands, 
packed in loads, flaskets, crates, hampers, pads, sieves, 
half-sieves, quarter-sieves, flats, molleys, prickles, feys, 
pottles, punnets, 2-cwt. sacks, i-cwt. sacks, pea bags, 
J-cwt. bags, besides foreign bags of no defined size, and 
barrels, boxes, trays of innumerable sizes and endless 
shapes."^ Of course, none of these are legal measures, 
and in many cases the words are easily recognised 
as common technical terms, but in other cases they 
are expected to imply a given weight or number. 
Thus, according to the same Year-Book, a sea-kale 
punnet measures 8 in. in diameter at the top and 
7\ in. at the bottom, being 2 in. deep, while a radish 
punnet is 8 in. in diameter and i in. deep, if to hold 
six " hands," or 9 in. by i in. for twelve " hands." A 
mushroom punnet is 7 in. by i in., while a salading 
punnet is 5 in. by 2 in. A sieve contains 7 im- 
perial gallons, while a bushel sieve holds io| imperial 
gallons. After this it is a relief to know that a bushel 
basket " ought " to contain an imperial bushel, two- 
thirds of which is contained in a "junk." We next 
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learn that a pottle of strawberries should hold half 
a gallon, but never holds more than one quart, and 
that a " hand " of radishes contains from twelve to 
thirty or more, according to the season. A " bundle " 
of broccoli, celery, etc., contams 6 to 20 heads, of 
sea-kale 12 to 18 heads, of rhubarb 20 to 30 stems, 
acccvdtng to size, and of asparagus from 100 to 125. 
A "bunch" of turnips is 12 to 25, of carrots 15 to 40, 
of greens " as many as can be tied together by the 
roots " ! An imperial hundredweight is, of course, 
112 lbs., but a hundredweight of Kentish 61berts is 
100 lbs. 

Provincial markets are less perplexing, as fruit and 
vegetables are usually sold by imperial weights. But 
even here terms are used which are not commonly 
known. At Sheffield vegetables are sold by the bag ; 
at Nottii^ham fruit is sold by the pot and by the 
strike, as well as by imperial weights ; while at 
Gla^ow the old-fashioned "sleek" or West of Scot- 
land bushel is used, though its meaning has been 
changed so as to connote a weight, varying according 
to the class of fruit offered. 

Truly, the industry of fruit and vegetable growing 
is a toilsome and perplexing occupation. 



CHAPTER III 

TRADITIONAL METHODS 
OF MARKETING LIVESTOCK AND THEIR 

BY-PRODUCTS 

ALTHOUGH the vegetable products of the farm 
are entitled to the first place in any book on 
a^culture by right of tradition, the interests involved 
in the breeding and maintenance of livestock in Great 
Britain are in reality of more practical importance. 
Barely one -seventh of the supply of wheat con- 
sumed by the nation is grown in these islands, while 
more than a half of the meat eaten is home bred. 
In one half of Great Britain the amount of land 
under grass exceeds the amount of land under the 
plough, while many of the arable crops are raised 
solely for feeding cattle and sheep. Under these 
circumstances it is not surprising that the amount of 
capital laid out in connection with the livestock 
industry is far greater than tliat invested in that 
branch of farming which is engaged in till^e. A 
comparison between English and continental agricul- 
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ture will assist us in trying to appreciate the import- 
ance of our flocks and herds to us. 

In France, out of a total acreage under crops 
and grass amounting to eighty-five million acres, 
about thirty-five million acres are devoted to growing 
com crops, of which sixteen million are sown with 
wheat and spelt Nearly four more million are planted 
with potatoes, and another four and a half are covered 
with vines. Grass meadows, however, only account 
for nearly fourteen million. In the United Kingdom 
we had in 1902 about eight and a half million acres 
under corn crops, and less than two million under 
wheat One and a quarter million were under potatoes, 
while twenty-eight million acres were under permanent 
pasture, and this though the total cultivated area 
with us is about half that of cultivated France. It 
is true that the French have about fourteen and a 
half million cattle, while we have scarcely eleven and 
a half million, but we boast of thirty million sheep to 
set off against a little less than twenty million belong- 
ing to our neighbours. 

Germany has sixty-five million acres under arable 
cultivation, thirty-eight of which are under corn 
crops, chiefly oats and rye, and there are only some 
fourteen and three-quarter million acres under grass 
for hay, or, if rough grazings are included, twenty-one 
millions. The Germans have not quite nineteen 
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million cattle, and less than ten million sheep. By 
the side of these two great countries our island 
appears to be one great cattle ranch and sheep 
run. The comparison must not be pressed too far, 
of course, or injustice would be done to the agricul- 
turist. The cattle and sheep are not turned loose on 
huge plains to be driven hither and thither by cow- 
boys. The cattle are often stall fed, or kept in the 
fold-yard in winter and in hedged-in meadows of no 
great extent in summer, while the sheep are often 
folded and fed on roots, and all are carefully tended, 
studied, and looked after, even in those districts 
where they roam at will on the downs or marshes. 
Our cattle and sheep have been brought to a high 
state of development, and not only are they, perhaps, 
on the average, in a far finer condition than any of the 
flocks and herds on the Continent, but they hold a 
leading position throughout the world, for, in spite of 
the great progress that has been made in the more 
distant parts of the globe, it is still to this country 
that breeders come when they wish to buy animals 
of high quality to improve their breeds. Indeed, 
the cattle and sheep that are bred and fattened in 
America and Australia are for the most part de- 
scended from the stock that is native in our islands. 
Our country is, moreover, peculiar in the number 
of breeds of cattle and sheep it contains. The 
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Shorthorn beast is certainly most widely distributed, 
but the eastern counties have their Red Polls, the 
western their Devons, their Herefords, and their black 
Welsh cattle known as Runts. Scotland has its Ayr- 
shires, its Galloways, its Aberdeen Angus or Black 
Polls, and its Highland cattle, so well known for their 
shaggy hides and long horns. Ireland produces a breed 
known as Kerrys, and the Channel Islands have their 
famous and beautiful breeds of Jersey and Guernsey, 
commonly called by the uninitiated, for some extra- 
ordinary reason, Aldemeys. There are other, though 
less well-known, breeds. AH these cattle are chiefly 
to be found in the localities from which they are 
named, but they are distributed to other centres. 
They have their good qualities from a producer's 
point of view, as in the case of the breeds able to 
thrive on poor pastures, but for our present purpose 
we may divide them into two classes, those which 
are kept for the milk given with special richness or in 
large quantities by the cows, and those which yield 
the best and the most beef. Among the former 
class the Jersey ranks highest, for the cow yields the 
fattest and creamiest milk, though not the greatest 
quantity and the beef is barely fit to feed dogs with. 
Among the latter, perhaps, the Angus or the Hereford 
is chief, a beast which is scarcely regarded as a 
milker at all. 
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Sheep may be divided into three classes, long wools, 
short wools, and mountain sheep. Among the first' 
class the Ltncolns and Leicesters are perhaps the best 
known. The Downs belong rather to the second 
category, in^ile the last class includes the black-faced 
and the Welsh sheep. There are, of course, other 
well-known breeds. 

Sheep are less freely distributed than cattle, the 
different breeds being for special reasons chiefly con- 
fined to their own localities, and the quality of the wool 
being dependent on the nature of the soil on which 
they live. In the British Isles they are reared mainly 
for their flesh, though some of the breeds are more 
renowned for the wool they bear than for their 
mutton, which in these cases is rather hard and 
tasteless. 

After cattle and sheep, the next most important 
place must be given to swine, which must not be 
omitt^ or relegated to an unimportant place among 
livestock of the farm. There are six chief breeds : 
the large, the middle, and the small white, or York- 
shires, the Black Berkshires, the small Blacks, and 
the Red Tamworths, though there are many varie- 
ties bearing local names, and the purity of certain 
strains is as carefully maintained as is done with 
cattle. 

The breeding and exhibiting of these animals is a 
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pursuit in which all classes of the community take a 
lively interest There are shows held under the aus- 
pices of national or local agricultural societies all over 
the kingdom, at which, as is well known, royalty is a 
frequent exhibitor and prize-winner, and in which great 
and small alike compete. Associations exist for the 
purpose of fostering and keeping pure almost every 
breed of cattle, sheep, and swine that has a special 
name, and the pedigrees of the typical representatives 
of each breed are recorded in the herd- book or flock- 
book of the society. The result of this is that the 
purity and high quality of British cattle are renowned 
all over the world, and the breeding of pure bred 
stock for exportation forms part of the business of 
many a high-class farmer. The number that are sold 
every year is necessarily not very high, but the value 
is considerable. 

In 1902 the number of native cattle exported from 
the United Kingdom was 2428 and the average value 
was £^0 per head, while there were 3,596 native 
sheep exported of an average value of £Z 2s. In 
each year of the quinquennial period from 1896-1900 
3,345 cattle were on an average exported of the value 
of £34, while the average value of the 8,765 sheep 
exported was £11 gs. The country which takes the 
greatest number of these animals is the United States, 
which in 1902 took 760 cattle, 635 sheep, and 86 
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swine, though Canada took 574 cattle, 155 sheep, and 

103 swine. The Cape took 215 cattle, Sweden 205, 
Russia 126 and 151 sheep, while the Argentine took 

104 cattle and 327 sheep. The prices paid for some of 
these animals are very high : thus the 104 cattle sent 
to Argentina in 1902 were valued at an average of ;£"! 20 
apiece, one sent to South Russia figures at ;£^ioo. 
They sometimes reach ten times that figure. The 
management of pedigree stock forms therefore an 
important department of agriculture, and offers occa- 
sionally large prizes to the successful breeder, as there 
are numerous sales of animals in which the purchases 
are not made for export, but for keeping up and im- 
proving the race at home. 

There ar^ two methods most commonly in vogue 
by which the breeders dispose of their stock. The 
first is by direct sale with the purchaser, whose 
custom is sought by extensive advertising in the 
agricultural newspapers, especially in those devoted 
to the livestock industry. The pages of some of 
these periodicals are filled with advertisements an- 
nouncing that animals of a well-known strain, often 
the property of some well-known nobleman or 
country gentlemen, are to be had at moderate prices 
on application to the manager of the home farm at 
such and such a park or castle. Along with these are 
found the names of farmers and breeders who, though 
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in humbler and poorer positions, often succeed in 
offering a finer animal to the judge at the show or 
the would-be purchaser. This method, however, is 
more used in the case of pigs than of other animals. 
The most usual plan in the case of pedigree cattle 
and sheep is for the owner to give instructions to 
some auctioneer to sell either at the farm itself or in 
the ordinary market, a number, if not all, of the cattle 
he has in hand. These sales are usually thoroughly 
advertised in the usual quarters beforehand, and as 
it not infrequently happens that the seller expects to 
find among his customers many of those rivals whom 
he has contended with at shows and previous sales, 
and with whom he is often on terms of friendship, 
preparations are generally made for their convenience 
and entertainment, which at times reduce consider- 
ably the profit realised at the sale. These auctions 
are not necessarily held at any particular time 
of the year, but take place at all seasons except 
when the pressure of business on the farm renders 
the attendance of purchasers inconvenient or im- 
possible. Sales by auction also take place after many 
cattle shows, and, of course, at all such gatherings 
opportunity is afforded for purchase by agreement. 
But in nearly all cases the buyers are other breeders, 
whether home or foreign, and there is very little done 
by intermediaries except by the auctioneer. 
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The main trade of the country, of course, is not in 
these highly bred and expensive animals, and the fat 
stock that are slaughtered for food are generally cross- 
bred, or of no particular claim to distinction. The 
sale and purchase of these, as well as of stores, that 
is unfinished, half-fat, or nondescript animals, are 
usually effected at the markets, sales, or fairs that are 
held all over the kingdom. Nearly every large town 
has its market, some more than one, while many 
quite insignificant villages have their saleyards ; and 
other places are known entirely by the great fairs 
held there once or more often every autumn or spring. 
There are about nine hundred such places in Great 
Britain, of which nearly seven hundred are in England, 
a little less than one hundred in Wales, and the 
remainder in Scotland. This includes places as 
great and important as the Islington cattle market, 
at which most of the London butchers make purchases 
of home-grown cattle, and as small and inconsiderable 
as a little sale or fair in an island among the Orkneys, 
or on a Welsh hillside. Some are magnificent build- 
ings paved with stone or concrete, supplied with iron 
hurdles or pens, and fitted with a water-supply that 
enables them to be spotlessly cleansed within a few 
hours after use. Some are neat little saleyards owned 
by the auctioneer who sells there, fitted often with 
every proper contrivance, though on a small scale. 



96 BUSINESS SIDE OF AGRICULTURE 

Others are markets held in the street of a country 
town, or a fair held on a grass field, or a bleak hillside, 
where the rain of an autumn day turns everything in 
an hour to a ghastly swamp. At the first, and at the 
last of these, lai^ numbers of cattle and sheep change 
hands, the former being held once a week, the latter, 
perhaps, only once a yean The large markets are 
often the property of the corporation of the town 
in which they are situated, and a considerable income 
is derived yearly from the tolls which are levied on 
the animals exhibited for sale, for the markets are 
open to all sellers on payment of the tariff fixed 
according to the animal exhibited. 

Stock, especially store stock, is often brought from 
great distances to these markets, and buyers come 
from a long way to make their purchases. Thus in 
Norwich market a large number of Irish cattle are 
sold every autumn to the farmers of the eastern 
counties, who sell them at the same market, when 
they are fat, to the London butchers. Leicester is a 
great market for sheep, and stock are sold there which 
are distributed all over the kingdom. Northampton, 
on the other hand, is a place where great numbers of 
Hereford and Welsh cattle are to be found, and the 
morning train brings many butchers from London to 
make their purchases of beef there. York is a centre 
at which not only Irish but Scotch cattle are to be 
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found in great numbers, while rams are brought there 
in great numbers in the autumn from Cambridgeshire 
and East Anglia. These markets are for both store 
and fat stock, but at some places only stores are sold, 
and at others, chiefly in large towns like Leeds, only 
fat cattle for the butchers appear. But the reader 
will readily understand that there are all sorts of 
variations. 

But just as there are many kinds of markets, so 
are there many classes of traders who frequent them, 
and there is naturally more than one method of 
making the purchase. Besides the farmers and the 
butchers, who form the great bulk of the sellers and 
buyers of fat stock, there are cattle dealers, great and 
small, and men who buy and sell on commission. 
Dealing in cattle is conducted under different con- 
ditions from dealing in corn, for the latter, as we 
have seen, is usually sold by sample, and the cattle 
trade has not been so organised that a herd can be 
sold on the sample of a single beast. All the animals 
that it is proposed to part with must be brought to 
the market, and no more, and it is very often a matter 
of some nicety to calculate how many beasts or sheep 
to send. If too many are offered for sale, the price is 
likely to be brought down, or the owner is put to the 
expense of bringing his animals home again or taking 
them on to another market. If too few are brought, 
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the price may be better; but the profit on the transac- 
tion may be so small as not to pay for the e^tpenses 
and labour. To hit the exact amount, and to offer 
the exactly right price, both sellers and buyers must 
have considerable knowledge of the trade, a know- 
ledge that can only come by constant attention to 
business. 

It is not surprising, therefore, that in the big 
markets the dealers are substantial men, and that 
the small men keep away from such places. The 
dealer, moreover, is not a merchant, with an office or 
a stand at which he sits. He travels from market to 
market, and stands by the stalls where his cattle are, 
or mixes in the crowd of purchasers, while his drover 
attends to the animals, and exhibits them, or drives 
them as required. Dealing is mainly confined to 
store stock, and most of the dealers are connected 
with Irish cattle. Great numbers of these are bought 
at Irish fairs from small farmers, and, collected in 
big droves, are shipped to Liverpool, Glasgow, Bristol, 
or Milford, some to be sold at the markets in those 
towns, some to be sent right on to Ipswich, Norwich, 
Wakefield, or Leicester. If not sold at one of these 
places, they are retrucked and sent to another town, 
where the market is held a day or two afterwards. 
There are, however, lat^ numbers of men who, 
though they deal extensively in cattle, combine with 
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that trade the business of farming, or of fattening 
cattle, or other occupations. These men could not 
spare the time from their other business simply to 
travel with their stores, and superintend the sale of 
them in person, nor would it be profitable to do so. 
Their actual circuit is, therefore, perhaps compara- 
tively small, and the final sale is entrusted to an 
agent. Accordingly, cattle purchased at a fair in the 
south or west of Ireland may be bought up by a 
dealer, sent by train to Dublin, shipped to Liverpool, 
and thence consigned to an agent in Wakefield or 
Ipswich, himself a dealer, who sells on commission 
for the first dealer to the Suffolk farmer. The cattle 
may even pass through the hands of one or more 
dealers on the way. Add to this the expenses of the 
railway charges in Ireland and England, as well as 
of the transit by sea, the cost of feeding and attend- 
ance, market tolls, and minor expenses of all sorts, 
and it will be realised that considerable skill and 
enterprise are required to make the venture profitable. 
It is not unusual to read in the daily papers com- 
plaints from some parts of the kingdom that store 
cattle fetch too low a price, and from other parts that 
such cattle are exorbitantly dear. 

Considering the risks, difficulties, and expense 
attendant on this method of transfer, and the great 
waste of time and labour that it would entail in the 
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case of small men, it is not surprising that a more 
expeditious and satisfactory way of buying and sell- 
ing is usually adopted. Sales by auction occur even 
in the big markets, side by side with the simple 
sale by private treaty, and in many markets no other 
form of negotiation takes place. In some it is — 
nominally at least — forbidden. The system is not 
very different from that of auction sales of any other 
class of goods. The auctioneer mounts on a stool 
or board, so as to give a full view of his actions, as 
well as to enable him to see his customers. In many 
markets a broad plank is fixed along the sheep-pens, 
down which the auctioneer walks. Bids advance by 
a fixed sum, generally at least two shillings and 
-sixpence, and the sale proceeds quietly or noisily 
according to the methods and inclinations of the 
auctioneer. At the end of the sale the money is 
paid to the clerk, or the auctioneer himself in his 
office, certain fees are charged, the seller is usually 
paid at once, and the transaction is complete. It 
needs considerable ability and knowledge of the 
market on the part of the agent to do justice to 
both parties, to keep up the bids till a fair price is 
reached, and to knock the lot down without wasting 
time when the price will go no higher. A clever 
auctioneer who can get good prices will have his yard 
filled with the best animals, and will command the 
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custom of the highest class of butchers if the animals 
be fat, or of dealers or fatteners if they be store. 

Unluckily the auction ring is not altogether a 
temple of justice. Animals crowded together in a 
pen so close that their backs only can be seen cannot 
be judged properly, and the throng of buyers and 
sightseers is sometimes so great that only a cursory 
glance of the stock can be obtained. It is a common 
enough sight to see the ring invaded by anxious 
buyers who seize the animal by the flesh of its back 
or plunge their fingers into the fat on its sides in an 
attempt to form a judgment of the quality of their in- 
tended purchase by something more definite than mere 
observation. It is needless to say that such an inva- 
sion does not make matters any easier for the others. 
The disadvantage is not all on one side. Even where 
the sales are conducted with the strictest fairness, the 
disadvantage of being first or last in the list of sales 
may result in an animal fetching a price far below 
its value. The butchers see a large supply of meat 
in the market, and may refuse to bid high for the 
first few animals offered, or they may make their 
purchases early, being perhaps anxious to get home, 
and the last few lots may be sold at a low figure with 
little or no competition. The hapless farmer prefers 
to sell at any price rather than fetch his cattle home 
again. The changes of weather affect prices seriously, 
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warm, muggy weather, in which meat will not keep 
will lower the price, when a lai^e stock is ofTered, to the 
great profit of the butcher, and perhaps ultimately 
the consumer. Shortness of feed induces sales, and a 
welcome shower of rain in the spring after a drought 
may lead farmers to hold back cattle for a more 
thorough finishing. Such proceedings are consistent 
with honest business dealings. Unfortunately there 
are other devices which cannot be so described. It is 
roundly asserted that certain auctioneers are in league 
with the butchers, and that they consider it more to 
their advantage to please that class of customer by 
selling cheap than to please the farmers by selling 
dear. They are reputed to favour certain customers 
unduly, and it has been found that a stranger sending 
his beast to auction will find no one to bid, and no 
effort on the part of the auctioneer to find a bidder. 
There is, however, a more serious evil, one for which 
no remedy can be found, though it may be ruinous 
for the farmer. The process known as " working a 
knock-out sale" is an arrangement between the 
buyers by which it is settled which person is to buy 
which article, and the others agree not to bid in com- 
petition with their fellow. This is sometimes carried 
on so openly that the operators may be seen directly 
after the sale arranging matters according to the 
agreement. 
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The next in order after these large markets are the 
small provincial marts and auction sales. Some of 
these are of great antiquity, and are held either in the 
street or in an open place in the town. Many of 
these provincial markets, though small, are prosperous, 
and a good deal of business is done with local 
butchers and farmers, to which may be added a few 
traders from some neighbouring town. They do not 
differ materially from the larger markets, except that 
business is slower, the wealth of the traders is less, 
and the sales are more generally conducted by some 
firm or firms of auctioneers. The auction sales are, 
however, held in private yards belonging to an 
auctioneer, and no other dealing is allowed in them. 
They are frequently well fitted up, and business is 
often brisk. Occasionally they are the medium of 
sales direct to the butchers of the district. But a 
large number of these auction sales are, as has 
already been stated, situated in villages or hamlets 
so small that there is no local demand for the stock 
sold there. These rings are merely conduit pipes for 
the big markets, and they will usually be found situated 
at from about five to fifteen miles from them. The 
sales are held one or two days before the market-day 
of the big town, and the local farmers send their 
stock to these places to be bought up by small dealers, 
who drive them in by road if the distance is short 
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and railway communication is insufficient A beast 
under these circumstances passes through two auction 
sales in three days. The increasing number of these 
marts shows that the provision of a channel to the big 
markets is a useful function, and it is possible that 
the saving of time and expense to the farmer is an 
effective set off against the diminished price obtained 
for his stock. It is to be remembered that a farmer 
will only send a very few animals at a time to such 
a sale, enough to provide him with a little ready 
money to pay his wages and current expenses, and 
that the cost of sending to the large market might 
eat up a large part of his receipts. 

The last kind of market that we have to notice is 
known under the name of a "fair." These institu- 
tions are of varying importance and diverse popu- 
larity, ranging from gatherings of hundreds of men 
and thousands of sheep or cattle to insignificant 
little meetings of a few dozen animals. They are 
the remains of the great mercantile gatherings at 
which, in the Middle Ages, traders from distant 
countries collected to dispose of their wares at a 
time when other means of purchase and sale were 
precarious and attended with difficulties and dangers 
of all sorts. As countries became more settled and 
communication easier, markets and shops grew up 
and supplied the wants of citizens more effectually. 
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Most of the great fairs became scenes of pleasure- 
making, which in the course of the day degenerated 
into rioting, to the disturbance of business, and led 
in some cases to the abolition of the institution. 
St. Bartholomew's Fair had long ceased to be a 
place of business before it was done away with. 
Many of the fairs which held important positions 
in the olden times are still continued, though shorn 
of much of their glory. Weyhill Fair, now reduced 
to a meeting of trifling importance, was at one time 
the great centre where the Western cattle were driven 
to and sold to the farmers of the East, and where 
the hops of the Hampshire, Surrey, and Kentish 
farmers were sold to the West Country brewers. 
Stourbridge Fair, at one time perhaps the most 
important trading centre of England of its kind, 
has, I believe, ceased to exist Others, such as 
Barnet Horse Fair, maintain a precarious existence. 
Out of the number which still are held those are 
the most important which are held least frequently 
and are situated at some junction where hill and 
dale farmers meet Thus in the North of England, 
and on the borders of the Highlands of Scotland, 
there are certain annual fairs at which a great 
amount of business is done, generally in store cattle 
and sheep. But with a few exceptions, such as 
the fairs at Newcastle and Perth, or Lincoln, they 
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have been destroyed or materially reduced by the 
growth of auction sales, where the transfers take 
place quicker and in a more orderly manner ; for 
the most primitive methods of selling are still in 
vogue on these occasions. Cattle and sheep are 
separated by rude movable hurdles, and there is no 
organisation for the transaction of business. They 
are, of course, very largely frequented by dealers, 
who, in distinction to the important dealers that 
have been described before, are sometimes men in 
a small way of business, and who are dependent on 
their wits and the chances of trade to make a sub- 
stantial profit out of no very important transaction. 
It will not be surprising to hear that all kinds of 
ingenuity are practised, and that occasionally tricks 
not very creditable are played upon buyer and seller ; 
while the old practice of buying cattle or sheep on 
the road to the fair, that figures so often in the books 
on economics under the name of forestalling, though 
no longer attended with the same odium, is practised 
by enterprising dealers. How long these fairs will 
go on is very uncertain. The improved railway 
communication of the country, the greater and better 
organisation of sale, the better knowledge of the 
value of animals, of time and of markets, must tend, 
it would seem, to reduce their importance and their 
number. They serve at present as an opportunity for 
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shrewdness rather than skill, and persistence rather 
than promptitude in business. It is remarkable that 
in a number of these fairs the sale of horses plays an 
important part, and that in spite of the innumerable 
opportunities that are afforded for the sale of these 
animals in more modern methods, the practice of 
horse-dealing at fairs does not seem to be dying 
out 

There is one fair which deserves to be specially 
mentioned on account of the remarkable manner in 
which is is conducted, and in respect of which it is 
believed to be almost unique. The great sheep and 
wool fair which is held every year at Inverness on 
the Friday and Saturday which fall nearest to the 
middle of July is known as the Inverness Character 
Fair, from the fact that no sheep or wool are exhibited 
by the sellers to the purchasers, the whole of the 
transactions being based on the reputation or char- 
acter of the stock sold off the same farms in previous 
years. 

The animals offered for sale are all store sheep, 
consisting of lambs, cast ewes, and wethers, bred 
upon the hill farms of the counties of Inverness, 
Ross, Argyle, Sutherland, Caithness, and the northern 
parts of Perth. The quality of the stock and of the 
grazing in each case is well known upon the market, 
and the owner or lessee of each farm or grazing is 
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careful to preserve the standard of the animals of 
which he is for the time being the possessor. The 
high pitch of excellence to which some of these 
flocks have been brought has secured for their 
owners that privilege which only sellers of high-class 
articles can obtain ; but the system has been fostered 
by two circumstances, which are not found in other 
parts of the kingdom. In the first place, sheep are 
in many respects tender animals, and the removal of 
a flock from one district to another, or even from 
a farm to which they are accustomed to fresh pas- 
tures, will result in the death of large numbers of 
them. For this reason a special supplement is 
generally added to the valuation of the stock on a 
Highland farm for "acclimatisation," when, for any 
reason, such as a change of tenancy, the worth of 
the animals has to be calculated. It has become 
customary in all leases of such farms to insert a 
clause, making it compulsory for the incoming tenant 
to take over the stock of the quitting tenant at a 
figure to be agreed upon by the representatives of 
both parties. In some cases this arbitration is avoided 
by an agreement to take over the stock at the price 
which the outgoing tenant took the stock of his 
predecessor, irrespective of the fact that the market 
value may in the meantime have sunk considerably. 
The second circumstance is that although the fair 
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is held in July, none of the purchasers move the 
sheep till September, in spite of the fact that prices 
may have changed in the interval, or the cdst of 
keep — for which, of course, they have to pay — may 
prove no inconsiderable expense. This makes the 
transactions more or less speculative, and probably 
tends to prolong the discussions that take place as to 
the price before the bargains are finally settled. 

The fair is held in the open market square, though 
no doubt the final settlements are transacted under 
cover ; and though it begins on the Friday, no busi- 
ness is done till after the dinner in the afternoon, 
both buyers and sellers contenting themselves with 
feeling the state of the market and urging reasons 
for or against a rise or fall in prices. The bargains 
are often not concluded till the Saturday morning, 
but the town resumes its normal appearance as a 
rule in the afternoon. Buyers come from a great 
distance, it is said even from England, but the 
majority are dealers of the locality, although there 
are a certain number of farmers who wish to add to 
their store. The method of dealing seems to be 
chiefly by reference to previous year's prices, and the 
records usually relate that wedders and ewes from 
such-and-such a farm were a shilling up or down on 
last year. This makes the prices a little difficult to 
follow intelligently, and they are often rendered more 
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complicated by the habit of returning a " luck penny/' 
a sum given back by the seller to the buyer, and 
sometimes not mentioned when the price is quoted 
afterwards. These prices are, of course, not official, 
but they have been carefully recorded since the year 
i822y five years after the fair was started. The quota- 
tions are usually made by the "clad score" of twenty- 
one sheep, a figure which si^gests tiiat the purchaser 
expects to lose at least 5 per cent, of his stock before 
they are brought home. Wool is sold by the pound. 
The fair is still prosperous and well attended, the 
railways having brought as many new purchasers as 
it took away old ones ; but there are signs that it is 
decaying. The growth of auction marts, the sub- 
stitution of deer forests for sheep farms, and the low 
prices that have ruled recently for wool, have brought 
about a decline in the business. It is said that the 
fair b^ns later, and is over sooner than used to be 
the case, and if this is so it is possible that the 
diminution is more apparent than real. 

Before we pass from the subject of dealing, another 
variant of this method must be noticed which does 
not come under any of the foregoing heads. The 
class of man who deals in pigs is by no means the 
same necessarily as the man who deals in cattle or 
horses. The animal is not only of less value and 
more easily negotiated by a man of smaller means, 
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but it is also kept by a very large number of people 
who are not of the farming class at all. The pig 
dealer, therefore, has a much wider and much more 
ignorant circle of customers than the cattle dealer, 
and his methods vary accordingly. His commonest 
plan is to put a few pigs in a cart and to drive round 
the villages in a mining or manufacturing district, 
disposing of them as best he can. In a few cases 
the dealer buys the pigs from the cottagers and 
drives them to the next market, where he either sells 
them to the butchers or the other customers there, 
or, perhaps, puts them up under the hammer of the 
auctioneer. Others, in a rather larger way of busi- 
ness, go to Ireland and buy up swine at the local 
markets and fairs, and after shipping them to one of 
the Scotch or English ports rapidly dispose of them 
through the countryside. These gentlemen seldom 
remember from whom they have bought any of their 
pigs, and not infrequently cannot say to whom they 
have sold them. 

A yet more ingenious and profitable course is 
pursued by some of the dealers who live in the 
district round Bedford, Cambridge, and West Suffolk. 
They advertise extensively in certain newspapers 
that are well known to those who barter or exchange 
domestic pets or other articles of no great value, or 
in the papers that circulate among the holders of 
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allotmenta But though their announcements are 
worded as far as possible in the same way as the 
owners of well-known herds and lead the reader to 
suppose that they have a great number of animals 
for sale, they usually do not own a single head. 
When, however, they receive an order for a pig of 
a certain age and at a certain price, according to the 
words of their advertisement, they drive round to the 
farmers with whom they deal and inquire if they 
have any pigs for sale. Thus they are able without 
any expenditure of money, beyond the advertise- 
ment, to have a large turnover in the course of the 
year. They are, in fact, commission agents, a busi- 
ness which is perfectly legitimate and is of service 
both to the farmer and the cottager. It is regrettable, 
however, that the advertisements are misleading, and 
that it occasionally happens that the animal is not 
of the quality expected by the purchaser for the 
money he has sent. 

The methods that have been described so far have 
two points in common. First they are devised for 
the sale of individual beasts rather than of numbers, 
and, secondly, the success of the bargain depends on 
the skill of either party to judge the value of the 
animal sold. The two are, indeed, interdependent, 
for it would be almost an impossibility to make so 
accurate a calculation if twenty head of cattle were 
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to be transferred as if one only was to be sold, and 
when there are more to be bought in one lot the greater 
must be the allowance made for taking an average. 
This may perhaps be done in the case of store cattle 
with comparative ease, but in the case of fat beasts, 
whose value is in the end the amount of meat they 
will give to the butcher, the weight of the ox on the 
scales must be the final test of merit. There are 
some men who have developed to an extraordinary 
degree the power of judging by the eye and hand 
how much a beast will weigh. They will calculate 
not njerely the hundredweights, but even the pounds, 
and not be more than a pound or two out Cases 
are on record in which the amount has been reckoned 
to within half a pound, when the expert has been put 
on his mettle. Such a power is, however, uncommon, 
and it is obvious that a weighing-machine must be 
a more accurate as well as a more rapid test. When 
large numbers are to be bought it must be the only 
test of real value. 

It would be supposed that every farmer would wish 
to sell his fat stock by that method, or that at least 
he would be careful to ascertain either in the market 
or before arriving there how much each animal 
weighed, in order to know at once if the price offered 
is worth his taking, or if in accepting it he is letting 
the profit that ought to be his pass into the hands 
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of the butcher. It might be supposed that every 
butcher before buying an animal would insist on 
having it weighed, in order that h^ might reckon 
what he could afford considering the current price of 
beef. It is, however, the fact that in most parts of 
England, at any rate, both farmers and butchers are 
extremely chary of using the weighbridge, each pre- 
ferring to trust to his judgment It is not for want 
of facilities for weighing that this method has not 
become more popular. The advantages of the system, 
which is extensively practised in America, induced 
Parliament to pass in 1887 and 1891 laws requiring 
every market authority to erect in markets and fairs, 
where toll is taken for permission to expose the 
animals, a weighing-machine which shall be at the 
service of any person claiming to use it for testing 
the weight of cattle at a small charge. All auctioneers 
are required by the later Act to adopt the same course 
in their private marts, and exemption is only granted 
in those cases where the number exposed is small, 
and the sale held at infrequent intervals. The 
Government has power to require from certain 
scheduled markets a return of the number of animals 
exhibited, the number weighed, and the price at 
which they were sold. These returns, if complete 
and accurate, would be invaluable for statistical pur- 
poses, and afford farmers a valuable clue to the varia- 
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tions of prices in fat stock. Unluckily, although 
the markets selected are the most important in the 
kingdom, the number of cattle weighed in them is 
small, and the number of sheep and swine almost 
nil. The Scotch markets are those in which the 
greatest number are weighed. In the year 1901 the 
number of cattle weighed was only some 13 per cent 
of those entered in the scheduled markets, while only 
I per cent, of the sheep entered are weighed, and 
0'5 per cent of the swine. At Birmingham, Bristol, 
Lincoln, Norwich, and York, the weighing facilities 
under the Act remain practically unused. If this is 
the case with the large markets, and those at which 
fat stock are sold, it may be easily credited that 
smaller markets are still less likely to give records 
of weighing, and that at markets or fairs where store 
stock only is sold the weighbridge, if provided, will 
be allowed to rust in peace. As a rule this is the 
case, in spite of the efforts of a certain number of 
enthusiastic supporters of the policy who are en- 
deavouring to popularise it. 

At Falkirk, for instance, thanks to the enterprise 
of a particular auctioneer, the bidding was actually 
made per hundredweight of the beast exposed, so 
that the calculations were made in terms of meat 
This plan was not adopted anywhere else, however, 
and was dropped on the death of the auctioneer, 
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whose successor returned to the simpler method of ask- 
ing for bids for the animal. Each beast is still weighed, 
and the weight in each case is written up on a board. 
In another market a serious attempt was made to 
introduce the sale of store stock by weight, a system 
which though rare in England is commonly practised 
in Ireland and in America. Many Irish dealers in 
Scotland are prepared to sell by this method, and its 
adoption has at times led to some curious revelations 
about the economy of the farm. Thus several of the 
witnesses before the Departmental Committee on 
Scottish Agricultural Prices frankly admitted that 
they knew store cattle were selling at three to four 
and even more shillings per hundredweight than fat 
cattle. The following dialogue is given by one of 
them as if it had taken place between himself and 
some of his brother farmers : ^ "I have been to 
one or two sales lately. Some of my friends have 
said, ' What are we to do for cattle ? We must go 
to the islands and try and get some there.' I have 
said, ' I will let you buy the cattle and summer them, 
and then in the autumn I will give you ten shillings 
a head less than you paid for them.' They have said, 
'You will then have too much grass,' and I have 
answered, *Yes, but I will have all the more hay. 
I will have it on hand to winter your cattle when 

^ Reply 3420. 
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I buy them. You will lose the ten shillings, and 
your grass will be eaten. I have not bought a beast 
this spring.'" A more frequent use of the weighbridge 
would no doubt lead farmers to avoid such errors. 

It was the belief of the authors of the Act, no 
doubt, that if machines were universally provided 
the method would rapidly find favour, and it may 
have been hoped that a time would come when a 
farmer or dealer would buy a number of stores by 
live weight, having first settled on the price per 
hundredweight, and then weighing out the bulk, 
exactly as we have already seen is done sometimes 
in the case of wheat. Whether such a state of things 
will, or can ever come, it is not possible to say, but 
there is no doubt that weighing is gradually winning 
its way. The percentage of cattle weighed to the 
number entered in the big markets is rising every 
year, and as a number of auctioneers have adopted 
the automatic weighing-machine, by means of which 
every beast is automatically weighed on entering the 
ring, it is certain that the system is having a fair test 
in these marts. The obvious interest displayed by 
the buyers in the dial that shows the weight suggests 
that the purchasers at these yards are gradually 
becoming accustomed to this system, and will perhaps 
find themselves disinclined some day to make their 
purchases any other way. 
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The reader does not need to be reminded that, 
however important the meat of the livestock of 
the farm may be in the agricultural economy, the 
secondary products of his animals are what a farmer 
looks to for a substantial part of his income. Under 
this head we include the dairy produce, such as milk, 
butter, and cheese, the wool, hides, and skins, and 
lastly ^gs. In his paper on farm revenue and 
capital, Mr. Rew calculates that these items bring 
in nearly fifty million pounds a year to the agri- 
cultural community, or about one-quarter of their 
entire revenue. Of this by far the greatest amount 
is due to dairy produce. In the mixed agriculture 
practised in England, especially in the proximity of 
large towns, which take large quantities daily, we 
may expect to find dairying distributed throughout 
every county or shire. But in those which lie on 
the west, where the greater part of the soil is 
under grass, it happens also that there are fewer 
large centres of population. It is also the case, 
whether nature or art has had the decision of it, that 
the breeds of cattle which are native to the west are 
generally those which are famous for their milking 
properties. Hence the surplus of milk has for many 
generations been used in making butter and cheese ; 
and with the exception of Stilton and Wensleydale, 
all the famous brands of cheese come from the west 
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The changes, however, that have come over 
English agriculture during the last quarter of a 
century have profoundly affected the dairying in- 
terests. In the prosperous days of the old hus- 
bandry the farmer devoted himself to those 
branches which paid best, and the interests of his 
business were supposed to be bound up with wheat 
growing and fat-stock rearing. The progress made 
in these branches of industry was not shared by the 
smaller departments, which were contemptuously left 
to the women, with the result that certain well- 
known brands of cheese and butter fell into dis- 
repute, or could not be purchased. Complaints 
were made that contracts were impossible with 
English farmers, because their supply was not equal 
in quantity or quality all the year round, and that 
they not infrequently left the contractor in the lurch. 
At first the deficiency was made up from France, 
and butter from Normandy and Brittany was placed 
on the London market in large quantities. The 
place was afterwards filled by Danish produce, pre- 
pared in factories under the co-operative system, 
which had meanwhile been carried to a higher pitch 
of organisation even than the French. The colonies 
and other foreign countries than those referred to 
joined in the competition, and added a rivalry in 
cheese-making. A great deal of this produce put 
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on the market was distinctly inferior to English 
goods, but being of a uniform quality it held the 
field, and completely ousted the home-made stuff, 
which began to disappear. The introduction of the 
technical schools of the county councils and the 
instruction given by the itinerant lecturers and 
teachers revived the industry as far as the skill 
in manufacture was concerned, but carried the de- 
development no further. The same methods of 
commerce were pursued. The farmers' wives and 
daughters were supposed to be the people who 
ought to superintend and work in the dairy, and the 
whole conduct and management of the business was 
left in their hands. 

Now the old-fashioned method of selling dairy 
produce was to exhibit it in the market-place on the 
market-day. The farmer's wife drove with her 
husband to the town, having filled her basket with 
eggs, poultry, butter, and so forth. On their arrival 
at the town the good man put up his horse and cart 
and went to sell his corn, and she sat at the market- 
cross and offered her wares to the passers-by. This 
is the system beloved by the sentimentalist and 
described by the story-teller. It is difficult to 
conceive any more wasteful method, and as given 
above in all its crudeness never perhaps really existed. 
A farmer's wife who had nothing better to do than 
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to sit in the market-place all day must have been 
a very bad manager. But undoubtedly there were 
plenty of women so employed, and a large part of 
the butter that was prepared was sold in that way. 
Even when they did sell their produce they did not 
always do so to the best advantage. Individual 
enterprise, without combination of any sort, is apt to 
be worsted in the contest with organised bodies unless 
the individual has exceptional skill and energy, and 
it cannot be said that stallholders in a market are 
distinguished for those two qualities. The market- 
women frequently knew little of values or what prices 
were fetching in other places. So recently as 
November, 1903, it was stated at a public meeting, 
reported by the Western Times on the 27th of that 
month, that in one town in Devonshire the dealers 
bought eggs in the market in the morning, but nothing 
was said about price till late in the day, when an old 
man would write up the prices on a blackboard, and 
the farmers* wives would have to accept that price 
from the dealers whatever the stock was like. Itis im- 
probable that the vendors of butter fared much better. 
The market-places at which these wares are ex- 
hibited are frequently out of doors, or if they are 
held under cover the hall is invaded in the wet 
weather by other dealers, and the stallholders are 
crowded out, to the detriment of their business. 
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Attempts were made in various parts of England 
to build covered markets, for it frequently happened 
that the stallholders sat out in the wind and rain all 
day, or in the heat and dust, with the result that even 
if the constitutions of the country folk were thereby 
hardened, as has been claimed by an enthusiastic 
supporter of the old ways, the quality of the farm 
produce was not improved But in most cases the 
stallholders would have none of it They found that 
the advantages of the open street were greater than 
the covered market, that customers would not come 
to the new building, or went to other stalls, and one 
by one they went back to the market-cross. Mean- 
while the ag^cultural revolution was going on its 
course ; arable land was being turned to pasture, and 
the farmer turned his attention more and more to his 
cattle, with the result that dairying became recognised 
as an important branch of husbandry. 

The change in the commercial methods that came 
followed two directions. In a certain number of 
cases enterprising persons, not necessarily farmers, 
seeing the importance of a constant and uniform 
supply, started proprietary butter factories. At these 
institutions the milk, or sometimes the butter, of Ae 
farmers was bought at a fixed scale, and then by 
means of machinery worked up a^ain to the required 
standard, so that the manufacturer was able to sell to 
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the wholesale dealer or the large shopkeeper a butter 
which was uniform throughout the year. Even then 
his supplies often failed him, and he was forced to sup- 
plement them with French or Danish butter, bought 
in the market, in order to fulfil his contract. It may 
be supposed that he took every advantage of the 
farmer, who often found no other outlet for his goods, 
and was forced to sell at the price the manufacturer 
chose to offer, which was not often a highly profit- 
able one. Many of these butter factories are in 
existence, but the co-operative movement has now 
taken firm hold of this branch of farming, and the 
proprietary butter factories are not likely to develop 
much further. 

The other change that has come over the trade is 
due to the influence of the shopkeeper. The grocers 
and provision dealers were at all times extremely 
jealous of the stallholders in the market, and com- 
plained that their business, in connection with which 
they had to pay heavy rates, was seriously interfered 
with by the country people who came into the 
town on the busy days, and sold in competition 
with the l^itimate traders without paying any 
rates and only a small market toll. As the 
markets, however, were there before the shopkeepers, 
it was impossible to put a stop to the competition. 
They had therefore to adopt the methods of the 
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most formidable of their rivals. There are in 
all markets perhaps, certainly in all markets at 
which small goods are sold, a class of men known 
2^ higglers or hucksters. These men may, or may 
not, be producers of the class of goods they sell, 
very often they are not They attend, however, at 
markets, and sell minor agricultural produce which 
they have collected from farmers, allotment holders, 
or small market-gardeners. They will usually visit 
the growers at their own homes and make their 
bai^ains there; but in times of competition and 
activity they will go along the road away from the 
market, and meeting the incomers, bargain with them 
for their wares. The small owner, very often pressed 
for time, anxious to get his money at once, and 
without further trouble, sells his produce to a higgler 
and returns home. This forestalling is extensively 
practised in some markets, the speculators sometimes 
being able to rule the market, and settle the prices 
according to their fancy. This plan was adopted 
occasionally by the tradesmen, and they were thus 
able to secure the custom for their shops. The 
system of course is capable of further development, 
and when applied to large farmers is a serious im- 
provement in method. The growth of some of these 
trading establishments has brought wealthier com- 
petitors into the field, and the large grocers are able 
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to buy up supplies from numbers of farmers direct. 
The great shops combine the wholesale and retail 
trade under one roof. The tradesman is wealthy 
enough to venture on large transactions, and yet his 
premises are extensive enough to sell in very small 
quantities. The elimination of the middleman is 
carried to the greatest extent possible, considering 
that the convenience of the buying public and the 
range of articles offered them are the first considera- 
tions of the trader. 

This system has been applied yet more completely 
to the sale of milk, the part of farming which is now 
the most profitable, and in which the home producer 
has only a very small foreign competition to contend 
with. Some years ago the supply of milk for large 
towns was drawn from cows kept in sheds within the 
district itself. The number of cows kept in London 
at present is about 4,500, but in 1865 it is believed 
there were as many as 40,000, while one large owner 
in the north of London is known to have had as 
many as 1,000 in his possession. The advantages 
of this system were obvious. There was little or no 
carriage to pay for, milk was supplied to the 
customer within a short time of its being given by 
the cows, and any surplus not disposed of would not 
cost the milk-seller more than the value of the milk. 
Unfortunately the appearance first of cattle-plague, 
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and then contagious pleuropneumonia among the 
cowsheds of London, seriously affected the trade, 
and did an immense injury to the owners. The 
tendency of modern sanitation to require greater 
precautions in the keeping of cows in towns, to 
prevent tuberculosis, was a further blow, and the 
natural reluctance of the public to buy milk from 
urban sheds when milk was offered from country 
farms had a grave effect also. It thus happened 
that the sale of milk became profitable, and many 
farmers, unable to stand against foreign competition 
in the butter trade, took to sending their milk to 
towns. 

The former state of affairs has, therefore, been al- 
most completely reversed, and instead of being sup- 
plied from the sheds in the towns and the farms in the 
suburbs, the greater part of the milk is brought daily 
from great distances, and only a small part is pro- 
duced in the towns. An excellent description of the 
present condition of the milk trade as carried on in 
a typical industrial district of London is to be found 
in the report on the milk trade of Finsbury, which 
has recently (1903) been prepared by Dr. Newman, 
the medical officer of health for that borough, and 
a well-known writer on bacteriology. The investiga- 
tion has been complete, as a register is kept of the 
source of the milk of every milk-seller, whether it be 
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town or country, as well as a register of all the milk* 
shops in the borough, containing particulars of each 
in respect to sanitation, and the management of their 
trade. 

Finsbury has a population slightly over 100,000, 
neither the richest nor the poorest in London. There 
are 261 milk-sellers in the district, some of whom are 
traders in a very small way, combining the sale of 
milk with other kinds of food and small stores. 
These vendors have three ways of obtaining their 
milk. First, they may obtain their supply through a 
milk contractor (and it is said there are no less than 
fourteen such contractors trading in the borough); 
secondly, they ipay obtain their milk through 
other milk-sellers from country farms; and thirdly, 
they may procure the milk from cowsheds situated 
in the borough itself. Of the first class there are 
185, the second class numbers about 50, and the 
remainder, some 25, get all or part of their supplies 
from the locality, and so fall within the third category. 
In a more prosperous district we should probably 
find a large number of traders who get their milk 
direct from a farmer without the intervention of a 
middleman, and the shops of the big dairy companies 
who keep their own cows on their own farms in 
Hertfordshire and Buckinghamshire. 

The 14 contractors who supply milk to Finsbury 
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deal with about 1,200 farms at varying distances from 
London, and in widely different districts. Thus we 
learn that one contractor deals with 13 farmers in 
Derbyshire and Essex, another with 43 farmers in 
Wilts, Derbyshire, Berkshire, Somerset, Norfolk, 
Hampshire, Worcestershire, Dorset, Oxfordshire, 
Gloucestershire, and Cambridgeshire, and a third 
with no less than 400 farmers in Berkshire, Wilt- 
shire, and Buckinghamshire ; while others deal with 
70, 100, or 200, as the case may be. It is not easy 
to judge of the extent of the trade in any case, for 
while there are two contractors who deal with 60 
farmers and supply only two shopkeepers, another 
who deals with 58 supplies 16, only two less than 
the contractor who draws his milk from 400 farms. 

The great complexity of the business of bringing 
milk from these country centres to the consumers 
is admirably illustrated by an instance related by 
Dr. Newman. A certain contractor deals with farms 
situated in thirty -eight towns or villages,^ from 
whom he receives, we will say, between 1,000 and 
i>500 gallons of milk daily. This milk is in some 

^ The farms are situated in the following counties : — 
Bedfordshire . 2 ... Cambridgeshire . i ... Notts . I 



Worcestershire . 


X 


Warwickshire 


. 2 . 


Bucks 


2 


Norfolk . 


2 


Staffordshire 


. 2 . 


Rutland 


2 


Derbyshire 


12 . 


Essex 


. I .. 


Northants . 


2 


Leicestershire . 


7 . 


Hertfordshire 


. I 
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cases not sent direct from the farmer to the con- 
tractor, but is collected from two* or three farmers by 
an agent, and forwarded by rail to London. It is 
met in the early morning by the contractor, who 
loads up his churns and distributes them to his 
customers as rapidly as possible. In the case quoted 
above there are thirty-two of such milk-sellers, nine 
of whom sell part of their store to smaller traders, 
some of whom perhaps sell part of it again to the 
proprietors of those curious little shops where lamp 
oil, soap, pickles, candles, bacon, boot blacking, and 
Dutch herrings are offered for sale. And yet there 
is probably no article of daily food which passes 
through the hands of fewer middlemen and agents 
on its way from the producer to the consumer. 

It is remarkable what a g^eat distance the con- 
tractors go for their supplies. The great milk- 
producing counties of Derbyshire^ Staffordshire, 
Leicestershire, Warwickshire, and Wiltshire furnish 
the greater part, in spite of the great markets that are 
open to the farmers of those counties in the great 
towns of Lancashire, Warwickshire, and Staffordshire. 
In order to illustrate the length of the journey that 
the milk consumed in Finsbury has to travel, Dr. 
Newman has prepared a table showing the number 
of farms that lie within the zones drawn at a radius 
of 25, 50, 100, 150, 200 miles from London. There 
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are 281 towns and villages from which the supplies 
are daily drawn : only 2, or less than i per cent, lie 
in the innermost zone; 13, or 4-6 per cent., are situated 
in the next; iii, or 39-5 per cent, are in the zone 
stretching from 50 to 100 miles from the metropolis ; 
1 45 > or 51*9 per cent, are to be found in the next 
zone extending from 100 to 150 miles from the con- 
sumers ; and 10 places, or 35 per cent, are more than 
1 50 miles. In every case, of course, the distance by 
train must be still greater. And yet, in spite of the 
difGculties and expense of this traffic, it competes 
successfully with the urban producer. The number 
of cowsheds in Finsbury is scarcely half what it was 
ten years ago, and even these are not full. In one 
respect, at any rate, the country seems to hold its 
own as against the towns. 

The sale of cheese is far more in the hands of the 
dealer than the sale of milk. It is an article of food 
in which there is far greater variety than in butter, 
which, nominally at least, should be of one standard 
only. Cheeses are made in so many different ways 
and with such varying proportions of cream, whole 
milk, and skim milk, that the producer has great 
opportunity to exhibit his skill or ingenuity. More- 
over, it is an article which takes longer to make, is 
usually made in large quantities, and which keeps 
good for a longer period than butter. When we add 
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to this that few consumers buy cheeses in large quan- 
tities, we have practically summed up the difficulties 
in the way of establishing direct communication 
between the producer and the consumer. In such 
cases the dealer invariably makes his appearance. 
There are certain towns in the West of England, 
like Shrewsbury, where the cheese markets are held 
with a circumstance resembling a cattle market 
The sellers take their stands in the square with the 
great cheeses piled up round them, and patiently 
wait for bids. The persons who frequent these 
markets, however, are able to wait their time, and 
unless the demand is unusually brisk and the supply 
short they can secure the goods pretty much at their 
own prices. But even in a trade so unprofitable to a 
farmer there are compensations. The anxiety of 
dealers to get their supplies fresh and undamaged by 
weather leads them to anticipate the markets and 
visit the farmers in their own homes. This is 
especially the case where the towns are not big 
enough to provide suitable markets, and in the 
counties lying towards the south-west of England the 
greater part of the business is done through cheese 
factors, as they are called. These are no small 
hucksters, but generally men in a fairly large way of 
business, occasionally grocers or tradesmen. As a 
rule, however, they merely buy to sell to a cheese 
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merchant in Birmingham or London. The cheeses 
are bought outright and not sold on commission, 
and the factor is of considerable assistance in guiding 
the maker as to the trend of popular taste. But 
though there is no reason to suppose that the factors 
do not deal honourably by their customers, it is clear 
that the advantage in bargaining must generally lie 
with the one who is most conversant with the prices 
that are being paid elsewhere. The dealer, then, 
who knows at what price he canjsell his wares to the 
merchant or shopkeeper, and where he can get other 
cheeses in case one particular farmer fails to supply 
his wants, is generally able to fix his price. 

Before leaving the subject of selling farm produce 
through an itinerant dealer, it may be as well to 
notice a curious development of the business that 
has taken place in Sussex. That district is famous 
for the production of what are called Surrey fowls ; 
that is to say, the poultry that are sold in the London 
markets and shops. The trade is an old one, and 
was in full swing before the railways were built, but 
it has very greatly increased in the last few years. 
The chickens are occasionally imported from Ireland 
to be fattened, but the greater number of the birds, 
and those of the best, are bred on the spot The 
breeding and the fattening, however, are two distinct 
branches ; that is to say, the chickens are reared by 
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one man and fattened by another. The first opera- 
tion is carried on by nearly every inhabitant of the 
Heathfield district, from farmer to labourer, from 
breeders of many thousands a year to breeders 
of a few dozen. The finishing business, however, 
is in the hands of a few men, who are seldom, if 
ever, breeders. They visit the breeders from time 
to time — daily if in a large way of business, twice or 
thrice a week if in a smaller way — and buy the 
chickens from their clients. Each man has, it seems, 
his special circle of customers, and it is held to be 
a point of honour not to trespass on another man's 
preserves. The birds are taken when three or four 
months old, and the prices vary according to the 
season ; but though the breeders declare it does not 
pay them to fatten, the higglers seem so anxious 
to procure chicken that they are willing to pay full 
prices. A curious result — ^that one set of men are so 
anxious to buy (a transaction on which presumably 
they expect to make a profit) that it " does not pay " 
another set of men to enter into competition with 
them. The fatteners kill and prepare the fowls for 
market, but they are again collected by carriers, who 
take the packages to the station, whence they are 
consigned to the Leadenhall or central markets of 
London. What the origin of this curious dual 
system was it is difficult to say. Possibly the 
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higglers were at one time merely petty traders, 
who, finding that the breeders did not supply the 
chicken in the condition that the London consumer 
required, kept their purchases and attempted to 
bring them to a higher state of perfection. This 
being found profitable, led to a development of the 
fattening business, and at the same time induced 
the breeders to give up any attempt at putting a 
finished article on the market As the matter 
stands, it appears to be a system by which the 
birds pass through the hands of a multitude of 
middlemen on their way to the consumer, and yet 
the business appears to pay. Perhaps it would be 
more easily understood if we call it by the magpie 
title, " division of labour." 

There is one article of farm produce to which 
scanty reference has as yet been made, and that 
is wool. Although it has now sunk from the proud 
position of pre-eminence that it occupied in the 
fourteenth and fifteenth centuries, or even from the 
favoured place held in the eighteenth^ it is still of no 
little importance. Some 20 million pounds of British 
and Irish wool, of the value of half a million pounds, 
are yearly exported, besides what is used in the 
home manufacture, though, of course, this sinks into 
insignificance when compared with the amount, some 
375 to 400 million pounds, imported for use in this 
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country. This competition has materially reduced 
the price of native wools of all classes, and they are 
worth less than half what they fetched some twenty 
or thirty years ago. It is to be regretted that the 
result seems to have produced a feeling of careless- 
ness in the flock masters, for complaints have been 
made that less care is taken over the fleeces of the 
sheep than formerly, and that they are consigned to 
market in such a condition as to interfere with the 
process of manufacture. Instead of endeavouring, 
by improving the article, to secure a better price, 
too many farmers are content to let the advantage 
which might be obtained that way fall into the 
hands of dealers or hucksters, who visit the farms 
and buy up all the fleeces they may find. Such 
traders are common in some parts of the kingdom. 
But there is no end to the ways in which the wool 
trade is carried on. We have already noticed the 
way in which it is dealt with in the Inverness 
Character Fairs. Further south, however, a different 
mode prevails. A great deal is consigned to auc- 
tioneers and salesmen in the large towns in Scotland 
and sold publicly, but a great deal is sent direct 
to brokers or merchants for private bargains. It is 
possible some is sold without the intervention of any 
third party. 

In estimating the value of his wool the farmer is, 
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of course, dependent upon the published tables of 
prices. In the case of auction sales the exact prices 
that are realised are published by the auctioneer or 
the trade newspaper ; but as the sales of wool are held 
only at certain seasons of the year, the producer 
cannot tell the value till after the transaction is 
completed. In the case of wool consigned to a 
broker, he is able to form some estimate by 
examining the published circulars which these 
gentlemen issue, and it is satisfactory to notice 
that no complaint was made before the Depart- 
mental Committee on Scottish Agricultural Prices 
as to the accuracy or fairness of these lists, though 
the reports of the prices fetched by fat cattle in the 
auctioneers' saleyards were frequently the subject 
of unfavourable comment. 



CHAPTER IV 

CONCLUSION: RECENT DEVELOPMENTS IN 
THE PROCESSES OF DISTRIBUTION 

THE methods we have examined in the two 
preceding chapters are those which have 
grown up naturally and almost unconsciously. 
They represent the result of a slow growth over 
hundreds of years, and the product, it must be 
admitted, is what has arisen from the inclinations 
and peculiarities of the persons most immediately 
concerned. Systems such as these have one distinct 
advantage over all others — we know that they will 
work. Whatever disadvant^es there are connected 
with them, it stands to reason that business can be 
done efficiently under them, and, it is possible, more 
efficiently than under any other plan, when the eco- 
nomic difficulties of the situation, the local peculiar- 
ities, or the social circumstances are taken into 
consideration. 

This is not, however, as much as saying that it is 
the best, certainly not the ideal, and there are 
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obvious disadvantages attending the customary 
methods of marketing which are the stock com- 
plaints of every seller, and which are continually 
in the mouth of the reformer. Markets are con- 
tinually subject to ** rigging/' prices are driven down 
by unscrupulous speculators, and even in small 
markets advantage is taken by smart buyers to 
make purchases at prices far below the real value 
of the article. Thus wheat, we are continually being 
told, is lowered in price, to the ruin of the British 
farmer, by the system of options and futures. It is 
constantly asserted that in certain auction markets 
the butchers form a ring and agree not to bid against 
each other, with the result that unless a reserve price 
is fixed, which is seldom the case, beasts are sold to 
members of the ** knock-out " gang, as it is called, 
at rates quite unremunerative and ruinous to the 
farmers. Fruit, potatoes, and vegetables of all sorts 
consigned to fruit salesmen in the large towns are 
sold at prices which, when the cost of carriage and 
the salesman's commission are deducted, leave the 
unhappy owner next to nothing, and even on some 
occasions less than nothing at all 

Nor does the general public gain by such transac- 
tions. It is asserted that on occasions when beasts 
are knocked down at quarter their real value, or a 
potato grower finds his return on a ton of potatoes 
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to be eighteenpence, that beef and potatoes are no 
cheaper in the shops than before. This is probably 
true. But it only takes into account the cases in 
which one trader has made a better bargain than his 
neighbours, when he has, of course, every right to 
make a better profit, and altogether omits those 
cases in which a trader may find he has over-bought 
himself, and cannot dispose of all his supplies in the 
market, in which circumstances he runs a great risk 
of losing far more than he gained by some sharp 
transaction on another occasion. 

Be that as it may, human nature is equally strong 
in buyer and seller, and either would be prepared to 
make full use of any disadvantage in which he found 
the other placed. There seems no reason, therefore, 
why sympathy should be extended to one party 
more than to the other, were it not for one circum- 
stance which materially affects the situation. The 
function of the middleman in trade is to act as the 
governor of a steam engine, and regulate the amount 
of produce which flows in and out of the market. 
He is expected to know the probable demand of the 
consumer as well as the probable supply of the 
producer, and both parties are prepared to allow him 
to take his profit, provided that he is able to take 
from them or supply them with a day's requirements 
every day. The immense improvement effected in 
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recent years in the means of communication and 
transit have enabled the salesman and the trader to do 
this efficiently in most cases, especially when the 
article is one which is not rapidly perishable, and 
when, therefore, the surplus of one day can be kept till 
the next, or he is able to calculate with some exact- 
ness what the demand is likely to be. Thus we do 
not hear of sudden failures on the part of bakers to 
supply bread, or of butchers to have meat on sale. 

There are, however, many articles which come 
within the category referred to and are offered only 
in seasons, such as many kinds of fruit, or which will 
not keep longer than a few hours, such as milk, or 
the freshness and goodness of which it is difficult 
to ensure in the ordinary market The sale of these 
is often very erratic. Fruit is of so uncertain a 
nature that a few days' brilliant weather will yield 
vast quantities of ripe strawberries or plums, which 
the grower cannot store and is obliged to send to 
market, only to find, perhaps, an unremunerative 
price. And all the while there are perhaps hundreds 
of persons anxious to buy who are quite unaware of 
the opportunity offered them. Or it may be that the 
farmer is quite unable to find a market for his milk 
or any reasonable price for his butter, while the 
housewife complains she is unable to get pure milk 
or good butter. Each party blames the dealer, and 
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wishes he or she could get in touch with each 
other. The extinction of the middleman is raised as 
a cry for the revival of agriculture, and the farmer 
is advised to turn shopkeeper himself. A good many 
schemes have been started in the last two decades 
with this avowed object, and no examination of the 
methods of a farmer's business would be complete 
without an account of some of them. 

The first and simplest of these is the system in- 
augurated and carried to its highest development by 
the Great Eastern Railway, a company which serves 
the eastern counties, and can claim to be» above all 
others, the agricultural railway company, though the 
system has now been adopted by most, if not all, 
other lines. A list is printed in pamphlet form of 
producers in the district through which the Great 
Eastern Railway Company passes who undertake 
to supply purchasers with simple farm produce. 
No charge is made for the insertion of the names, 
and the list is issued free to the public, who are in- 
vited to communicate with the producers. The com- 
pany, on their part, undertake to carry the produce 
from any one of their stations to London or to stations 
in the Great Eastern suburban districts at the reduced 
charge of 4//. for 20 lbs, and id, additional for every 
5 lbs. or part thereof up to 60 lbs. The consignment 
is carried by passenger train, and no charge is made 
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for delivery within the usual limits of the company's 
area, which is about three miles of Charrng Cross. 
But these rates will only be admitted on four condi- 
tions : that the produce shall be packed in the specially 
constructed boxes made and sold by the railway 
company; that the boxes shall be nailed, and not 
secured by cord or rope; that the parcels shall be 
prepaid and conveyed at owner's risk ; and that no box 
shall weigh more than 60 lbs. The success of this 
plan is shown by the fact that it has been copied by 
most other railway companies, and that the list, which 
has now reached its twelfth edition, contains some 
1,050 names. The producers are invited to state 
what they are prepared to supply, and whether they 
can offer large or small quantities. Some describe 
themselves as able to sell farm produce generally, or 
mangels and potatoes in large quantities. There are, 
of course, farmers in the ordinary way of business 
who take advantage — ^very properly no doubt — of the 
facilities offered by the railway company to extend 
their business. But they are not of the class that 
figures most prominently in the list A very large 
number of others undertake to supply eggs, butter, 
fruit, and vegetables or poultry in large or small 
quantities, but there are also many who can only 
offer one or two of these articles, and that in small 
amounts. 
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It is interesting to note the names of several 
clergymen in the list, as well as the large number 
of "glass" farmers, who are now engaged in the 
development of Essex as a high-class fruit-growing 
district. 

An organisation such as this, however, is of the 
very simplest kind, and depends for its success on the 
energy, good faith, and business-like ways of both 
buyer and seller. The Great Eastern Railway Com- 
pany take no steps beyond publishing the names of the 
producers willing to sell, and the rates at which they 
will carry the goods. There is no guarantee of the 
quality of the produce or any attempt to organise the 
producers or the consumers in such a way as to further 
business. That is left entirely to the two interested 
parties. There are, however, a number of bodies 
devoted to the development of agriculture who carry 
their energies further in that direction, and announce 
their readiness to guide and instruct the producer in 
the most scientific method of preparing his goods for 
the market Most of these societies or organisations 
concern themselves mainly with the productive side 
of a farmer's business. They offer to teach him how 
to cultivate his fields to the best advantage, what 
is the most profitable class of animal or vegetable to 
rear, having regard to the climate, soil, or district in 
which the owner may be; but they generally leave 
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him to find his customer for himself, or at most tell 
him how to procure the best prices in the ordinary 
markets. 

Such societies, however useful, are not those that 
we are proposing to discuss in this book ; but there 
are some who go beyond this narrow limit, and are 
prepared to render services in the direction of teach- 
ing the farmer how to dispose of his stock, or even 
of assisting him to do so. A very good example of 
the simpler kind of organisation conducted on these 
lines is the National Poultry Organisation Society, 
which has its offices at present at 12, Hanover Square, 
London, W. The objects of this society, as set out 
in one of their leaflets, are as follows : — 

The National Poultry Organisation Committee has been 
formed for the purpose of encoun^ng and developing the 
production of the best qualities of poultry and eggs in the 
United Kingdom, and of bringing producers into more 
direct communication with retailers, thus organising the 
system of marketing which at the present time, in respect 
of many parts of the country, compares so unfavourably 
with the methods adopted by foreigners, who have perfected 
their organisations, and practically captured the British 
market. So far as eggs are concerned, the chief require- 
ments are more regular supplies, especially in winter, greater 
rapidity in marketing, and improved packing. It is hoped 
that a better state of things will be obtained by the estab- 
lishment of branches for the collection of eggs and poultry 
and by arranging with the trade for the sale of produce. 
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The National Poultry Organisation Society en- 
deavours to make more widely known the facts to 
which reference has here been briefly made; is 
establishing branches with the object of developing 
the poultry industry and forming collecting centres 
for eg^s and poultry in each district connected wit^ 
the central organisation ; affords practical information 
as to the class of poultry-keeping most suited to each 
district, having regard to the soil and the market 
available; indicates the breeds which give the best 
results ; renders assistance in obtaining on the best 
terms appliances of a right kind ; disseminates 
leaflets providing reliable information bearing upon 
the various aspects of poultry culture ; registers and 
supplies names of traders willing to take the produce ; 
keeps a roister of poultrymen and women desiring 
situations, and generally assists the branches, and 
through them the individual breeders, in every 
manner possible. 

A further leaflet describes in detail the approved 
method of forming a branch, and states that when 
it has been formed and registered by the execu- 
tive committee of the society, arrangements can be 
made for the services of an officer of the society, 
whose business it will be to give information with 
regard to the breeds most suitable to the district, the 
best markets, and the methods of packing eggs and 
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preparing table poultry. The plan most favoured, 
evidently, is to form a collecting depdt, to which each 
member should send a// his eggs for at least twelve 
months, care being taken that they are absolutely 
fresh, and if possible over a certain weight and size. 
The society has a special trade mark, which members 
and depdts are allowed to use under these conditions, 
and which, of course, is a guarantee of high quality. 
The society has published a number of valuable 
leaflets on the subject of production of eggs, and 
of preparation for the market, but there is little 
information given as to the best means of dis- 
posing of them, except a few scattered sentences, 
such as : " No pains on the part of the society 
will be spared to try and obtain the best prices 
for ^gs, but to be able to secure these good 
prices the constant energy and loyalty of every 
member is essential"; or, "When sufficient supplies of 
eggs and poultry are produced in a district a collecting 
depdt may be established. But careful inquiry should 
be made before this step is taken. In some districts 
it is unnecessary by reason of large local demand." 

These sentences, coupled with the absence of any 
scheme for sale of eggs, suggest that the promoters 
hope to effect a market rather by push and the high 
quality of their goods than by the discovery or de- 
velopment of any fresh market. A society of this 
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kind naturally finds its chief supporters animated by 
that spirit of union which usually finds expression in 
the formation of co-operative societies. But it is no 
essential part of the National Poultry Organisation 
Society's projects to urge on their clients the forma- 
tion of such bodies, and their leaflets contemplate 
the oi^anisation of the industry on usual commercial 
lines. The method of the society appears to be 
rather to further improved organisation of the trade 
than definite co-operative societies, and to aim at 
bringing the producer and the consumer into closer 
communication. But there have been other societies 
which have set out from the beginning to create 
co-operative bodies, believing that the only hope for 
the farmer is to induce him to conduct his industry 
on the lines of those foreign societies which have 
entered into such severe competition with him. The 
best known and the most enterprising of these was 
the British Produce Supply Association, Limited, 
started by the late Earl of Winchelsea, and fostered 
and maintained, so long as its author lived, by his 
splendid enthusiasm and energy. The objects of the 
society, as set out in their handbook, are described in 
the following manner : — 

The object of the Association is to assist the producer 
in the disposal of his produce at every stage from the farm to 
the market. This it proposes to do in the following ways : — 
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1. By establishing dep6ts for the direct sale of 
agricultund produce and by sdling also on commission, 
through salesmen of its own stationed in London and 
in the principal provincial markets. By this means the 
farmer, instead of being obliged to consign his produce to 
salesmen of whom he often knows little, and whose returns 
he has no means of checking, can send it to an association 
established in his own interest, and thus have a satisfactory 
guarantee that it makes all it is worth. 

2. By establishing from time to time dep6ts at con- 
venient centres in country districts, where produce can be 
collected and consigned to whatever market furnishes the 
best demand at the moment 

3. By establishing in connection with one or more of 
the dep6ts, according to the nature of the district, an 
abattoir or butter factory, which will answer the double 
purpose of effecting a further and important economy in 
the treatment of meat or butter produced in the locality ; 
and of serving as models for the imitation of associations 
of farmers in other parts of the country which might desire 
to follow in the footsteps of the parent society, and while 
erecting their own abattoir or butter factory, as the case 
might be, to avail themselves of its services for the ultimate 
disposal of their produce in the market 

4. It aims at gradually organising a better system for 
the collection of produce in rural districts surrounding the 
dep6t, a system which may of coiurse be made available as 
an outlet for many rural industries not immediately con- 
nected with agriculture, but scarcely less valuable as a 
means of providing occupation for labourers and their 
families during the winter. 
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The scheme was full of great promise, and was an 
immense improvement on any organisation that was 
in existence before. It suffered, however, from the 
great defect of being dependent on the energy of one 
man, even before whose death it began to languish. 
It was eventually taken over by another organisation, 
which, profiting by experience, is apparently on the 
road to success. Whether the British Produce Supply 
Association would ever have been a commercial suc- 
cess it is impossible to say, but it appears to have 
suffered from two grave defects. In the first place it 
proposed to substitute — somewhat in the manner 
of a beneficent despot — one middleman for another, 
the only difference being that the new middleman 
was to give the farmer better terms than the trader 
it was proposed to displace. In order to do this, 
therefore, it was thought necessary to start a lai^^e 
store, somewhat like the Civil Service Stores, so well 
known in London, at which good patriots were 
invited to make their purchases. So large a venture 
must have crippled the society's resources. In the 
second place, there was no inducement for the house- 
wife to deal at this store, since the ordinary English- 
man does not in the least care where his food is 
produced provided that it is what he wants, and of 
the appearance, colour, flavour, and consistency that 
he has been taught to believe in. It is probable, too^ 
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that a vague suggestion of philanthropy attached to 
the scheme, which made business men fight shy of it 
The mistakes inherent to the nature of the British 
Produce Supply Association have been very carefully 
avoided by the Agricultural Organisation Society, 
which describes itself as existing for the purpose of 
showing farmers how to form throughout the country 
co-operative societies, roistered under the Industrial 
and Provident Societies Act, io as to secure limited 
liability. It is supported by voluntary contributions, 
and is in no way a company trading for profit, so 
that its success does not depend on the turn of the 
market, or the volume of business passing through 
its books. The justification of its propaganda is 
contained in the following sentence, taken from one 
of the leaflets it publishes: "The daily life of a 
farmer is so full of harassing details that he has not 
the time or sufficient knowledge of outside affairs 
necessary to avail himself of the means of combating 
traders who are constantly imposing on him." In the 
same publication its principal objects "are attractively, 
though somewhat vaguely and unmethodically, de- 
scribed as : — 

1. To aid the farmer in securing the best market for 
purchase and sale. 

2. To improve the quality and increase the quantity of 
farm products. 
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3. To direct agricultural trade into profitable channels. 

4. To stop the "cornering" of the produce by middle- 
men. 

5. To secure the reduction of railway rates. 

6. To educate the farmer in self-help. 

7. To secure purity of feeding stuff, seeds, and manures. 

8. To provide up-to-date machinery for farmers. 

9. To improve live-stock by the co-operative ownership 
of pedigree bulls, boars, etc. 

10. To point out to the farmer that he cannot afford to 
" buy retail and sell wholesale." 

The strange assortment of aims is elucidated by 
an extract from the society's formal rules, which 
states that it seeks " to secure the co-operation of all 
connected with the land, whether as owners, occu- 
piers, or labourers, and to promote the formation of 
agricultural co-operative societies for the purchase 
of requisites for the sale of produce for agricultural 
credit, banking, and insurance, and for all other forms 
of co-operation for the benefit of agriculture." Any 
examination of the greater part of these aims would 
lie outside the scope of this inquiry. It is clear, 
however, from a perusal of the other publications 
of the society, that co-operation for the purchase 
of farming requisites is more attractive and more 
feasible in the eyes of most of the adherents and 
advocates of the association than co-operation for 
the sale of produce. The advantages of the former 
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policy are obvious, and lend themselves readily to 
exposition, while the profit of the latter is often over- 
looked But some of the best work of co-operators 
has been done in this direction. 

The second annual report of the society gives a 
most interesting account of the trading operations 
of the Bewdley Agricultural Supply Association, 
Limited. This enei^etic society went boldly into 
the fruit and v^etable trade, and bought orchards 
after the manner of the dealers in that part of 
England. A gang of trained pickers moved from 
farm to farm gathering the fruit, which, when 
properly graded and packed in a large warehouse, 
was sold at a satisfactory profit, while it is also 
pleasant to learn the prices given to the farmers by 
the society met with approval. The same business 
was undertaken with like results in the case of 
plums, damsons, and blackberries, though the crops 
being poor, there was not much to be done. Large 
quantities of potatoes were bought, and an excellent 
market for them was found in London, after they 
had been carefully graded. A contract was made 
to supply the Great Western Railway refreshment- 
rooms with vegetables, fruit, poultry, eggs, etc, from 
the beginning of the year 1903. But the most inter- 
esting experiment took place in connection with the 
green pea and cherry markets. Very large quantities 
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of green peas of a good quality had been produced, 
the season having been favourable for the growth 
of large crops even on poor land. The price in 
Birmingham and the Black Country towns was 
extremely low, and as it was suspected that the 
dealers would endeavour to form a *' knock-out" 
ring, and drive the price down to a yet lower figure, 
the society, with a rare enterprise, bought up some- 
thing like a hundred acres of peas, in lots varying from 
two to nine acres each, with the result, as the report 
states, that farmers were enabled to obtain a reason- 
able price for their peas. The same policy was 
adopted when an attempt was made to make the 
low price of strawberries an excuse for cutting down 
the price of cherries. 

Results such as these amply justify the existence 
of the Bewdley Society, and must further the cause 
of co-operation both in that and other districts. 

The Agricultural Organisation Society is still in 
its infancy, and as time goes on, and if the society 
receives adequate support, we may expect to see 
many other co-operative societies started, and the 
sphere of usefulness of that body greatly extended. 
An especially fertile field for its efforts appears to 
exist in Wales, where the conditions are at present 
very favourable to its enterprise. But, of course, 
there were many co-operative agricultural societies 
L 2 
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in existence before this organisation existed, and its 
promoters would probably admit that it is modelled 
as far as circumstances permit on the lines of the 
more famous society in Ireland, with which the name 
of Sir Horace Plunkett is' so honourably associated. 
The great success of this body, and the valuable 
work it has done, are known all over the world. 
The labours of its founder, for so many years fruit- 
less and regarded with suspicion, have had the most 
surprising results. The circumstances were in some 
respects favourable, for the Irish have been trained 
for long years in forming associations, while the 
English farmer has been taught to depend on in- 
dividual effort The peculiar adaptability of the 
soil and climate for the manufacture of dairy pro- 
duce, an article which experience has shown lends 
itself to co-operative effort, the almost total absence 
of home markets, and the difficulty experienced by 
the small farmer in procuring modern appliances 
and producing marketable articles, were at once an 
advantage and a hindrance. Once guided in the 
right direction, the forces that impeded progress 
would assist the movement on its way, but it needed 
years of toil to achieve that result 

The benefits gained by the co-operation have been 
manifest and substantial. Apart from the growing 
numbers of new members and new societies, the interest 
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shown in the movement in distant countries, and the 
organisations that have arisen in its imitation, are 
clear signs of its prosperity. The reports of the 
society show that on all sides better prices have been 
paid to the producers who bring their ^gs and milk 
to the collecting depdt than were oiRTered by the 
dealers in the old days. The different local societies 
have been obliged to pay higher prices in recent 
years than they gave when they began business, 
while the farmers have been relieved of the trouble 
of finding a market for their goods. But the process 
has been carried a step further, and a body has been 
created for the purpose of selling the produce of these 
societies. This body, in the words of the reports of 
the Irish Agricultural Organisation Society for 1899 
and 1 90 1, was established in 1893 ^y ^ number of 
the dairy societies, which found it necessary to form a 
federation for the purpose of jointly selling their 
produce in the large English martcets, and of estab- 
lishing a distinct reputation and, if possible, a national 
brand for unadulterated Irish creamery butter. Re- 
peated difficulties, incidental to a totally novel and 
extensive class of business undertaken by farmers 
hitherto inexperienced in large commercial trans- 
actions, beset the earlier years of this enterprise. 
But it has succeeded in overcoming all difficulties, 
and now stands in a secure financial position. Ship- 
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ping depdts have been established at Dublin and 
Belfast, and new premises have been built at 
Limerick out of the society's accumulated profit; 
and if the constituent bodies can be induced to 
sell all their produce through this agency instead 
of sending to it only what they are unable to sell 
elsewhere, it would appear to have a great future 
before it The success of all co-operative societies 
depends on the loyalty with which their members 
observe the rule that the whole of the produce of 
each member shall be sent to the depdt, and not 
merely the balance that he is unable to dispose of 
through the ordinary trade channels. 

The Irish Agricultural Wholesale Society is a 
kindred body formed for the purpose of doing for 
agricultural societies in Ireland what the Co-operative 
Agency has done for the creameries. To a great 
extent the business transactions of this union consist 
in the purchase of farm requirements and their sale 
to co-operators, but a great deal has been done in 
the direction of the sale of produce. A number of 
societies in the south and west have sold their barley 
and oats at the Dublin Corn Exchange through the 
Irish Agricultural Wholesale Society, and by this 
means not only has a better price been secured, but 
it is claimed that the price in the local markets has 
been raised. A like result was achieved in the sale 
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of pigs, which were sold direct to the curers instead 
of at the local fairs. Emboldened by the success of 
these two associations, the Irish Agricultural Organi- 
sation Society have boldly undertaken to promote 
the formation of bee-keepers' societies on co-operative 
principles. These societies, it Announces in its leaf- 
let, are to be affiliated to the Irish Bee-keepers' 
Federation, which will undertake all the business of 
marketing honey for its members and federated 
societies, (distributing the profits among the members 
in proportion to the amount of their purchases and 
sales. 

With the record of so brilliant a success in so short 
a space of time confronting the critic, it is difficult to 
say what the confines of this great development will 
be. With the knowledge of the benefit it has been 
to Ireland, of the salvation it has been to many small 
farmers struggling with adversity in isolation and 
ignorance, it seems ungracious to find fault with its 
ideals or to suggest that the great hopes cherished 
by its advocates may be blighted. It is true it has 
done more than help the farmer to buy his requisites 
cheaper or sell his produce dearer: it has roused 
a spirit of energy, independence, and thrift, stimu- 
lated a feeling of loyalty and trust, and may bring 
goodwill into many a home formerly swayed by dlass 
hatred, jealousy, and superstition. But in itself co- 
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operation is not a virtue, it is a method of doing busi- 
ness, and like all other such methods, is subject to its 
limitations. It is beyond all cavil admirably suited 
to the production and sale of certain classes of 
farm produce, among which butter and cream are the 
most conspicuous. It is probably equally well suited 
to bee-keeping, fruit and vegetable growing, and 
perhaps to some forms of stock-rearing. But it is 
not easy to see bow it can be applied to such exten- 
sive operations as wheat-growing, sheep-feeding, or 
any of the styles of farming which are usually 

m 

practised by large farmers, with anything like the 
same amount of success. At all events, when it 
encroaches on these domains it will have to meet 
with an opposition combined, intelligent, and resource- 
ful beyond all present experience. It is not to be 
supposed that the men who through so many difficul- 
ties have fought their way alone and have established 
themselves in their businesses or their occupation 
will be driven out of it without a desperate struggle. 
Be that as it may, there are two points in which 
the English farmer may perhaps learn a valuable 
lesson frpm the Irish co-operators. The Irish Agri- 
cultural Organisation Society has shown conclusively 
that in the modem world of trade there exists a 
superfluity of intermediaries between the producer 
and the consumer, who live, or at any rate make their 
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profits out of the labour of the farmer, driving down 
the prices he is given for his commodities below their 
true value. Such men serve no useful purpose in the 
present rapid system of commercial transactions, and 
are better eliminated. They have shown that one 
of the secrets of profitable marketing consists in 
the careful sampling, grading, and packing of goods 
for the salesmen, whereby agricultural produce can 
pass from hand to hand unexamined and untested, in 
the same way as a bale of textile goods bearing the 
stamp of some honourable manufacturer. And, 
finally, they have demonstrated that it is the duty 
of the farmer to produce, and that the business of 
trading in his product should not be carried out by 
him in person, but should be delegated to some agent, 
whether on the co-operative or the individual system, 
who should be skilled in disposing of his wares 
to the best advantage not of himself, but of the 
farmer. Who knows but that a great fortune may 
still lie before the English farmer, if he will but 
learn the lesson? 
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with Verses by W. Boyle and 24 Coloured 
Pictures by H. B. Nbilson. Pott 4(0. as. 

Brabant (F. O.X M.A. SUSSEX. Illus- 
trated by E. H. New. Small Pott Zvo. 
Cloth, y, ; leather, js, 6d. net, 

[Little Guides. 

THE ENGLISH LAKES. Illustrated by 
E. H. New. Small Pott Zvo. Cloth, js. ; 
leather, 4s. 6d. net. [Little Guides. 

Brodriok (Kaxy) and Morton (Ander- 

80n% A CONCISE HANDBOOK OF 
EGYPTIAN ARCHiEOLOGY. With 
many Illustrations. Croion Zvo. 3^. 6d. 

Brooke (A. B.), M.A. SLINGSBY AND 
SLINGSBY CASTLE. With many lUus- 
trations. Cr. Zvo, ys. 6d, 

BrOOkf 0B> W. > See F. J. Hamilton. 



Brown ,<P. H.)( Fraser Professor of Aneient 
(Scottish) History at the University of 
Edinburgh. SCOTLAND IN THE 
TIME OF QUEEN MARY. Dem^Zvo. 
fS, 6d, net. 

Brownell (G. L.). THE HEART OF 
JAPAN. Illustrated. Third Edition, 
CrotxmZvo, 6s, ^ ^ 
A Colonial Edition is also published. 

Browning (Robert), selections 

FROM THE EARLY POEMS OF. 
With Introduction and Notes by W. Hall 
Griffin. Small Pott Zvo. xs. 6d, net. ; 
leather, as. 6d. net. [Little Library. 

Buckland ^njitAB T.). CURIOSITIES 

OF NATURAL HISTORY. Withlllus- 
trations by Harry B. Neilson. Crown 
Zvo, xs, 6d, 

Buckton (A. K.). THE BURDEN OF 
ENGELA : a Ballad-Epic. Second Edi- 
tion, Crown Zvo. %s. 6d, net. 

EAGER HEART : A Mystery Play. Crown 
Zvo, xs. net. 

Budge (E. A. Wallis). THE GODS 
OF THE EGYPTIANS. With over 
zoo Coloured Plates and many Illustrations. 
Two Volumes, Royal Zvo, £3, 3s. net. 

Bull (FaulX Army Chaplain. GOD AND 
OUR SOLDIERS. Crown Zvo. 6s, 
A Colonial Edition is also publbhed. 

BulleydfiBSX See Lady Dilke. 

BunyanCJobn). THE PILGRIM'S PRO- 
GRESS. Edited, with an Introduction, 
byC H. Firth, M.A. With 39 Illustra- 
tions by R. Anning Bell. Cr. Zvo, 6s. 

GRACE ABOUNDING. Edited by C. S. 
Freer, M.A. SmallPott Zvo, Cloth, as. ; 
leather, as. 6d. net, [Library of Devotion. 

Borcb (O. J.X M.A., F.R.S. A MANUAL 
OF ELECTRICAL SCIENCE. With 
numerous Illustrations.^ Crown Zvo, y, 
[University Extension Series. 

Burgess (Gelett). goops and how 

TO BE THEM. With numerous Illus- 
trations. Small 4to, 6s, 

Bum (A. E.), D.D., Prebendary of Lichfield. 
AN INTRODUCTION TO THE HIS- 
TORY OF THE CREEDS. Demy Zvo. 
xos. 6d, [Handbooks of Theology. 

Bum (J. H.). B.D., A MANUAL OF 
CONSOLATION FROM THE SAINTS 
AND FATHERS. Small Pott Zvo, 
Cloth, as. ; leather, as. 6d. net, 

[Library of Devotion. 

Bum (J. H.), B.D. A DAY BOOK FROM 
THE SAINTS AND FATHERS. With 
an Introduction and Notes. Small Pott 
ZzfO. Cloth, as. ; leather, as, 6d. net. 

• [Library of Devotion. 

Bumand (Sir F. CX RECORDS and 

REMINISCENCES, PERSONAL AND 
GENERAL. With many Illustrations. 
Demy Zvo. Two Volumes, Third Edition, 
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(BobtrtX THE POEMS OF. 
Edited by Andrbw Lano and W. A. 
Craicib. With Portrait. Third Edition. 
Demy titw, riii top. 6s, 
Bnrnside (W. TX M.A. OLD TESTA- 
MENT HISTORY FOR USE IN 
SCHOOLS. CfPtm 8e». 3J. 6d. 

Barton (Alfired). THE military ad- 
ventures OF JOHNNY NEW- 
COME. With z5 Cotoured Plates by 
T. Rowlanz>sok. Fca^. 8fv. 3*. 6d. net. 
rillnstrated Poeket Library. 

THE ADVENTURES OF JOHNNY 
NEWCOME IN THE NAVY. With 
16 Coloured Plates br T. Rowlandson. 
Fcap. %oo, 31. 6d. ntt, [Illus.Pockct Library 

CaldecoU (ilfredX D.D. THE PHIL- 
OSOPHY OF RELIGION IN ENG- 
LAND AND AMERICA. Dtmy Zvo. 
tot. 6d. [ Handbooks of Theolc«y. 

CalderwOOd (D. 8.X Headmaster of the Nor- 
mal School, Edinburgh. TEST CARDS 
IN EUCLID AND ALGEBRA. In three 
packetsof 40, with Answers. x«. each. Or 
in three Booksi price ad,, ad., and 3d. 

Cam1irldKe(AdaKlin. Gross], thirty 

YEARSIN AUSTRALIA. Demy^o. is.(>d 
A Colonial Edition is also published. 

Canning (QooigeX SELECTIONS FROM 

THE ANTI-JACOBIN; with additional 
Poems. Edited by L^OYD Sakdbks. Small 
Pott 8v^, doik^ xs, 6d, net.; leather, 
9S. 6d. net. [Little Library. 

Capey (E. F. H.). ERASMUS. With 12 
Illustrations. J^ia/. 8cv. Clotht ^. 6*1. net; 
/fafker, 4s. net^ [Little Biographies. 

Carlyle (TTioinasX THE FRENCH 

. REVOLUTION. Edited by C R. L. 
Fletcher, Fellow of Magdalen Coll^e^ 
Oxford. Three Volumes, Crown ^too. rZs, 

THE LIFE AND LETTERS OF OLIVER 
CROMWELL. With an Introduction by 
C. H. FiKTH, M.A., and Notes and Appen- 
dices by Mrs. S. C. Lomas. 7%ree Volumes. 
Demy Zvo. iZs, net., 

CarMe <R. M. and A. J.), M. A. BISHOP 

LATIMER. With Portrait. Crown Bva. 
■ js. 6d, [Leaders of Religion. 

ChamlMrlin (Wilbur B.). ORDERED 

TO CHINA. Crown 8w. 6s. 
A Colonial Edition is also published. 

Channer (C. C.) and BoDerte (M. E.). 

LACE-MAKING IN THE MIDLANDS, 
PAST AND PRESENT. With 16 full- 
page Illustrations. Crown Bvo. 3S, 6d, 

CliesterfleldCLord)* THE letters OF, 

TO HIS SON. Edited, with an Intro- 
duction, by C. Strachey, and Notes by 
A. Calthrop. Two Voluifies, Cr. Bvo. 12J. 

Clulfitian (P W.X THE CAROLINE 
ISLANDS. With many Illustrations and 
Maps. Demy Bvo. iis.6d.net. 

Oieero. DE ORATORE I. Translated by 
E. N. P» Moor, M.A. Crown Bvo, 3s. 6a, 

[Classical Tnuudatigns. 



SELECT ORATIONS rPr6 Mlldlie, Pro 
Murena, Philippic 11., InCatilinam). Trans- 
lated by H. £. D. Blakiston, M.A., Fellow 
and Tutor of Trinitv Collie, Oxford. 
Crown Bvo, ss. [Classical Translations. 

DE NATURA DEORUM. Translated 
by F. Brooks, M.A., late Scholar of Balliol 
College, Oxford. Cnmm Bvo, 3^. 6d, 

[Classical Translations. 

DE OFF I CI IS. Translated by G. B. 
Gaxsinbr, M.A. Crown Bvo. as, 6d. 

[Classical Translations. 

caarke (F. A.), M.A, BISHOP KEN. 
With Portrait. Crown Bvo, y, 6d, . 

[Leaders of Religion. 

Cleather (A. L.) and Cramp (&>. 
RICHARD WAGNER'S MUSIC 
DRAMAS : Interpretations, embodying 
Wagner's own explanations. In Four 
Volumes FcapBvo. as, 6d. each. 
Vol. 1, — The Ring op the Nibelung. 
Vol. II. — ^Parsifal, etc. 

Clinch (G.). KENT. Illustrated by F. D. 
Bedford. Small Pott Bvo. Cloth, y. ; 
leather, js, 6d. net. [Little Guides. 

THE ISLE OF WIGHT. Ilhistrated by 
F. D. Bedfokd. Small Pott ^o. Cloth, 
js.; leather,^. 6d, net. [Little Guides. 

Glongti (W. T.) and Dnastan (A. E.). 

ELEMENTARY EXPERIMENTAL 

SCIENCK Physics by W. T. Clough, 
• A.R.C.S. Chemistry by A. E. Dunstan, 

B.Sc With a Plates and x54DiafiTams. 

Crown Bvo, as. [Junior ^hool Books. 

Coast JW. ox B.A. EXAMINATION 

PAPERS IN VERGIL Crown Bvo. as. 
C0bb(T.). THE CASTAWAYS OF 

MEADOWBANK. Illustrated. Demy 

x6mo, as, 6d. [Little Blue Books. 

THE TREASURY OF PRINCEGATE 

PRIORY. Illustrated. Demy x6mo. as.6d. 

[Little Blue Books. 
THE LOST BALLk Illustrated. Demy 

x6mo. as, 6d, [Little Blue Books. 

CoUingWOOd (W. €k), M.A. THE LIFE 

OF JOHN RUSKIN. With Portraits. 

Second and Cheap Edition, Cr, Bvo, 6s. 

Also a Poplar Edition. Cr. Bvo. as. 6d. net 
Collins (W.K.), M.A. THE BEGINNINGS 

OF ENGLISH CHRISTIANITY. With 

Map. Cr.Bvo. 3s. 6d. [Churchman's Library 

Colonna. hypnerotomachia poli- 

PHILI UBI HUMANA OMNIA NON 
NI&I SOMNIUM ESSE DOCET 
ATQUE OBITER PLURIMA SCITU 
SANE QUAM DIGNA COMMEMO- 
RAT. An edition limited to 350 copies on 
hsoidmaAe pa.per. FoHo. Three Guineas net. 

Combe (Wimaai). the tour of 

DR. SYNTAX IN SEARCH OF THE 
PICTURESQUE. With 30 Coloured 
Plates by T. Rowlandson. Fca/, 8«ww 
jSk 6d. net. 

Also a limited edition on large Japanese 
papcTf ^*n€t* [UlustratdPodcetLibiazTW 
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THE TOUR QF DR. SYNTAX IN 
SEARCH OF CONSOLATION. With 
24 Coloured Plates by T. Rowlandson. 
3^. 6d, M€t. 

Also a limited edition on large Japanese 
pwper. y>t,net, [Illustrated Podcet Library. 

THE THIRD TOUR OF DR. SYNTAX 
IN SEARCH OF A WIFE. With 24 
Coloured Plates by T. Rowlandson. y. 6d. 
net 

Also a limited edition on large Japansee 
paper, 30;. net* . 

[Illustrated Pocket Library. 

THE HISTORY OF JOHNNY QUAE 
GENUS : The Little Foundling of the late 
Dr. Syntax. With 34 Coloored Plates by 

ROVKLANDSON. Fcap. %V0. Qf . 6</. lUt, 

Also a limited edition on large Japanese 
paper. 30^. neU 

[Illustrated Pocket Library. 

THE ENGLISH DANCE OF DEATH, 

from the Designs of Thomas Rowlandson, 

with Metrical Illustrations by the Author 

of 'Doctor Syntax.' With 74 Coloured 

Plates. Two Volumes* Fca^. 8vo. gs, net. 

Also a limited edition on large Japanese 

paper. 30^. net. 

[Illustrated Pocket Library. 

THE DANCE OF LIFE : a Poem. lUus- 

trated with 26 Coloured Engsavings by 

Thomas RowLAMDSON. Fcap*%vo. js.Ca. 

t(et. 

Also a limited edition on large Japanese 
paper. 30;. net. 

[lUusttated Pocket Library. 
Oook (A. M.)i M. A. See £. C. Marcbant. 

Cooke-Taylor (R. W-X THE FACTORY 

SYSTEM. Crown Bvo, 9S. 6d, 

[Social Questions Series. 

CoreUi (Marie), the passing of the 

GREAT QUEEN : A Tribute to the Noble 
Life of Victoria Reg ina. Small ^to, is. 
A CHRISTMAS GREETING. Sm.^to. is. 

Corkran (AUceX LEIGHTON. With 

many Illustrations. Demy \tmo. as. 6d. 
net. [Little Books on Art. 

Cotes (Rosemary). dante'S garden. 

With a Frontispiece. Second Edition. 
Fcap. Bvo. cloth as. 6d. ; leather, y. 6d. net. 
BIBLE FLOWERS. With a Frontispiece 
and Plan. Fcap. Bvo. as. 6d. net. 

Cowley (Alnraham) THE ESSAYS OF. 

Edited by H. C. Minchin. Small. Pott 
Bvo. Cloth, IS. 6d. net; leather, 2s. 6d. net. 

[Little Library. 

Cox (J. Charles), LL.D. , F. S. A. DERBY- 
SHIRE. Illustrated by T. C. Wall. 
Small Pott Bvo, Cloth, 35. ; leather, 35. 6d. 
net. [Little Guides. 

HAMPSHIRE. Illustrated by M. E. 
PURSBR. Small Pott Bvo. Cloth, 3*. : 
Leather, 3^. 6d. net. [Little Guides. 

Cox (Harold), B.A. LAND NATIONAL- 
IZATION. Crown Bvo. as. 6d. 

[Social Questions Series. 



Grabbe (George), SELECTIONS FROM 

TPE POEMS OF. Edited by A, C. 
Dbanb. Small Pott Bvo. Clot A, is. 6d. 
net; leather, as. 6d. net. .[LittJIe Library* 

Craigie (W. A.). A primer of fitJRNS, 
Crown Bvo. as. 6d. 

Craik (Blr8.X JOHN HALIFAX. GEN- 
TLEMAN. Edited by Annie Mathe- 
SON. Two Volumes. Small Pott Bv», 
Each Voluftu, Cloth, is. 6d. net; l^ither, 
as. 6d. n^t. [Little Lilnrary. 

Cr%iAbaw (Rlciiard), the English 

POEMS OF. Edited by Edward Hdt. 
TON. Small Pott Bvo. Cloth, is. 6d. net; 
leather, as. 6d. net, [Little Library. 

Crawford (F. Q.). See Mary C. Danson. 

Crouch (W.). BRYAN KING. With a 
Portrait. Crown Bvo. y. 6d. net. 

Crulkshank (O.) THE lovinO bal- 
lad OF LORD BATEMAN. With xi 
Plates. Crown i6mo. is. 6d. net. 
From the edition published by C. Tilt, i8xz. 

Crump (BO. See A. L. Cleather. 

Cuzillffi»(F. H. E.), Fellow of All Souls' Col- 
lege, Oxford. THE HISTORY OF THE 
BOER WAR. With many Illustrations, 
Plans, and Portraits. In a vols. Vol. I., 15*. 

CuttS (B. L.), D.D. AUGUSTINE OF 
CANTERBURY. With Portrait. Crown 
Bvo. %s.6d. [Leaders of Religion. 

Dailiell((».W.),M.A. BISHOP WILBERv 
FORCE. With Portrait. Crown Bvo. 
Zs.6d. [Leaders of Religion* 

Danson (Hary C.) and Crawford (F. 0.). 

FATHERS IN THE FAITH. SmallBvo. 
IS. 6d. 

Dante. LA COMMEDIA DI DANTE. 
The Italian Text edited by Paget 
ToYNBEE, M.A., D.Litt. Crown Bvo. 6s. 

THE INFERNO OF DANTE. Trans- 
lated by H. F. Cary. Edited by Paget 
ToYNBEE, M. A. , D. Lilt. Small Pott Bvo. 
Cloth, IS. 6d. net; leather, as. 6d. net. 

{Little Library. 

THE PURGATORIO OF DANTE. 
Translated by H. F. Cary. Edited by 
Paget Tovnbbb, M. A., D. Litt. SmallPott 
Bvo. Cloth, IS. 6d. net ; leather, as. td. net 

[Little Library. 

THE PARADISO OF DANTE. Trans- 
lated by H. F. Cary. Edited hf Paget 
ToYNBEG, M.A., D. Litt. Small Pott Bvo. 
Cloth, IS. dd. net; leather, as. 6d. net. 

[Little Library. 
See also Paget Toynbee. 

Darley (George), SELECTIONS FROM 

THE POEMS OF. Edited by R. A. 
Streatfeild. Small Pott Bvo. Cloth, 
IS. td, tut; leather, as, 6d. net. 

[Little Library. 

Davenport (Cyril> MEZZOTINTS. 

With 40 Plates tn Photogravures IVide 
Royal Bvo, a$s. net. 

[(ponnoisseurs Library. 
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JEWELLERY. WithoiiineroasIUustTatioii& 

{Little Books on Art. 

DftWMII (A. J.X MORCX:CO. Being a 
bandle of jotting*i notes, impressions, tales, 
•ad tribtttes. With many Illustraticms. 
Dtmy Ssv. io«. ttU net, 

Dmiw (A cu a little book of 

LIGHT VERSE. With an Introduction 
and Notes. SmmUPott 8cw. Ciotkj xt. &/. 
mtt; UmiktTt a*. 6d. tut, (Little Library. 

MlboKLMm). THE METRIC SYSTEM. 

CrawH 8cw. m. 
DtOUMttieBM : THE OLYNTHIACS 

AND PHILIPPICS. Translated upon a 

new princii^e by Otho Holland. Crown 

8cw. af . 6a 

Demiwtlieiiei. against conon and 

CALLICLES. Edited with Notes and 
Vocabulary, by F. Daswin Swipt, M.A. 
Fcap, 8o0» a/. 

Dlckaiis (GharlssX 

THE PICKWICK PAPERS. With the 43 
Illustrations by Sbvmour and Phiz, the 
two Buss Plates and the 3s Contemporary 
Onwhyn Plates. 3«. 6d, neL 

This u a particularly interesting volume, 
containing, as it does, reproductions of very 
rare plates. [Illustrated Pocket Library. 

]H<dd]LWm(Blllil7). POEMS. First Series. 
Crown 8tv. 4f . 6d, net, 

Diddnson (O. L.), M.A., Fellow of King's 
College, Cambridge. THE GREEK VIEW 
OF LIFE. TkTrd Edition. Crown Zvo. 
9S, 6d, (University Extension Series. 

mcksoil (H. N.X F.R.S.E., F.R.Met. Soc. 
METEOROLOGY. Illustrated. Crown 
8v». as.6d, [University Extension Series. 

Dilke(LadyX BnlUy (Miss), and Wbitley 

(HiM). WOMEN'S WORK. Crown 
8tv. as, 6d, [Social Questions Series. 

IMUon (EdwardX PORCELAIN. With 
many Plates in Colour and Photogravure. 
Wide Royal ^o, 95$, not* 

[Connoisseurs Library. 

IHtollfleUl(P.H.),M.A.,F.S.A ENGLISH 
VILLAGES. Illustrated. CrvwnBvo. 6s. 

THE STORY OF OUR ENGLISH 
TOWNS. With Introduction by 
Augustus Jbssopp, D.D. Second Edition. 
Crown %vo, 6s* 

OLD ENGLISH CUSTOMS: Extant at 
the Present Time. An Account of Local 
Observances, Festival Customs, and Ancient 
Ceremonies yet Surviiang in Great Britain. 
Crown Zvo, 6s. 

DlZOn (W. M.X M.A. A PRIMER OF 
TENNYSON. Second Edition. Crown 
Bvo, 9S, 6d. 

ENGLISH POETRY FROM BLAKE TO 
BROWNING. Second Edition. Crown 
8vo. as, 6d, [University Extension Series. 



Dole (N. H.) FAMOUS COMPOSERS. 
With Portraits. Ttoo Volunses, Demy 
8tv. xas. net. 

Dowden (J.), D.D., Lord Bishop of Edin- 
burgh. THE WORKMANSHIP OF 
THE PRAYER BOOK: Its Literary 
and Liturgical Aspects. Second Edition, 
Crown Bvo. 3£. 6tf. [Churchman's Library. 

Driver (S. R.), D. D. , Canon of Christ Church, 
Regius Professor of Hebrew in the University 
of Oxford. SERMONS ON SUBJECTS 
CONNECTED WITH THE OLD 
TESTAMENT. Crotim Bvo. 6s. 

THE BOOK OF GENESIS. With Notes 
and Introduction. Second Edition. Demy 
Bvo. JOS. td, (Westminster Commentaries. 

Dngnid (Charles), City Editor of the 
MomiMgPost, author of the * Story of the 
Stock Exchange,' etc. THE STOCK 
EXCHANGE. Second Edition. Crown 
Bvo. as. 6d. net, [Books on Bu^ess. 

Dnneaa (S. J.) (Mrs. Cotes), Author of 
*A Voyage of Consolation.' ON THE 
OTHER SIDE OF THE LATCH. 
Second Edition. Crown Bvo. 6s. 

Dunn (J. T.X D.Sc., and Mnnd«Ua(V. AA. 

GENERAL ELEMENTARY SCIENCE. 

With 114 Illustrations. Crown Bvo. jf. '6d, 
Dnnstan (A. EK B.Sc See W. T. Clough. 
DnrhamCThelCiftrlof). A REPORT ON 

CANADA. With an Introductory Note. 
Demy Bxfo, 7s. 6d. net 

Datt(W. A)l NORFOLK. Illustrated by 
B. C. Boulter. Small Pott Bvo. Cloth, 
3x. ; leather. %s, 6d, net, [Little Guides. 

A POPULAR GUIDE TO NORFOLK. 
Medium Bvo. 6d. net. 

SUFFOLK. Illustrated by J. Wylib. 

Small Pott Bvo, Cloth, y. ; leather. ^.6d, 

net. [Little (!ruides. 

THE NORFOLK BROADS. Widi 
coloured and other Illustrations by Frank 
SouTHGATB. Large Demy Bvo, ais. net 

Barle(Jobn), Bishop of Salisbury. MICRO- 
COSMOGRAPHIE, or A PIECE OF 
THE WORLD DISCOVERED; in 

ESSATBS AND CHARACTERS. Post x6mOk 

as, net, (Rariora. 

Reprinted from the Sixth Editi<xi pub- 
lished by Robert Allot in 1633. 

Edwards (Clement), railway 

NATIONALIZATION. Crown Bvo. 
as. 6d. [Social Questions Series 

Edwards (W.DongUwX COMMERCIAL 

LAW. Crown Bvo, as. 

[Commercial Series. 
Egtoi (PiereeX LIFE IN LONDON, or 
The Day and Night Scenes op Jerry 
Hawthorn, Esq., and his Elegant 
Friend, Corinthian Tom. With 36 
Coloured Plates by I. R. and G. Cruik. 
shank. With numerous designs on wood. 
Pca^. Bvo ^s. 6d, net. 

Also a limited edition on large Japanese 
paper. jor.iM^. (lUustxatedPoacetLibnuy 
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REAL LIFE IN LONDON, or the 
Rambles and Adventures op Bob 
Tallyro, I^sq., and hi^ Cousin, theH^n. 
Tom Dashall. With 31 Coloured Plates 
by Alken and Rowlandson, etc. Two 
Volumes, Fcap. Bvo. gs. ttet, 

[Illustrated Pocket Library. 

THE LIFE' OF AN ACTOR. With 27 
Coloured Plates by Theodorb Lane, and 
several designs on wood. I* cap. Bpo. as. 6d. 
net [Illustrated Pocket LiWry. 

EgertOn<H. E.), M.A. A HISTORY OF 
BRITISH COLONIAL POLICY. Demy 

8vo. 12s. 6d. ^ ^ ■ 

A Colonial Edition is also published. 
Ellaby (C. a.). ROME, illustrated by 
B. C. Boulter. Small PotiZvo. Cloth^ 
3 J. ; leather ^ y. 6d. net [Little Guides. 

Ellerton (F. G. ). See S. J. Stone. 

EUwood (Thomas), the history of 

THE LIFE OF. Edited byC. G. Crump* 
M.A. Crown Zvo. 6s. 

Engel (E.). A HISTORY OF ENGLISH 
LITERATURE : From its Beginning to 
Tennyson. Translated from the German. 
Demy Zvo. js. 6d. net 

Fairbrotlier(W.H.),M.A. THE PHILO- 
SOPHY OF T. H, GREEN. Secon4 
Edition. Crown Zvo. 3s. 6d. 

FELISSA; OR, THE LIFE AND 
OPINIONS OF A KITTEN OF 
SENTIMENT. With 12 Coloured Plates. 
Posix6mo, as.6d.net (5JX3J). 

From the edition published by J. Harris, 
x8ix. 

Farrer (Reginald). THE GARDEN OF 
ASIA. Crown 8vo. ,6s. 
A Colonial Editpn is also published. 

FeiTier(SaBan). MARRIAGE. Edited by 
Miss Goodrich Freer and Lord Iddes- 
leigh. Two Volumes. Small Pott 8vo, 
Each volumet clothe \s, 6d. nets leather^ 
ss. 6d. net. [Little Library. 

THE INHERITANCE. Two Volumes. 
Small Pott Bzfo. Each Volume ^ cloth^xs. 6d. 
net. ; leather ^ 2s. 6d. net. [Little Library. 

Finn (S. w.), m.a. junior algebra 

EXAMINATION PAPERS. Fca^. 8vo. 
With or Without Answers, ts. 

[Junior Examination Series^ 

Firth (C. HO, M. A. CROMWELL'S ARMY: 

A History of the English Soldier during the 

Civil Wars, the Commonwealth, and the 

Potectorate. Cro7vn Bvo. 'is. 6d. 

Fisher (O. W.X M.A. annals of 

SHREWSBURY SCHOOL. With 
numerous Illustrations. Demy Bvo. 10s. 6d. 

FitzGerald(Edwarcl).,THE RUB'AIYAT 

OF OMAR KHAYYAM. From the First 
Editionof 1859. Second Edition, Leather^ 
IS. net, , [Miniature Library. 

THE RUB'AIYAt of OMAR KHAY- 
YXM. Printed from the Fifth and last 



Edition. With a Commentary by, Mrs; 
Stephen Batson, and a Biography' of 
, Omar by E. D. RosS. Crown Bvo, 6s. 
EUPHRANQR: a Dialo^e oji Youth. 
Demy, yzmo. Leather^ 2s.net. 

[Miniature Library. 

POLONIUS: or Wise Saws and Modern 

Instahces. Demy 33^9. LeatkeTj as, ket. 

[Miniature Library. 

Fit2Gerald (B. A.). THE HIGHEST 
ANDES. With 2 Maps, 51 Illustrations^ 
13 of which are in Photogravure, and a 
Panorama. RoyalBvo. 30^. net 

Flecker (W. H.), M.A;,X).CXL, Headmaster 
of the Dean Close School, Cheltenham. 
THE STUDENTS' PRAYER BOOK. 
Part I. Morning and Evening Pilaybr 
and Litany. With an Introduction and 
Notes. Crown Bvo, ar. 6d, 

Flux (A. W.). M.A., William Dow Professor 
of Political Economy in M'Gill University, 
Montreal : sometime Fellow of St. John's 
College, Cambridge, and formerly Stanley- 
Jevons Professor of Political Economy in 
the Owens Coll., Manchester. ECONOMIC 
PRINCIPLES. Demy Bvo, 7*. 6d, net ' 

Fortescue (Mrs. O.) holbein. With 

30 Illustrations. Demy i6mo. . sx. 6di. net, 
, [Little Books 6n Art. 

Eraser (J. F.). ROUND THE WORLD 
ON A WHEEL. With xoo Illustrations. 
Third Edition Crown Bvo, 6s. ^ 
A Colonial Edition is also published. 
Flinch (W.), M.A., Principal of the Storey 
Institute, Lancaster. PRACTICAL 
CHEMISTRY. Parti, With numerous 
Diagrams. Crown Bvo, ts. 6d, 

[Textbooks of Technology. 

Ftench (W.), M.A. , and Boardman (T. H.), 

M.A. PRACTICAL CHEMISTRY. 
Part IT, With numerous Diagrams. Crown 
Bvo. is,6d, [Textbooks of Technology. 

Freudenreich (Ed. voa). DAIRY 

BACTERIOLOGY. A Short Manual for 
the Use of Students. Translated by J. R. 
AiNSwoRTH Davis, M.A. Secohd Edition, 
Revised. Crown Bvo. as. 6d, 

Fulford (H. W.), M.A. THE EPISTLE 
OF ST. JAMES. With Notes and Intro- 
duction. Fcap. Bvo, ts. 6d. net. 

[Churchman's Bible. 

C. a:, and F. C. 0. JOHN BULLS 
ADVENTURES IN THE FISCAL 
WONDERLAND. By Charlbs G«eake. 
With 46 Illustrations by F. Carruthbrs 
Gould'. Second Ed, Crown Bvo, as.6dtfiet. 

(}ambado(0eofErey,E8q.>. AN ACADEMY 
FOR GROWN HORSEMEN : Contain- 
ing the completest Instructions for Walking, 
Trotting, Cantering, Galloping, Stumbling, 
and Tumbling. Illustrated with 27 Coloured 
Plates, and adorned with a Portrait of the 
Author. Fca^. Bvo, y, 6d. net 

[Illustrated Pocket Library. 
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a«dMUain.X CRANFORD. Edited by 
E. V. Lucas. SmmliPotiBvo, Cloth, xs. 6d, 
ugi; UmiJktr, u. 6J. mt [Little Library. 

CtafOmttt tbe Right Rev. Abbot, O.S.B. 
^ENGLISH MONASTIC LIFE. With 

Coloiirtd and other Illustrations. DtrnvSvo. 

ft, td. mtL (Antiqiuury't Books. 

QWH (H. BA M. A. , Fellow of New College, 

Oxford. BATTLES OF ENGLISH 

HISTORY. With numerotts Plans. Fcurtk 

StitiMM, Crown Bvo. 6s, 
A HISTORICAL GEOGRAPHY OF THE 

BRITISH EMPIRE. Cr.Bvo. y,6dfut. 

QlbWai (H. d« B.), UttD.. M.A. IN- 
DUSTRY IN ENGLAND: HISTORI- 
CAL OUTLINES. With 5 Maps. TAini 
EdiHom, Dnmy Stvw xor. 6d. 

A COMPANION GERMAN GRAMMAR. 
Crtmtt 8sv. ir. hd. 

THE INDUSTRIAL HISTORY OF ENG- 
LAND. Tenth Editum, Revised. With 
Maps and Plans. Crown Zvo. y. 

[University Extension Series. 

THE ECONOMICS OF COMMERCE. 
Crown %vo, xs, 6d. (Commercial Series. 

COMMERCIAL EXAMINATION 
PAPERS. CnmmSvo. xs,6d. 

[Commercial Series. 

BRITISH COMMERCE AND COLONIES 
FROM ELIZABETH TO VICTORIA. 
Third Edition. Crovm^vo, sx. 

[Commercial Series. 

ENGLISH SOCIAL REFORMERS. 
Second Edition, Crown 8fw. 9s. 6d, 

[University Extension Series. 

OibUlU (H. de &), LittD., M.A., and 
Hadlleld (B. A), of the Hecla Works, 
Sheffield. A SHORTER WORKING 
DAY. Crown Bvo, 3S. 6d, ^ 

[Social Questions Series. 

aibl>OIl(Sdward). THE DECLINE AND 
FALL OF THE ROMAN EMPIRE. 
A New Edition, edited with Notes, Appen- 
dices, and Maps, by J. B. Bury, M.A., 
LittD., Fellow of Trinity College, Dublin. 
/n Seven Volunus. Demy Bvo, Gilt top^ 
Bs. td. etich. Also^ Crown Bvo. 6s. each. 

MEMOIRS OF MY LIFE AND WRIT- 
INGS. Edited, with an Introduction and 
Notes, by G. Birkbeck Hill, LLD. 
Crown Bvo, 6s. 

OibSOn (B. C. S.), D.D., Vicar of Leeds. 
THE BOOK OF JOB. With Introduction 
and Notes. Demy Bvo, 6s, 

[Westminster Commentaries. 

THE XXXIX. ARTICLES OF THE 
CHURCH OF ENGLAND. With an 
Introduction. Fourth Edition in One Vol. 
Demy Bvo. xas. 6d. [Handbooksof Theol<^y. 

JOHN HOWARD. With X2 Illustrations. 
Fcet^ Bvo, Clotht 3«. 6d. ; leather^ ^. net. 

[Little Biographies. 

OUlMrt(AR.> See W. Wilberforoe. 



Godfirey CDiiabetti). A BOOK OF re- 
membrance. Demy x6mo, sx. 6d, net. 

Ck>dley (A D.). M.A.. Fellow of Magdalen 
College, Oxford. LYRA FRIVOL A. 
Third Edition, Fca4. Bvo. as. 6d. 

VERSES TO ORDEIR. Second Edition. 
Crown Bvo, as, 6d, 

SECOND STRINGS. Fcap. 8zv. as, 6d. 
A new volume of humorous verse uniform 
with Lym Frioola, 

CtoldimitlL iOllver). the vicar of 

WAKEFIELD. With 24 Coloured PUtes 
by T. Rowlandson. Royal Bvo, One 
Gnineet not. 

Reprinted from the edition of 18x7. 

[Burlington Library. 

Also Fca^.^ Bvo. 3s. 6d, net. Also a 

limited edition on large Japanese paper. 

30t. net, [Illustrated Pocket Library. 

Also Fcap, $amo. With 10 Plates in Photo- 

graphure by Tony Johannot. Zeather, 

as. 6d, net, 
OoiuUe (H. L.), M.A., Principal of Wells 
Theological College. THE FIRST 
EPISTLE TO THE CORINTHIANS. 
With Introduction and Notes. Demy %oo. 
6s, [Westminster Commentaries. 

Graham (P. Anderson). THE RURAL 

EXODUS. Crown Bvo, as,6d, 

[Social Questions Series. 

QraoAWr (F. S.), M.A., Litt.D. PSYCH- 
OLOGY. Second Edition, Crown 8tw. 
as. 6d. [University Extension Series. 

THE SOUL OF A CHRISTIAN. Crown 
Bvo. 6s. 

arayffi.M'Qaeen). GERMAN passages 

FOR UNSEEN TRANSLATION. 
Crown Bvo, as, 6d, 

Gray (P. L.)» B.Sc., formerly Lecturer in 
Physics in Mason University College, Bir- 
mingham. THE PRINCIPLES OF 
MAGNETISM AND ELECTRICITY: 
an Elementary Text-Book. With z8z Dia- 
grams. Crown Bvo, or. 6d, 

Green (G. Bnckland). M.A., Assistant 
Master at Edinburgh Academy, late Fellow 
of St. John's College, Oxon. NOTES ON 
GREEK AND LATIN SYNTAX. Crown 
Bvo, rs. 6d, 

Green flB. T.), M.A THE CHURCH OF 
CHRIST. CroumBvo. 6s, 

[Churchman's Library. 

Greenidge (A H. J.), M.A. a history 

OF ROME : During the Later Republic 
and the Early Principate. In Six Volumes. 
Demy Bvo, Vol I. (z33-io4 B.C.). ^as. 6d. 
net, 

GreenweU (Dora), THE poems OF. 

From the edition of 1848. Leaiher. as, net, 

(Miniature Liluary. 

Gregory (R. A.) THE VAULT OF 

HEAVEN. A Popular Introduction to 

Astronomy. With numerous Illustrations. 

Crown Bvo, as. 6d, 

[University Extension Series. 
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^ ^ <Mi8f B. 0.) HEAVENLY 
'ISDOM. Selections from the English 

Mystics. Poit Ivo, Cloth sj.; htUhtr^ 

as. 6d. net, 

[library of Devotion. Nearly Ready. 

GreTUIe BUnor. A modern jour- 
nal. Edited by J. A. Spendbx. Crown 
Bvo. y. 6d, not. 

ariaOing (C. H.). A HISTORY OF THE 
GREAT NORTHERN RAILWAY, 
x845-o<. ^ With Illustrations. Revised, with 
an additional chs^er. Dtmy 9vo, zos. 6d, 

Grabb (H. CX BUILDERS' QUAN- 
TITIES. With many Illustrations. Crown 
Bvo. 4s. 6d. [Textbooks of Tedinology. 

Ouinejr (L. L). RICHARD HURRELL 
FROUDE. Illustrated. DomySvo, iot.6d. 
not. 

QinnOR (VL L.). A BIRTHDAY BOOK. 
Royal ^vo. ^^s. 

Eackett (John), 6.D. A HISTORY OF 
THE ORTHODOX CHURCH OF 
CYPRUS. With Maps and Illustrations. 
Demy Bvo, xss. net. 

Eaddon (A. C), ScD.. F.R.S. HEAD- 
HUNTERS, BLACK, WHITE, AND 
BROWN. With many Illustrations and a 
Map. Demy Bvo, xu. 

Hadfleld(R.A). See H. de a Gibbins. 

EaU <R. N.) and Neal <W. G.). THE 
ANCIENT RUINS OF RHODESIA. 
With numerous Illustrations. Second Edi- 
tion.revised. Demy Bvo. jos. 6d. net. 

BUI (K. N.). THE GREAT ZIMBABWE, 
^th numerous Illustrations. Royal %oo. 
21 s. net. 

Hamilton (F. J.), D.D., and Brooki(B.W.). 

ZACHARIAH OF MITYLENE. Trans- 
lated into English. Demy Bvo. j9s. 6d. net. 

[Byzantine Texts. 

Hammond (J. L.). Charles james 

FQX : A Biographical Study. Demy 8tv. 
los. 6d. 
Hannay (D.). A SHORT HISTORY OF 
THE ROYAL NAVY, From Early 
Times to thb Present Day. Illustrated. 
7\vo Volumes. Demy Bvo. js. 6d. each. 
VoL I. X90O-X688. 

Hannay (James 0.), M. A. the spirit 

AND ORIGIN OF CHRISTIAN 

MONASTICISM. CrownBvo. 6«. 
THE WISDOM OF THE DESERT. 

Crown Bvo. 31. 6</. net. 
Hare, (A. T.), M.A. THE CONSTRUC- 

TION OF LARGEINDUCTION COILS. 

With numerous Diagrams. Demy Bvo. ts. 

Harrison (Clifford). READING AND 

READERS. Fcap. Bvo. 2J. 6d. 

Hawtliome(Natlianlel). the scarlet 

LETTER. Edited by Percy Dbarmbr. 

Small Pott Bvo. Cloth, rs. 6d. net; 

leather, 9s. 6d, net. [Little Library. 

HEALTH. WEALTH AND WISDOM, 

Crown wo. is, net. 



Heath (Dudley). MINIATURES. With 
many Plates in Photogrmvure. Widg Royal 
Zvo. 25X. net. {Connoisseurs Library. 

Hedln (STen), Gold Medallist of the Royal 
Geographical Society. THROUGH ASIA. 
With 300 Illustrations from Sketches and 
Photonaphs by the Author, and Maps. 
Two Volumes. Royal Bvo, 3,6s, net, 

HeUo (Emest). studies in saint- 

SHIP. Translated from the French by V. 
M. Crawford. Fca4 Boo. js. 6d, 
Henderson (B. W.), Fellowof Exeter College, 
Oxford. THE LIFE AND PRINCI- 
PATE OF THE EMPEROR NERa 
With Illustrations. Demy Bvo. los. 6d. net. 

Henderson (T. P.). A LITTLE BOOK of 

SCOTTISH VERSE. Small Pott Bvo. 
Cloth, js, 6d. net ; leather, as. 6d. net, 

[Little Library. 

ROBERT BURNS. With xa Illustrations. 

Pca^. Bvo, Cloth, y. 6d. y leather, 41. net. 

[Little Biographies. 

Henley (W. B.). ENGLISH LYRICS. 

Crown Bvo. Gilt top. 3*. td. 

Henley (W. E.) and Whlbley (C). A 
BOOK OF ENGLISH PROSE. Crown 
Bvo. Buckram, gilt top, 6s. 

Henson (H. H. ), B. D. , Canon of Westminster. 
APOSTOLICCHRISTIANITY: As Illus- 
trated by the Epistles of St. Paul to the 
Corinthians. Croton Bvo. 6s, 

LIGHT AND LEAVEN : Historical and 
Social Sermons. Crown Bvo, 6s. 

DISCIPLINE AND LAW. Pcap, Bvo, 

THE EDUCATION ACT— AND AFTER. 
An Appeal addressed with all possible 
respect to the Nonconformists. Crown 
Bvo. IS. 

Herbert (Oeorge). THE temple. 

Eklited, with an Introduction and Notes, 
by E. C. S. Gibson, D.D., Vicar of Leeds. 
SmetllPott 8v0. Cloth, as, ; leather, as.6J. 
net, [Library of Devotion. 

Herbert of Oherbory (Lord), THE LIFE 

OF. Written by himself. Leather, as. net. 
From the edition printed at Strawberry 
Hill in the year 1764. 

[Miniature Library. 

Hewin8(W.A.S.),B.A. ENGLISH TRADE 
AND FINANCE IN THE SEVEN- 
TEENTH CENTURY. Crown Bvo. 
as. 6d. [University Extension Series. 

Hevwood (WS PALIO AND PONTE : 
A Book of Tuscan Games. Illustrated. 
Royal Bvo. axs. net. 

Hubert (T.). THE AIR GUN : or. How 
the Mastermans and Dobson Major nearly 
lost their Holidays. Illtistrated. Demy 
j6mo. as. 6d. [Little Blue Books. 

Hill (Clare), Registered Teacher to the City 
and Guilds of London Institute. MILLIN- 
ERY, THEORETICAL, AND PRAC- 
TICAL. With numerous Dli^rams.' 
Cr.Bvo* as, [Textbooks of TechaMogy.^ 
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Xnowliaff (R. J.X M.A., Professor of New 
Teitamcnt Ezegetas at King*! Collegv, 
London. THEEPISTLEOFB. TAM&. 
With Introduction and Notes. D^my 8w. 
t$, [Westminster Commentaries. 

LAinli (OhazlM and Maxy). thb works 

OP. Edited by E. V. Lucas. With 
Nnmeroos lUtistrations. InSeotnVelumt*. 
Dnmy 80^. m. ^tL each, 

THE ESSAYS OF ELIA. With over too 
lUostratioBS by A. Garth Jonbs, and an 
Introductioii Iqr E. V. Lucas. J>tmj Scv. 
tor. &/. 

ELIA, AND THE LAST ESSAYS OF 
ELIA. Edited by £. V.Lucas. SmaUPoit 
%v, CUth, xt, 6iL n4t: luUker, at. 6d, met. 

(Little Library. 

THE KINO AND QUEEN OF HEARTS : 
An 1805 Book for Children. Illostratedby 
William Mulkkadv. A new edition, in 
facsimile, edited by E. V. Lucas, is. td, 

LamlMrt(F.A.aX surrey. lUustrated 
by £. H. New. Smtill Poit Scv, eUth, 
V. ; UaiJUr^ ys. 6d. net, [Little Guides. 

Lamliroi (ProfeBsorX ECTHESIS 

CHRONICA. Edited br. Demy Sva. 
7X. 6iL net. [Byzantine Texts. 

LuM-PodlA (Staalen A HISTORY OF 
EGYPT IN THE MIDDLE AGES. 
Fully Illustrated. Crown Zvo, 6s, 

£aiiglnrid8«0P.)M.A. ballads of the 

Brave : Foems of Chivalry, Enterprise, 
Courage, and Constancy. Secend Eattiom 
Crown 6tv. as. 6d. 

law(WmiamX A SERIOUS CALL TO A 
DEVOUT AND HOLY LIFE. Edited, 
with an Introduction, by C Bigg, D.D.. 
late Student of Christ Church. SmaiiPott 
89«, chikf as. ; leather ^ as. 6d. net, 

[Library of Devotion. 
This is a reprint, word for word and line 
for line, of the Ediiio Prince^. 

Loach (H«1UT). THE DUKE OF DEVON- 
SHIRE. A BiojFraphy. With za Illustra- 
tions. DemyBve* las, 6d. net 
A Colonial Edition is also published. 

LeeCOavtainMelTlUe). A HISTORY OF 

POLICE IN ENGLAND. Cretun 89^. 
7s. 6d. 

Leieh ^rdvaix the comic Eng- 
lish GRAMMAR. Embellished with 
itpwards of 50 characteristic Illustrations by 
John Lbbch. PMt z6mo, as. 6d. net, 

Lewe8(V.B.X M.A. AIR AND WATER. 
Illustrated. Crown 9v0. as. 6d. 

[University Extension Series. 

Lisle (MUia F. de). BURNE-JONES. 

With 30 Illustrations. Demy t6mo. as, 6d. 

net, [Little Books on Art. 

UttlelialM (EL), See C. Wordsworth. 
L<MiC (Walter), D.D., Warden of Keble 

College. ST. PAUL, THE MASTER. 

BUIU)ER. Crown Btw, 31, 6d, 



JOHN KEBLE. With Portrait Crmm 
Bve. y. 6d. [Leaders of Religion. 

Locker CP.> LONDON lyrics. Edited 
by A. D. GoDLEY, M. A. SmeUl Pott 8v», 
ciotk^ IS. 6d, net; leather ^ as.6d. net. 

[Little Ubnury. 

LOHJ^OW, SELECTIONS FROM. 
Edited by Lilian M. Faithpull. Small 
Pott 8cw, cMhf IS. 6d. net; leather, as. 6d. 
net. [Little Libnu-}'. 

Lorimer (Oeorge Horace), letters 

FROM A SELF-MADE MERCHANT 
TO HIS SON. Ekoenth Edition. Crtmn 
Zvo, 6», 
A Colonial Edition is also published. 

Lover (Samuel), handy ANDY. With 

34 Illustrations by the Author. Fca^. 8tv. 
35. hd. net, [Illustrated Pocket Libnury. 

E. V. L. and C. L. a ENGLAND DAY 
BY DAY : Or, The Englishman's Hand- 
book to Efficiency. lUustrated by Gkorgk 
MoKftOW. Fourth Edison. Fcap.^. is. 
net, 
A burlesque Year-Book and Almanac 

Lndaa. Six dialogues (Nigrinus, 
Icaro-Mentppus, The Cock, The Ship. The 
Parasite, The Lover of Falsehood). Trans- 
lated by S* T. Irwin, M.A., Assistant 
Master at Clifton ; late Scholar of Exeter 
College, Oxford. Crown Btw. y. 6d. 

[Classical Translations. 

Ijde (L W.X M.A. A COMMERCIAL 
GEOGRAPHY OF THE BRITISH 
EMPIRE. Third Edition. Crown Bvo. 
as, [Commercial Series. 

LydOB (Noel 8.). A JUNIOR GEO- 
METRY. With numerous diamm& 
Crown Btfo, as. [Junior School Books. 

Lsrttelton(Hon.]In.A.X WOMEN and 

THEIR WORK. CrownZtfO. as. €d. 
M. M. HOW TO DRESS AND WHAT 
TO WEAR. Crown 8fv, is. net. 

Maoaiila7arf>rd). critical and his- 
torical ESSAYS. Edited by F. C. 
MoMTAGUKt M.A. Three Volumes. Cr. 
800. x8x. 

The only edition of this book completely 
annotated. 

M'Allen (J. E. B.X M.A. THE PRIN- 
CIPLES OF BOOKKEEPING BY 
DOUBLE ENTRY. Crown Zvo. as. 

[Commercial Series. 
A.X COMPARATIVE 
Crown Btfo. 6s. 

[Churchman's Library. 
KacCtaXIIl(F.). JOHN KNOX. WitbPor. 
trait. Crown Svo. 3s. 6d. 

[Leaden of ReligioD. 
VcDermott, (B. R.), Editor of the Railway 
News^ CMf Editor of the DaUy News. 
RAILWAYS. CrfwnZvo. as.6d.net 

[Books OB 



MacChiUoch (J. 

THEOLOGY. 
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MDowall (A. 8.). CHATHAM. With za 
Illustrations. J^cap, Bvo, Chtht 3X. 6ti.\ 
UathfTf AS, net. [Little Biographies. 

Mackay(A.M.i. THE CHURCHMAN'S 
INTRODUCTION TO THE OLD 
TESTAMENT. Crown %uo, z$, 6d. 

[Chorchman's Library. 

Uacniu (Laurie), M.A. A PRIMER OF 

WORDSWORTH. Crown Bvo. as,6d. 
llaliafly(J.P.XUtt.D. A HISTORY OF 



E 



THE EGYPT OF THE PTOLEMIES. 
Folly lUustnited. Crown Bvo, 6f. 

MaitlandCF.W.), LL.D., Downing Professor 
of the Laws of England in the University of 
Cambridge. CANON LAW IN ENG- 
LAND. XoyalZvo, 7s. 6d. 

Ualden (H. S.), M.A ENGLISH RE- 
CORDS. A Companion to the History of 
England. Croivn %vo. %s, 6d. 

THE£NGLISH CITIZEN : HIS RIGHTS 
AND DUTIES. Crovtm Bvo, is. 6d, 

MftrObant (B.G.XM. A J*ellow of Peterhoose, 
Cambridge. A GREEK ANTHOLOGY. 
Second Edition, Crown Bvo, jt, 6d. 

Maiebaiit OB. 0.X m.a., and Cook (A M.), 

M.A. PASSAGES FOR UNSEEN 
TRANSLATION. Second EdUion. Crown 
Zvo, 3X. 6d» 

Harr (J. E.X F.R.S., Fellow of St John's 
Coltege, Cambridge. THE SCIENTIFIC 
STUDY OF SCENERY. Second Edition, 
Illustrated. Crown Bvo, 6s, 

AGRICULTURAL, GEOLOGY. With 
numerous Illustrations. Crown Bvo, 6s, 

Marvell (Andrew). THE POEMS OF. 

Edited by Edward Wright. Small Pott 
Boot dotn, IS, 6d, net; leatAer, sa, 6d, net. 

[Little Library. 

]Ia8keU(A) IVORIES. Withmanyplates 

in Collotype and Photozravure. fVide Royal 

Bvo, 3$f . net, [Connoisseurs Library. 

Mason (A J.XD.D. THOMAS CRAN 
MER. With Portrait. Crown Bvo. 3s, 6d, 

[Leaders of Religion. 

Masseefgeorie). THE evolution OF 

PLANT LIFE: Lower Forms. With 
Illustrations. Cnnun Bvo, 9f . 6d. 

[University Extension Series. 

][a8terman(C.F.0.),M.A. tennyson 

AS A RELIGIOUS TEACHER. Crown 
Bvo, 6s, 

Kaj (Pmi> THE PHIL MAY ALBUM. 
Second Edition, ^io, is, net. 

HellOW8(EmmaB.X A SHORT STORY 
OF ENGLISH LITERATURE. Crown 
Bvo, zs, 6d, 

mcheluE. B). THE ART AND PRAC- 
TICE OF HAWKING. With 3 Photo- 
B-avures by G. E. Lodge, and other 
lustrations. Demy Bvo, jos. 6d, 

lfO]ai8(J.a.) THE LIFE AND LETTERS 
OF SIR JOHN EVERETT MILLAIS, 
President of the Royal Academy. With 3x9 



Illustrations, of which 9 are in Photo- 
gravure. 3 vols. Royal Bvo, 90s, net, 
MfllaiS. A LITTLE GALLERY OF. 
Twenty examples in Photogravure of his 
finest work. Vetny x6mo, 2s, 6d, net, 

[Little Galleries. 

aiilli8(C.T.X M.LM.E., Principal of the 
Borough Polytechnic College. TECH. 
NICAL ARITHMETIC AND GEO. 
METRY. With Diagrams. Crown Bvo. 
$s, 6d, [Textbooks of Technology. 

HUne (J. 0.x M.A. A HISTORY OF 
ROMAN £GYPT. Fully Illustrated. 
Crown Bvo 6s. 

MUton. Jobn, THE POEMS 0F» BOTH 
ENGLISH AND LATIN, Compos'd at 
several times. Printed by his true Copies. 

The Songs were set m Musick by Mr. 
Henry Lawbs, Gentleman of the Kings 
Chappel, and one of His Majesties Private 
Musick. 

Printed and publish'd according to Order. 

Printed by Ruth Raworth for Humph- 
RBY MosBLBV^ and are to be sold at the 
signeof the Prmces Armes in Pauls Church- 
yard, 1645. 

THE MINOR POEMS OF JOHN MIL- 
TON. Edited by H. C. Bebching, M.A., 
Canon of Westminster. Small Pott Bvo, 
cloth, IS, 6d, net ; leather, as. 6d, net, 

[Little Library. 

Minehln (H. C). M.A A LITTLE 
GALLERY OF ENGLISH POETS. 
Demy x6mo, as, 6d. net, [Little Galleries. 

HitclieUa^.ClialmeraXM.A. OUTLINES 

OF BIOLOGY. Illustrated. Second 
Edition, Crown Bwo. 6s. 

A text - book designed to cover the 
Schedule issued by the Royal College of 
Physicians and Surgeons. 
'Hoii (A>' MINING AND MINING 
INVESTMENTS. Croum Bvo, as, 6d, 
net, [Books on Business. 

Hoir(p.H.). MANSIEWAUCH. Edited 
by T. F. Henderson. Small Pott Bvo, 
Cloth, xs, 6d, net; leather, as, 6d, net, 

[Little Library. 
Hoore (H. B.> BACK TO THE LAND : 
An Inquiry mto the cure for Rural Depopu* 
lation. Crown Bvo, as, 6d, 

(Social Questions Series. 

Horflll (W. B.), Oriel College, Oxford. A 

HISTORY OF RUSSIA FROM PETER 

THE GREAT TO ALEXANDER II. 

With Maps and Plans. Crown Bvo, fs, 6d, 

Moricll (S. J.X late of Clifton College. 

GERMAN EXAMINATION PAPERS 

IN MISCELLANEOUS GRAMMAR 

AND IDIOMS. Sixth Edition, Crown 

Bvo, as, 6d [School Examination Series. 

A Key, issued to Tutors and Private 

Students only, to be had on application 

to the Publishers. Sei$kd Edition,, 

Crown Bvo, 6s, net. 
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MoaiM (J. B.)l the north riding 

NOF YORKSHIRE. Illustrated by R. J. 
S. BtirritAM, Smm/l Pott 8f #, cloth^ 3^. ; 

(little Guides. 

Morton (IUm AndAnon). See Miss 

Brodrick. 

MOQlA (H. 0.O.X D.D., Lord Bishop of Dur- 
hMB. CHARLES StMEON. With Por- 
trait. Crown 8fw. jf . td, 

[Leaders of Religion. 

Voir (M. M. PftUlaoiL). M.A. THE 
CHEMISTRY OF FIRE. The Ele- 
mentary Principles of Chemistry. lUus- 
tniled. Cromm 9ioo, t.M. 

[University Extension Series. 

Mnndallft <Y. Ah M.A. SeeJ. T. Dunn. 

HaTal OfflCW (A). THE ADVENTURES 
OF A POST CAPTAIN. With 24 coloured 
platesby Mr. Williams. Fca/. 9vo. v.Sd. 
net. [Illustrated Pocket Library. 

Heal (W. a). SeeR.N.Hall 

Newman (J. H.) and otben. Lyra 

APOSTOLICA. With an Introduction 
by Canon Scott Holland, and Notes by 
Canon B^bching, M.A, SnuUi Pott &vo. 
Clot hi 9S.; UathoTfZs. 6d. net, 

[Library of Devotion. 

NichOla (J. B. B.). A LITTLE BOOK OF 
ENGLISH SONNETS. Sma/i PottSvo. 
C/otAj IS. 6d. not; loaiAor, 2*. td. net. 

[Little Library. 

NleUitt (T.), M.A. EXAMINATION 
PAPERS IN THUCYDIDES. CroTvn 

%tfO. 9S, 

Nimxod. THE LIFE AND DEATH OF 

JOHN MYTTON, . ESQ. With 18 

Coloured Plates by Henry Alken and 

T. J. Rawlins. Third Sdit ion. Fca^. ^vo, 

^. M. net. 

Also a limited edition on large Japanese 
paper. 30;. net* 

[Illustrated Pocket Library. 
THE LIFE OF A SPORTSMAN. With 
35' Coloured Plates by Hbnrv Alken. 
Fca^. Zvo. 4f. 6d.nei. 

Also a limited edition on Iarg6 Japanese 
paper. 30^. net. 

[Illustrated Pocket Library. 

Norway (A H.), Author of ' Highways and By. 
ways m i^evoa and Cornwall' NAPLES : 
.PAST AND PRESENT. With many 
Illustrations. Crown 8ev. 6s. 

NOTalia THE DISaPLES AT SaIs 
AND OTHER FRAGMENTS. Edited 
by Miss Una Birch. PcAp. Bvo. 3s. 6d. 

Ollpliantdfn.). THOMAS CHALMERS, 
wifh Portrait. Crottm Bvo. 3* . 6d. 

[ Leaders of Religion. 

Oman (0. W.), M.A., Fellow of All Souls', 
Oxford. A HISTORY OF THE ART 



OF WAR. Vol. II.: The Middle Ages, 
from the Fourth to the Fourteenth Century. 
Illustrated. Demy Bvo. us. 

Ottley (B. L.K lid., Professor of Pastoral 
Theology at Oxford and Canon of Christ 
Chofch. THE DOCTRINE OF THE 
INCARNATION. Second and Cheaper 
Edition* Demy %ioo. la*. 6d. 

[Handbooks of Theology. 

LANCELOT ANDREWES. With Por- 
. trait. Crown Ivo* ^t. 6d» 

[Leaders of ReligioD. 

Orwrton (J. H.), M.A. JOHN weslsy. 

With Portrait. Crotvn Bvo. 3*. 6d, 

[Leaders of Religion. 

Owen(Don|^la8), Barrlster-at-Law, Secietary 
to the Alhance Marine and General Assnr- 
ance Company. FORTS AND DOCKS. 
Crown Bvo. a<. 6d* not, 

[Books on Business. 

Oxford <H. V.)t of Guy's Hospital. A 
HANDBOOK OF NURSING^ Second 
Edition* Crotvn Bvo, y. 6d. 

Fakes (W. C. C). THE SCIENCE OF 
HYGIENE. With numerous I Unstratiaos. 
, Demy Bvo, xst. 

Parkinson (JobnK PARADISI IN SOLE 

PARADISUS TERRISTRIS, OR A 
GARDEN OF ALL SORTS OF PLEA- 
SANT FLOWERS. Foiio* £2, «. net. 
Also an Edition of ao copies on Japanese 
vellum. Ten Guineas net. 

ParmenttoCJolin). HELIO-TROpes,OR 

NEW POSIES FOR SUNDIALS, 1625. 
Edited by Pbrgival Lamdon. Qnarto* 
34. 6d. net. . 

Paxmontier (nrot L6on) and Bidei <M.). 

EVAGRIUS. Demy Bvo. xos. 6d. net. 

[•B3rzantine Texts. 

Pascal, THE THOUGHTS OF. With 
Introduction and Notes by C. S. Jbrram. 
Smail Pott 8vo. as. ; leather^ as. 6d, net. 

I Library of Devotion. 

Fasten (George). AUTHORS AND 

ARTISTS OF ENGLISH COLOURED 
BOOKS. Illustrated. Fcap. Bvo, as. td, 
net 
ROMNEY. with many Illustrations. Demy 
rtnio. 2s. td. net. [Little Books on Art. 

Patterson (A H.). notes OF an east 

COAST NATURALIST. lUustxated in 
Colour by F. Southgatb. Cr, Bvo. 6s. 

Peacock (MiSSX millet, with 30 illus- 
trations. Demy i6mo* as, 6d. net* 

Fearce (E. H.), M.A. THE annals of 

CHRIST'S HOSPITAL. With many 
Illustrations. Demy Bvo* 7*. 6d, 

Peary (R. E.), Gold MedaUlst of the Royal 
GeoMaphical Society. NORTHWARD 
OVER THE GREAT ICE. With over 800 
.Illustrations, 9Vo/s, Royal Bvo* ^as*netr 
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Petf (Bldll^), late Fellow of Trinity College, 
Oxford, and Secretary to the Royal Com- 
misdon on the Licensms Laws. PRACTI- 
CAL LICENSING RkFORM. Sicond 
JSdiiieM, CnnvH Svo, is. 6d, 

Feton (J. P.K D.D. the OLD TESTA- 
MENT ANb THE NEW SCHOLAR- 
SHIP. Cr. 8v«. 6s, [Churchman's Lihnry« 

P0(rie(W.]f.Flind6n),D.aL.,LL.D., Pro- 
fessor of Egyptology at University College. 
A HISTORY OF EGYPT, from the 
Earlibst Timbs to the Prbsbnt Day. 
Fully Illustrated, in six^ vclumes^ Crown 
Zv0, 6s. gack, 

Vou I. Prkwstoric Timbs to XVIth 
Dynasty. Fi/tA Edition. 

Vol. il The XVIIth and XVIIIth Dy- 
nasties. Fourth Edition, 

Vol. IV. The Egypt of the Ptolemies. 
J. P. Mahappy, Litt.D. 

Vol. v. Roman Egypt. J. G. Milne, M^'A. 

Vol. VI. Egypt in the Middlb Ages. 
Stanley Lanb-Poole, M.A. 

RELIGION AND CONSCIENCE IN 
ANCIENT EGYPT. Fully Illustrated. 
Crottm Zvo. ax. 6d, 

SYRIA AND EGYPT, FROM THE TELL 
EL AMARNA TABLETS. Crown &vo. 

EGYPTIAN TALES. Illustrated by Trist- 

RAM Ellis. In Two Volumes, Crown ivo. 

V. M. sack. 
ECfyPTIAN DECORATIVE ART. With 

ISO Illustrations. Crown tvo. y ^* 
PUUips (W. A.). CANNING. With 12 

Illustrations. Fcaf. Zvo. Ctotk^ y. Gd. ; 

leather. ^. net. ILittle Biojg^aphies. 

PbillsotlB (BAen). MY DEVON YEAR- 

With 38 Illustrations by J. Ley Pethy- 

BRiDGB. Large Crown ^ve. 6s. 

PiMAar oSnfi)). WITH STEYN and 

DE WET. Second Edition, Crown Svo. 

Flautas. THE CAPTIVI. Edited, with 
an Introduction, Textual Notes, and a Com- 
mentary, by W. M. Lindsay, Fellow of 
Jesus College, Oxford. Demy^vo. ios.6d. 

net 
P10Wden-WaxdlaW(J.T.), B. A., Kine'sColl 

Cam. EXAMINATION PAPERS IN 

ENGLISH HISTORY. Crowntvo.^s. 6d. 

[School Examination Series. 

Pocoek (Boger). a frontiersman. 

Third Edition. Crown Zvo. 6s. 
A Colonial Edition is also published. 

Podmore (Frank), modern 

SPIRITUALISM. Two Volumes. Demy- 
Zvo. 3z«. net. 
A History and a Criticism. .^^„^ ^, 

Poer (J. PatrUdc La). A MODERN 

LEGIONARY* CrownUfo, 6s. 
A Colonial Edition is also publisheu. 

PoUardr(Alioe) and Blnuitingl CBthfl). 

COROt. With 30 Illustrations. Demy 
t6mo, [Little Books on Art. 



Pollard<A.W.). OLD PICTURE BOOKS; 

With many Illustrations. Demy Svo. 
•ts. 6d. net. 
Polliuni (EUata P.). GREUZE AND 
BOUCHER. Demy i6mo. as, 6d. net. 

[Little. Books on Art. 

PoUodt (David), M.I.N.A., Author of 
Modem Shi^ilding and the Men engetged 
in it: etc., etc. THE SHIPBUILDING 
INDUSTRY. Crown Svo. as. 6d. net. 

[Books on Business. 

Potter (M. 0, M.A., F.L.S. A TEXT- 
BOOK OF AGRICULTURAL BOTANY. 
Illustrated. Second Edition. Crown Svo. 
4s. 6d. [University Extension Series. 

Potter Boy (An Old). WHEN I WAS A 

CHILD. Crown Svo .6s. 

Pradean (0.). A key TO THE time 

ALLUSIONS INTHE DIVINE 

COMEDY. With a Dial. Small quarto, 

y. 6d. 
Prance (0*)« SeeR. Wyon. 
Preacott (O. L.). ABOUT MUSIC, AND 

WHAT IT IS MADE OF. Crvwn 2fvo. 

y. 6d. net. 

Price (L. L.), M.A., Fellow of Oriel College, 
Oxon. A HISTORY OF ENGLISH 
POLITICAL ECONOMY. Fonrth 
Edition, Crown Svo. as. 6d, 

[University Exteasdon Series. 

Hrimroae (Deborah). A modern 

BCEOTIA. Cr. Svo, 6s. [Nearly Ready. 
PROTECTION AND INDUSTRY. By 
various Writers. Crown Svo, is. 6d, net, 

Pasia and Rowlaadion. THE micro- 
cosm OF LONDON, OR London in 
Miniature. With Z04 Illustrations in 
colour. In Three Volumes, Small \to, 

"Q.»* THE GOLDEN POMP. A Proces- 
sion of English Lyrics. Arranged by A. T. 
Quillbr Couch. CrewnSvo. Buckram. 6s. 
QU^VEDO VILLEGAS, THE VISIONS 
'*OF DOM FRANCISCO DE, Knight of 
the Order of St. James. Made English 
byR. L. 

From the edition printed for H. Herring- 
nan, z668. Leather^ as. net. 

[Miniature Library. 

0. R. and E. S. THE WOODHOUSE 
CORRESPONDENCE. Croum^o, 6s. 

Backhaul (B. B.), M.A. the acts of 

THE APOSTLES. With an Introduction 
and Notes. Demy^o. New and Cheaper 
Ed. XQS. 6d. [Westminster Commentaries. 
BandOlph (B. W.), D.D., Principal of the 
Theological College. Ely. THE PSALMS 
OF DAVID. With an Introduction and 
Notes. Smttll Pott Svo, Cloth, as,; 
leather, as. 6d. net. [Library of Devotion. 

Baajile & w.), m.a. a student's 

HISTORY OF SCOTLAND. Cr. Smc 
3*. 6d. ■ 
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I), M.A., Fellow aod 
Tutor of Now CoUnre. OzfonL DOC- 
TRINE AND DEVELOPMENT. Cmtm 

Bawitora* (LawrenoflL £sa.). 

GAMONIA: or, Th« Art of Preserving 
Game ; and an Improved Method of making 
l>iantatk)ns and covers, exfriained and illus- 
trated by. With ts Coloored Drawings by 
T. Rawlins. Ifc^ij^, 8r#. 3*. 6d» ntU 

[lUustiated Pocket Library. 

▲ Btal Tadty. REAL LIFE IN IRE- 
LAND, or The Day and Night Soenes of 
Brian Boru, Esq., and his Elegant Friend. 
Sir Shawn O'Dogherty. With 19 Coloured 
Plates by Hxatm, Marks, etc. Fcap. 8vc 
yt, 6d. net. [lUnstrated Pocket Library. 

E*MOIl CW.L M.A. UNIVERSITY AND 
SOCIAL SETTLEMENTS. Cravm^. 
as. 6d. [Social Questions Series. 

&Odfem (W. &), Author of * Ancient Wood 
and Iron Work in Cambridge,' etc. ROYAL 
AND HISTORIC GLOVES AND 
ANCIENT SHOES. Profusely Illus- 
trafeed in colour and half-tone. Quarto, 
£9, ax. Mr/. 

BmoldS. A LITTLE GALLERY OJ. 
Twenty examples in photogravure of his 
finest work. Demy i6ma. ax. 6d. net. 

[Little Galleries. 

Bolierti (M. B.). See C. C. Channer. 

Robertson. (A.), D.D., Lord Bishop of 
Exeter. REGNUM DEI. The Bampton 
Lectures of 190T. Demy ive, isx. 6d, tut. 

BObdrtMH (0. OrantX M.A., Fellow of All 
Souls' College, Oxfc^i Examiner in the 
Honour School of Modern History, Oxfonl, 
loox-xooA. SELECT STATUTES, CASES, 
AND CONSTITUTIONAL DOCU- 
MENTS, 1660-1833. Demy 8ve, xox. 6d. 
Met. 

R0b6rtl0lL(8ir0.8.)K.CS.L CHITRAL: 
The Story of a Minor Siege. Withnumer- 
us Illustxations, Map and Plans. Fourth 
Edition. Crown Zvo. 6s. 

Boblnson (A.W.), M.A. THE EPISTLE 
TO THE GALATIANS. With an Intro- 
duction and Notes. Fcap, 800. ts. 6d, net. 

[Churchman's Bible. 

BobiJ)«0]i<CeciliaX THE MINISTRY OF 

DEACONESSES. With an Introduction 
by the late Archbishop of Canterbury. 
Crown Bvo. 3X. 6d. 

BocHefoacauld (La), THE MAXIMS OF. 

Translated by Dean Stanhopb. Edited by 
G. H. Powell. Small Fett 8cv^ cloth, xs.6d. 
net : leather, sx. 6d. net, [Little Library. 

EoaweU (0.x B.A. NEW TESTAMENT 
GREEK. A Course for Beginners. With 
a Preface by Walter Lock, jD.D., Warden 
of Keble College. ^ Fea^. 8vo. ox. 6d. 

&OO(Fr0d)L AjrClENT COFFERS AND 
CUPBOARDS: Thdr History and De« 



scripdon. With many Illustrations. CiiMsrte» 

BOgOn (A. O. L.), M.A., Editor of the last 
volume of The History of Agriculiure and 
Prices in EngUnd. THE AGRICUL- 
TURAL INDUSTRY. Crovm 8xv. 
3X. &£ ntU [Books on Business. 

Koniney. A little gallery of. 

Twenty examples in Photogravure <^ fats 
nest work. Demy i6mo. ax. 6d. net, 

[Little Galleries. 

BO0COe(Z.8.). ROBERT HARLEY,£ARL 

OF OXFORD. Illustrated. Demy Biro. 

7«. 6d. 

This is the only life of Harley in existence. 

BUCKINGHAMSHIRE. Illustrated 
by F. D. BBoroKD. Small Pott 8vo, cloth 
3X. / leather, 3X. 6d, [Little Guides. 

Rose (EdwazdX THE ROSE READER. 
With numerous Illustrations. Crown Bvo. 
u.6d. Also in 4 Parts. Parts I. and //. 
6d.each: Part III. Zd.; Pari IV. rod, 

EnbiO (A. E), M.A, Head Master of 
College, Eltham. THE GOSPEL AC- 
CORDING TO ST. MARK. With three 
Maps. Crown Boo. zx. 6d, 

[Junior School Books. 

THE ACTS OF THE APOSTLES. Crvwn 
Bvo. 2X. [Junior School Books. 

THE FIRST BOOK OF KINGS. With 
Notes. Crown Bvo. ix. 6d. 

[Junior School Books. 

RnaseU (W. claxkX the life of 

ADMIRAL LORD COLLINGWOOD. 
With Illustrations by F. Brangwyn. Fottrth 
Edition. Crown Bvo. 6x. 
A Colonial Edition is also published. 

Bt Anaeim, the devotions of. 

Edited by C. C J. Webb, M.A. Small PoH 
Boo. Cloth^ 3X. ; leather^ jis. 6d. net' 

[Library of Devotion. 

St. AnsuBtixie, THE confessions of. 

Newly Translated, with an Introduction 
and Notes, by C Bigg, D.D., late Student 
of Christ Church. Third Edition. Small 
Pott Szfo. Cloth, as; leather, 2X. 6d. net. 

[Library of Devotion. 
'8aki'(MllliroH.X REGINALD. Pca^, 
3X. 6d. net. 

Sale's (St. Francis de). ON the love 

OF GOD. Edited by W. J. Knox-Little, 
M.A. Small Pott Bvo. Cloth, as. ; leather, 
as. 6d net. [Library of Devotion. 

Salmon (A. L.). Cornwall, illustrated 

byB.C. Boulter. Small Pott Bvo. Cloth, 
V. ; leather, %s. 6d. net. [Little Guides. 
A POPULAR GUIDE TO DEVON. 
Medium Bvo. 6d. net. 

Sarseannt (J.X m.a. annals of 

WESTMINSTER SCHOOL. With 
numerous Illustrations. Demy Btfo. 7s. 6d. 
Satlias (O). THE HISTORY OF 
PSELLUS. Demy Bvo. xsx. net. 

[Byzantine Texts. 
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8c]miitt(Jolm). the chronicle OF 

MOREA. £>emyBvo, x5s.net, 

[Byzantine Texts. 

8e6l«r(H.O.) F.R.S. DRAGONS OF THE 

AIR. With many Illustrations. Crown 
Zvo. 6s. 
Bells (V. P.), M.A. THE MECHANICS 
OF DAILY LIFE. Illustrated. Crown 
Z7/0. as. €d, [University Extension Series. 

Selous (Edmund), tommy smith's 

ANIMALS. Illustrated by G. W. Ord. 
Second Edition. Fcaf. Zvo. 2s. 6d. 

Settle (J. H.). ANECDOTES OF 
BRITISH SOLDIERS. Crown Zvo. 
3*. 6d. net. 
A Colonial Edition is also published. 

SliaJcespeiure (Williain). 

THE FOUR FOLIOS, 1623 ; 1632 ; 1664 ; 
1685. Each Four Guineas net, or a com- 
plete set, Twelve Guineas net. 

The Arden Sbakespeare. 

Demy 8tv. 3^. td. each volume. General 
Editor, W. J. Craig. An Edition of 
Shakespeare in single Plays. Edited with 
a full Introduction, Textual Notes, and 

■ a Commentary at the foot of the page. 

HAMLET. Edited by Edward Dowdbn, 
LituD. 

ROMEO AND JULIET. Edited by 
Edward Dowdbn, Litt.D. 

KING LEAR. Edited by W. I. Craig. 

JULIUS CAESAR. Edited by M. Mac- 

MILLAN, M.A. 

THE TEMPEST. Edited by Morton 

Luce. 
OTHELLO. Edited by H. C. Hart. 
CYMBELINE. Edited by Edward Dowdbn. 
TITUS ANDRONICUS. Edited by H. B. 
• Baildon. 
THE MERRY WIVES OF WINDSOR. 

Edited by H. C. Hart. ' 
MIDSUMMER NIGHT'$ DREAM. 

Edited by H. Cuningham. 
KING HENRY V. EditedbyH. A. Evans. 
TITUS ANDRONICUS. Edited by H. B. 

Baxldon. 
ALL'S WELL THAT ENDS WELL. 

Edited by W. O. Brigstocke. 
THE TAMING OF THE SHREW. 

Edited by R. M. Bond. 

The Little Quarto Shakespeare. Pott 

T6mo. Leather, price ts. net each volume. 
TWO GENTLElJmN OF VERONA. 
A COMEDY OF ERRORS. 
THE TEMPEST. 

THE MERRY WIVES OF WINDSOR. 
MEASURE FOR MEASURE. 
LOVE'S LABOUR'S LOST. 
A MIDSUMMER NIGHT'S DREAM. 
MUCH ADO ABOUT NOTHING. 
AS YOU LIKE IT. 
THE MERCHANT OF VENICK 
ALL'S WELL THAT ENDS WELL. 



A WINTER'S TALE,^^ «,,«*.«, • 

THE TAMING OF THE SHREW. 

TWELFTH NIGHT. 

KING JOHN. 

KING RICHARD II. 

KING HENRY IV. Part i. 

KING HENRY IV. Part. 11. 

KING HENRY V. 

KING HENRY VL Part i. 

KING HENRY VI. Part 11. 

KING HENRY VI. Part in. 

KING RICHARD III. 

KING HENRY VIII. 

TROILUS AND CRESSIDA. 

CORIOLANUS. 

TITUS ANDRONICUS. 

ROMEO AND JULIET. 

TIMON OF ATHENS. 

JULIUS C-ffiSAR. 

Sharp (A.). VICTORIAN POETS. Crown 
Zvo. 2S. td. [University Extension Series. 

Sharp (Mrs. E. A.). REMBRANDT. 
Wi& 30 Illustrations. Demy Zvo. as. 6d. 
net. [Little Books on Art. 

ShedlOCk (J. S.). THE PIANOFORTE 
SONATA: Its Origin and Development. 
Crown Zvo, ss. 

Shelley (Percy B.). adonais ; an Elegy 

on the death of JTohn Keats, Author of 
Endymion, etc Pisa. From the types of 
Didot, 1821. 2S. net. 

SherweU(ArthTir).M.A. LIFE IN WEST 

LONDON. Third Edition. Crown Zvo. 
as. 6d, [Social Questions Series. 

Sichel(WalterX DISRAELI : A Study in 

Personality and Ideas. With 3 Portraits. 

Demy Zvo. 12S. 6d. net. 

A Colonial Edition is also published. 

BEACONSFIELD. With 12 Illustrations 

Ecap, Zvo, cloth, y, 6d,; leather, 4s. net. 

[Little Biographies. 

SimeCJ.X REYNOLDS, with many Illus- 
trations. Demy i6mo. 2s. 6d. net. 

[Little Books on Art. 

Simonson (0. A.). FRANCESCO 

GUARDI. With 33 Plates. Royal/olio. 
£%, 9s. net, 

SketohlevCR. E. D.X WATTS* With 
many Illustrations. Demy j6mo. zs. 6d. 
net. [Little Books on Art. 

SkiptOll (H. P. R.> HOPPNER. With 
numerous Illustrations. DemyxSmo. 9S.6d. 
net. [Little Books on Art. 

Sladen(Doii^;la8). SICILY. Withover 

200 Illustrations. Crown Zvo. ks. net. 
Small (Bvan), M.A. THE EARTH. An 
Introduction to Physiography. Illustrated. 
Crown Zvo, as. 6a. 

[University Extension Series. 

Smallwood, (M. ax vandyck. with 

many Illustrations. Demy x6mo, as. 6d, 
net, [Little Books on Art. 
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tmi041«7(F-&)L FRANK FAIRLEGH. 
Wkk •& PUteft bv Gborcs Ckuiksiiawk. 
Fcm^, $90, 3«. 6a. tut, 

[lUnstrated Podctt Library. 

tmltli (Adamx the wealth of 

NATIONS. Edited with an IntroduetiaD 
and numarotts Notes by Edwin Cannait, 
M. A. 7Vw volumus, Dtmy 890. axx. lut. 

Smith ^onica and JamesX REJECTED 

ADDRESSES. Edited by A. D. Godlsy, 
M. A. Small Poii 8fw, etotk^ \t. td. ntU ; 
iemtktr, ai. 6d. ntt, [Little Library. 

Bad! (F. J.). A BOOK OF EXMOOR. 
Illastrated. Croivm Btw. 6f. 

SOIlhOOlM. ELECTRA AND ATAX. 
Translated by E. D. A. Morshbad, M.A., 
Assistant Master at Winchester, ar. 6d. 

[Classical Translations. 

8oiii0t(L. A-X andAoalMdl. J.X Modem 

Lansuum Masters at King Ed ward s School, 
Birmiiunbaai. A JUNIOR FRENCH 
GRAAlMAR. Cr07»m Zvo. zs, 

[Junior School Books. 

Soath (WUton B.). M. A. THE GOSPEL 
ACCORDING TO ST. MATTHEW. 
CfvwH Bvo, IS. 6d, [Junior School Books. 

Soathey (R.) ENGLISH SEAMEN. 

Vol I. (Howard,Cliiford, Hawkins, Drake, 

Cavendish). Edited, with an Introduction, 

by David Hannay. Second Sdition. 

Craum 8«v. $x. . 

Vol. II. (RicWard Hawkins, Grenville, 
E^ssexi and Raleigh). Crown 8«v. &r. 

Spenco (C. H.). M. A. , Clifton College. HIS- 
TORY AND GEOGRAPHY EXAM- 
INATION PAPERS. Second Edition. 
Crown 2vo, at. ^d. 

(School Examination Series. 

BpOOner (W. A.), M. a.. Warden of New Col- 
lege, Oxford. BISHOP BUTLER. With 
Portrait. Crown Zvo, 3^ . 64. 

[Leaders of Religion. 

Btftnbridge (J.W.), 6.D. , late Canon of York, 
and sometime Fellow of St. John's College. 
Oxford. A BOOK OF DEVOTIONS. 
Second Edition. SmallPott^o. Clofh,^.; 
leatAer, 9S. 6d. net, [Library of Devotion. 

'Staiudiffe.' OOLF DO'S AND DONrs. 
Second Edition, Fcaf. Bvo. ts, 

Btddman (A. VL M.), M.A. 

INITIA LATIN A : Easy Lessons on Ele- 
xnentary Accidence. StAPtA Edition, Fcap, 
ttoo. IS, 

FIRST LATIN LESSONS. £^gAtA Edi- 
tion, Crown Bvo, 9S. 

FIRST LATIN READER. With Notes 
adapted to the Shorter Latin Primer and 
Vocabulary. Sixth Edition revised, xBmo. 

xs, 6d, 
EASY SELECTIONS FROM C«SAR. 
The Helvetian War. Second Edition. 
xBmo, u. 



EASY SELECTIONS PROM LIVY. Partt. 

The Kings of Rone. xBmo, Second Edi' 

Hm, u. 6d. 
EASY LATIN PASSAGES FOR UNSEEN 

TRANSLATION. Nintk Edition. 

Fce^, 8tv. IS, td, 

EXEMPLA LATINA« First Exercises m 
Latin Accidence. With Vocabulary. Third 
EdiHon. Crown Zvo, xs, 

EASY LATIN EXERCISES ON THE 
SYNTAX OF THE SHORTER AND 
REVISED LATIN PRIMER. With 
Vocabulary, ^intk and Okea/er Edition, 
re-written. Crown Bvo. xs, 6d, Key, 
35. net. Original Edition, as, 6d. 

THE LATIN COMPOUND SENTENCE: 
Rules and Exercises. Second Edition, 
Crown 8w. \s, 6d, With Vocabolary. 21; 

NOTANDA QUAEDAM: Miscellaaeous 
Latin Exercises on Common Rules and 
Idioms. Fourth Edition, Fcap,%90, xM,.td, 
With Vocabulary. 3^ Key, 9S, net, 

LATIN VOCABULARIES FOR REPETI- 
TION: Arranged according to Subjects. 
Elaoonth Edition, Fcap.Bnw, xs,6d, 

A VOCABULARY OF LATIN IDIOMS. 
xBmo, Second Edition, ts, 

STEPS TO GREEK. Second Edition, re 
vised, xBnto, xs. 

A SHORTER GREEK PRIMER. Crvwn 
Bvo, xs. 6d, 

EASY GREEK PASSAGES FOR UNSEEN 
TRANSLATION. Third Edition^revioed. 
Fcap. Bvo, xs. 6d. 

GREEK VOCABULARIES FOR REPETI- 
TION. Arranged according to Subjects. 
Third Edition, Fca*. Bvo, xs.6d, 

GREEK TESTAMENT SELECTIONS. 
For the use of Schools. With Introduction, 
Notes, and Vocabulary. Third Edition, 
Fcap, Bvo, ae. 6d. 

STEPS TO FRENCH. Sijcth Edition, 
xBmo, Bd. 

FIRST FRENCH LESSONS. Sixth Edi- 
tion, revised. Crown Bvo, xs, 

EASY FRENCH PASSAGES FOR UN- 
SEEN TRANSLATION. Fifth Edi- 
tion, revised, Fcap, Bvo, xs, 6d, 

EASY FRENCH EXERCISES ON ELE- 
MENTARY SYNTAX. WithVocabuUry. 
Foitrth Edition, CrotonBvo, 2s,6d, Key. 
3J. net. 

FRENCH VOCABULARIES FOR RE- 
PETITION : Arranged according to Sub- 
jects. TweJ/ih Edition, Fcap, Bvo. xs, 

FRENCH EXAMINATION PAPERS IN 

MISCELLANEOUS GRAMMAR AND 

IDIOMS. Twelfth Edition. Crown Bvo, 

as, 6d, [School Examination Series. 

A Key, isshed to Tutors and Private 

Students only, to be had on application 

to the Publishers. Fi/th Edition, 

Crown Bvo, 6f .' net 
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GENBRAL RNOWLEDOE £XAM£NA- 

. TIQN PAPERS. ErnhMMOm, Ctmvn 

8vA s«. ^ . {S(^u>or£xamiiiation Series. 

Key {Third Ediiwit) issued i^ above. 

7i. «//. 

GREEK EXAMINATION PAPERS IN 

MISCELLANEOUS GRAMMAR AND 

IDIOMS. Stventh Edition, Ctxnim Zyo, 

as, 6d. [School Examination Series. 

Key {Third Edition) issued as above. 

6s. net. 

LATIN EXAMINATION PAPERS IN 

MISCELLANEOUS GRAMMAR AND 

IDIOMS. Twst/ih Edition. Crown Svo. 

as. 6d. [School Examination Series. 

Key {Fifth Edition) issued as above. 

6s. net. 

Ste^ (R. matt), M.A, F.C.S. THE 
WORLD^F SCIENCE. Includmg 
Chemistry, Heat, Light, Sound, Magnetism, 
Electricity, Botany, Zoology, Physiology, 
Astronomy, and Geology. 147 Illustrations^ 
Second Edition, Crottm Svo. as. 6d, 

PHYSICS EXAMINATION PAPERS. 
Crown Zvo. as, 6d. 

[School Examination Series. 

StepheniOn (€.), of the Technical College, 
Bradford, and BnddaxdtfCF.^) of the York- 
shire College, Lewis. ORI^AMENTAL 
DESIGN FOR WOVEN FABRICS. 
Illustrated. Dtmy Bvo. Second Edition, 
vs. 6d, 

Stepbenson (J.), M.A. THE CHIEF 

TRUTHS OF THE CHRISTIAN 
FAITH. Crown Zvo. 3s. 6d. 

Sterne Murence). A sentimental 

JOURNEY. Edited by H. W. Paul. 
Small Pott Zvo. Cloth, is. 6d. net; leather , 
as. 6d, net, [Little Library. 

SterZT (W.), M.A. ANNALS OF ETON 
COLLEGE. With numerous Illustrations. 
Demy Zvo, js, 6d, 

8t0liart(EatheTtaie).6YALLANWAT£R. 

Second Edition, Crown Zvo, 6s. 

Stereiison (R. I-), the letters of 

ROBERT LOUIS STEVENSdN TO 
his FAMILY AND FRIENDS. 
Selected and Edited, with Notes and Intro- 
ductions, by^ Sidney Colvin. Sixth and 
Cheaper Edition, Crown Zvo. las. 
Library Edition. Dem^Zvo. a vols, a5s.net, 
A Colonial Edition is also published. 

VAILIMA LETTERS. "With an Etched 
Portrait by William Strahg. Third 
Edition. Crown Zvo. Buchram, 6s, 
A Colonial' Edition is also published . 

THE LIFE OF R. L. STEVENSON. See 
G. Balfour. 

SteTOLSOndL L). FROM SARANAC TO 
THE MARQUESAS. Being Letters 
written by Mrs. M. I. Stevenson during 
1887-8 to her sister, Miss Jane Whyte 
Balfouk. With an Introduction by 



Qborgb W. Balfoitr, M.D.; LIID*, 
F.Ra.3*S» CrownZvo. 6s.net. 
A Colonial Edition is also published. 

Stoddaart (Anna H.) ST. i^NCis of 

ASSISI. With 16 Illustrations. Fca/. 

Zvo, CMh, 3s. 6d. ; leather, 4s, net. 

[Little Biographies. 
Stone (E. D.), M.A., late Assistant Master at 

Eton. SELECTIONS FROM THE 

ODYSSEY. Fca^. Zvo. is. 6d. 
Stone (S. J.). POEMS AND HYMNS. 

With a Memoir by F. G. Ellerton, M.A. 

With Portrait. Crottm Zt/o. 6s. 

Straker (F.), Assoc, of the Institute of 
Bankers, and Lecturer to the London 
Chamber of Commerce. THE MONEY 
MARKET Crown Zvo. as. 6d. net, 

[Books on Business. 

Streane (A. W.), D.D. ecclesiastes. 

With an Introduction and Notes. Fcaj^, 
Zvo, IS, 6d. net. [Churchman's Bible. 

Strpud(H.),D.Sc., M.A., Professorof Physics 
ia the Durham Collesfe of Science, New- 
castle-on-Tyne. PRACTICAL PHYSICS. 
Fully Illustrated. CrownZvo, y'6d. 

[Textbooks of Technology. 

stmtt (Joseph), the sports and 

PASTIMES OP THE PEOPLE OF 
ENGLAND. Illustrated by many engrav- 
ings. Revised by J. Charles Cox, LL^D., 
F.S.A. Qnarto. ' ais. net. 

Stuart (Cu)t Donald), the struggle 

FOR PERSIA. With a Map. Crown 
Zvo. 6s, 

SttCklinff (Sir John). FRAGMENTA 

AUReA : a Collection of all the Incom- 
parable Peeces, written by. And published 
by^ a friend to perpetuate his memory. 
Irinted by his own copies. 

Printed for Humphrey Moseley, and 
are to be sold at his shop, at the sign of the 
Princes Arms in St. Paul's Churchyard, 
1646. 
SuddardS (F.). See C. Stephenson. 

Snrtees (R. S.). handlly cross. 

With 17 Coloured Plates and 100 Woodcuts 
in the Text by John Leech. Feap, 9vo, 
4«'. 6d. net. 

Also a limited edition on large Japanese 
paper. 30^. net. 

[Illustrated Pocket Library. 

MR. SPONGE'S SPORTING TOUR. 

With isColoured Plates and 90 Woodcuts 

in the Text by John Leech. Fca/. Bvo. 

3* . 6d. net. • 

Also ft limited edition bn large Japanese 
paper. 30;. net. 

[Illustrated Pocket Libruy. 
JORROCKS* JAUNTS AND JOLLITIES. 
With 15 Coloured Plates by H. Alken. 
Fcai, Zvo.^ ^s. 6d. net. 

Also a limited edition on large Japanese 
paper, jo** f^^' 

[Illustrated Poeket Library. 
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ASK MAMMA. With 13 Cbloored Plates 
and 70 Woodcnts in the Text by John 
Lkbch. Fcap. Zvo. 3*. &£ ntU 

Also a limited edidon on large Japanese 
paper. 3or. net. 
[lUostrated Pocket Library. NearlyReady. 

Swift (JoDAtlianx the journal TO 

STELLA. Edited by G, A. Aitkbn. 
Crcfwn Sew. 6r. 

SyniiM (J. E.K M.A. THE FRENCH 
REVOLUTION. Second Editi^ti, Crown 
%vo. v. 6d. [University Extension Series. 

Byrett (NeUa). A school year, iiius- 

trated. Demy i6mo, ^s. 6d. 

[Little Blue Books. 

TadiQg. AGRICOLA. With Introduction, 
Notes, Map, etc Py R. F. Davis, M.A., 
late Assistant Master at Weymouth College. 
Crotun 8tv. 8«. 

GERMAN I A. By the same Editor. Crown 
890. sx. 

AGRICOLAANDGERMANIA. TransUted 
by R. B. TowNSHBND, late Scholar of 
Trinity College, Cambridge. Crown Jivo. 
9S, td, [Classical Translations. 

Tftlller<J.). THE INNER WAY. Being 
Thirty>six Sermons for Festivals by John 
Tauler. Edited by A. W. Hutton, M. A. 
Small Pott Svo, Cloik, 9S.: leather, 
^. 6d.net. [Library of Devotion. 

TaUBton (B. L.). A HISTORY OF THE 
JESUITS IN ENGLAND. With IIlus- 
trations. Demy Zvo. ais. net. 

TMor (A. E.). THE ELEMENTS OF 
METAPHYSICS. Demy Zvo. jox. 6d.net. 

Taylor (F. O.). M.A. commercial 

ARITHMETIC. Third Edition. Crown 
Bvo. IS. 6d. [Commercial Series. 

Taylor (Misg J. A.). SIR WALTER 
RALEIGH. With is Illustrations. Fcap. 
8cv. Clothf 3«. 6d. ; leather, 4s. net, 

[Little Biographies. 

Taylor (T. M.), M.A., Fellow of Gonville and 
Caius College, Cambridge. A CONSTI- 
TUTIONAL AND POLITICAL HIS» 
TORY OF ROME. Cro7»m Zvo. js. 6d. 

Tennyson (Alfred. Lord), the early 

POEMS OF. Edited, with Notes and an 
Introduction, by J. Churton Collins, 
M.A. Crown 8r«, 6s. 

IN MEMORIAM. MAtJD, AND THE 
PRINCESS. Edited by J. Churton 
Collins, M.A. Crown Zvo, 6s. 

MAUD. Edited by Euzabbth Words- 
worth. Small Pott Zvo* Cloth, js. 6d. 
net; leather, as. 6d, net. [Little Library. 

IN MEMORIAM. Edited by H. C. Bbbch- 
ING, M.A. Small Pott Zvo. Cloth, js. 6d. 
net; leather, as. 6d. net. [Little Library. 

THE EARLY POEMS OF. Edited by T. C. 
Collins, M.A. Small PotiZvo. Clotk^is. 
6A nets teeiihor, oe» 6d, net* [Little Library. 



THE PRINCESS. Edited by Elizabeth 
Wordsworth. Small Pott Zvo. Cloth, xx. 
€d. net! leeUher, as, 6d. net. [Little Library. 

Terry (C. B.). THE YOUNG PRE- 
TENDER. With 13 Illustrations. Pca^. 
Zvo, Cloth, 3s. 6d.; leather, 4^. not. 

[Little Bioeraphies. 

Terton(A]ioe). LIGHTS and SHilDOWS 

IN A HOSPITAL. Crown Zvo. 3s. 6d 

Thackeray (W. It), vanity fair. 

Edited oy Stbphbn Gwynn. Thr^€ 
Volumes. SmeM Pott Zvo. Each volume, 
cloth, IS. 6d. net; leather, as. 6d. net. 

[Little Library. 

PENDENNIS. Edited by Stephen Gwynn. 
Three Volumes. Small Pott Zvo. Each 
volume, cloth, \s.6d. net; leather, as, 6dm 
net, [Little Library. 

ESMOND. Edited by Stephen Gwtnn. 
Small PotiZvo, Cloth, is. 6d. net; leather, 
as. 6d. net. [Little Library. 

CHRISTMAS BOOKS. Edited by Stephen 
Gwynn. Small Pott Zvo. Cloth, is. 6d. 
net; leather, as. 6d. net. [Little Library. 

Theotald (F. W.>, M.A. INSECT LIFE. 
Illustrated. Crown Zvo. at. 6d. 

[University Extension Series. 

Tliompson (A. H.). Cambridge and 

ITS COLLEGES. Illustrated by £. H. 
Nbw. Small Pott Zvo. Cloth, -^^ ; leather, 
%s. 6d. net. [Little Guides. 

TUeirtondUunrW.). DAILY STRENGTH 

FOR DAILY NEEDS. Fca-^.Ztoo. y.6d. 
Also editions in superior binding 5;. and6r. 
TompUns (H. W.\ F.R.H.S. HERT- 
FORDSHIRE. Illustrated by E. H. New. 
Small Pott Zvo. Cloth, y. ; leather, ys. 6d. 
net. [Little Guides. 

Townley (Lady Susan), my Chinese 

NOT£-BO(^. With x6 Illustrations. 
Demy Zxro.^ xos.6d, net. 
A Colonial Edition is also published. 

Toynbee (Pai^etX M.A., D.Litt. dante 
studies and researches. 

Demy Zvo. 10s, 6d. nei. 
DANTE ALIGHIERI. With 12 lUustra- 
ticms. Second Edition, Fcap.Zvo. Cloth, 
3«. 6d.: leather, ^r. net, 

[Little Biographies. 

Trench (Heil)ert). deirdre wed: and 

Other Poems. Crown ZtfO. $s. 
Tteyelyan (O. IL), Fellow of Trinity Col- 
leg<^ Cambridge. ENGLAND UNDER 
THE STUARTS. Demy Zvo. xos. 6d. net. 

Tronti)ewJk:(Q.B.x Westminster 

ABBEY. Illustrated by F. D. Bedford. 
Small Pott Zvo, Cloth, y. ; leather, y, td. 
net. [Little Guides. 

TackwelKOerfemdeX THE state and 

ITS CHILDREN. Crown 8tw. as. 6d. 

[Social Questions Series. 
Twining(Lonl8aX WORKHOUSES AND 
PAUPERISM. Crown Zvo. as, 6d. 

(Social Questions Series. 
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Wler (E. A), B.A., F.C.S. A JUNIOR 
CHEMISTRY. CrovmSva. 9S.6d. 

[Junior School Books. 

T3nrell-om (Frances). TURNER. 

Demy i^nc. at, 6d. net* 

[Little Books on Art. 

Vangluui (Henry), THE poems of. 

Edited by Edward Hutton. SnuUlPott 
. itw» Clothy IS, 6d. net: Uathsr^^s- 6d.net 

[Little Library. 

VoereUn(A), M.A. junior German 

EXAMINATION PAPERS. Fcap, 8w. 
i-r. [Janior Examination Series. 

Wade (0. W.), D.D. OLD TESTAMENT 
HISTORY. With Maps. Second Edition. 
Crown Zvo. 6s, 

This book presents a connected account 
of the Hebrew people during the period 
covered by the Old Testament; ami has 
beea draMm up from the Scripture records 
in accordance vrith the methods of historical 
criticism. 

Wacmer (Bidiard). See A. L. Clrathbr. 

WaJr(J. C.) DEVILS. Illustrated by the 
Author. Demy Zvo. 4s. 6d. net. 

Walters (H. B.). GREEK art. With 

many Illustrations. Demy x6mo. as. 6d. 
net. [Little Books on Art. 

Walton (Isaac) and Cotton (Cniarles). 

THE COMPLEAT ANGLER. With 14 
. Plates and 77 Woodcuts in the Text. 
J^cap Zvo, y. 6d. net. 

[Illustrated Pocket library. 

This volume is reproduced from the 

beautiful edition of John Major of 1834-5. 

THE COMPLEAT ANGLER. Edited by 

J. BucHAN. Small Pott Zvo. Cloth^ rs. 6a. 

net; leather, zs. 6d. net. [Little Library. 

WamLeIo(D. S.yau). ON COMMANDO. 

With Portrait. Crown Zvo. 3;. 6d. 

Waterhonse (Urs. Alfred). A LITTLE 

BOOK OF LIFE AND DEATH. 

Selected. Fourth Edition, Small PottZvo. 

Clothf I*. 6d, net; leather, 2s. 6d. net. 

[Little Library. 
WITH THE SIMPLE-HEARTED: Little 

Homilies to Women in Country Places. 

Fca^, Zvo. as. net. 

Weatberbead (T. C), M.A. EXAMINA- 
TION PAPERS IN HORACE. Croivn 
8cv. as, 

JUNIOR GREEK EXAMINATION 
PAPERS. Foap. Zvo. xs. 

[Junior Examination Series. 

Webb (W. T.). A BOOK OF BAD 
CHILDREN. With 50 Illustrations by 
H. C. Samov. Demy i6mo, as. 6d. 

[Little Blue Books. 

Webber (F. O- carpentry and 

JOINERY. With many Illustrations. 
Third Edition, Crown Zvo, ^.6d, 

WOlls (Sidney H.). practical me- 

CHANICS. With 75 Illustrations and 



Diagrams. Second EdOUn. Crown 2itHK 
y. 6d, [Textbooks of Technology. 

WellS( J.X M. A. , Fellowand Tutor of Wadham 
College. OXFORD AND OXFORD 
LIF£. By Members of the Univetsity. 
Third Edition Crown Zvo, 3;. 6d, 

A SHORT HISTORY OF ROME. Fifth 
Edition. With 3 Maps. Cr. Zvo. y. 6d. 
This book is intended for the Middle and 
Upper Forms of Public Schools and for 
Pass Students at the Universities. It con- 
tains copious Tables, etc 

OXFORD AND ITS COLLEGES. Illus- 
trated by E. H. New. Fifth Edition. 
. Pott Zvo, Cloih^ y. ; leather ^ xs. 6d. net. 

[Little Guides. 

WetmoreOSelenC.). the last of THE 

GREAT SCOUTS (' Buffalo Bill'). With 
Illustrations. Second Edition. Demy%vo. 6s. 

Wbibley (C). See Henley and Whibley. 

WMWey (L,), M.A., Fellow of Perbroke 
College, Cambridge. GREEK OLIGAR. 
CHIES: THEIR ORGANISATION 
AND CHARACTER. Crown Zvo. 6s. 

WUtaker (a. H.), M. A. THE EPISTLE 
OF ST. PAUL THE APOSTLE TO 
THE EPHESIANS. With an Introduc- 
tion and Notes. Fca^, Zvo. is. 6d. net, 

[Churchman's Bible. 

Wliite (Qilbert). THE natural his- 
tory OF SELBORNE. Edited by 
L. C MiALL, F.R.S., assisted by W. 
Wasob Fowler, M.A. Crown Zvo. 6s. 

WMtfield (E. E.). PRECIS WRITING 
AND OFFICE CORRESPONDENCE. 
Second Edition, Crown Zvo. as, 

(Commercial Series. 

COMMERCIAL EDUCATION IN 
THEORY AND PRACTICE. Crovm 
Zvo. y. [Commercial Series. 

An introduction to Methuen's Commercial 
Series treating the question of Commercial 
Education fully from both the point of view 
of the teacher and of the parent. 

WMtObead (A. W.). COLIGNY. With 
many Illustrations. Demytioo. xas,6d,net. 

WllitleydliSS). See Lady Dilke. 

Wbyte (A. O.), B.Sc. Editor of Electrical 
Investments. THE ELECTRICAL 
INDUSTRY. Crown Zvo. as. 6d. net. 

[Books on Business. 

WUberforce (Wilfrid) and Gilbert (A. R.). 

VELASQUEZ. With many Illustrations. 
Demy i6fno, as, 6d. net. 

[Little Books on Art. 
WUMns (W. H.X B.A. THE ALIEN 
INVASION. CrownZvo. as.6d, 

[Social (Questions Series. 

WUHamson (W.). the British gar- 

DS^NER. lUustiated. Demy Zvo. ios.6d. 

Wimamson (W.). B.A. junior eng- 

USH EXAMINATION PAPERS. 
Fca/, 8cwii IS* [Junior Examination Series. 
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A JUNIOR EMGUSH GRAMMAR. With 
nonenms psHageftfor parsing and analysis, 
and a chapter oo Smmj Writing. Crmim 
8mi. 9t. [Junior School Books. 

A CLASS-BOOK OF DICTATION 
PASSAGES. £i^thEdiH9ti, Cr^tm^vc. 
It. teL CJaaior School Books. 

EASY DICTATION AND SPELUNG. 
Third Edition, Fcap. U>o. is, 

Wnmot-BoxtolKB. ICX THE MAKERS 
or EUROPE. Crvom^VQ, StcendEdi- 
H^m, y,6d. 
A Text-book of Snropean History for 
Middle Forms. 
THE STORY OF THE ANCIENT 
WORLD. With Maps and lUostratioin. 
Crpwm 8tw. 3^. 6d, 

Wilson (Bllbqp). SACRA PRIVATA. 
Edited by A. £. Burn, B.D. Sma/l P0H 
8tv. Clothe ax. I Uaihtr, ax. (td neU 

[library of Devotion. 

WUlMtt (BadklM). LORD STRATH- 
CO NA : the Story of his life. Illustrated. 
Demy Ztfo. 7X. 6d, 
A Colonial Edition is also published. 

Wnsaa (A J.)i Editor of the Intfesitn^s 
UnntWf City Editor of the Daiiy 
Chronicle. THE INSURANCE IN- 
DUSTRY. CrwmZvc. 9t.6d,net, 

[Books on Business. 

WUson <H. A). LAW IN BUSINESS. 
Crown Zvo. ax. 6d net. [Books on Business. 

WUton (Rldiard), M.A. LYRA PAS- 
TORALIS : Songs of Nature, Church, and 
Home. Pott 8tv. ax. 6d. 
A volume of devotional poems. 

WlalMlt (B. JL\ M.A., Assistant Master in 
Chrbt's Hospital. EXERCISES IN 
LATIN ACCIDENCE* CrownSvo. is.6d. 
An elementary book adapted for Lower 
Forms to accompany the Shorter Lntin 
Primer. 

LATIN HEXAMETER VERSE : An Aid 
to .Composition. Crown Bvo. 3s. 6d, Ksv, 
5x. net. 

Wlndle OL C. A), D.Sc, F.R.S. shake- 

SPEARE'S COUNTRY. Jlhistratcd by 
£. H. New. Second Edition. SmaiiP»tt 
Zvo. clothi 3X.; leetther, y.6d. net. 

[Little Guides. 

THE MALVERN COUNTRY. Illustrated 

by E. H. New. Small Pott Zvo. Cloth, 

y.; leather , 3X. 6d. net, [Little Guides. 

REMAINS OF THE PREHISTORIC 
AGE IN ENGLAND. With numerous 
Illustrations and Plans. Demy ivo$ tx. 6d» 
net, lAntiqu^ry's &ooks, 



CHESTER. Illustrated by E. H. New. 
Crown Zvo. jx. id. net. (Ancient Gties. 

WiiKtortM>€liAm<paiu>n),M.A.3.Sc.,LL.B. 

THE KINGDOM OF HEAVEN HERE 
AND HEREAFTER. Crown ^wu v.6d 

[Churchman's Library. 

Wood (J. A E.). HOW TO MAKE A 
DRESS. lihistrated. Thitd Edition. 
Cr.9v&. ts.6d. [Textbooks of Technology. 

WordswortlL <01aiit<9kor), M.A., and 
UttlohalM^nizy). old service 

BOOKS OF THE ENGLISH 
CHURCH. With Coloured and other 
Illustrations. Demy Zvo. ft. &^ nei» 

[Antiquary^s Books. 

WtodflWOrth (W.). SELECTIONS. 
Edited by Nowsll C Smith, M.A. 
SmeUlPoit Sew. Cioih, is, 6d. net; leather, 
ax. 6d, net, [little library. 

Wordsworth (W.) and Ctoleridce (8. T.X 

LYRICAL BALLADS. £dit<^yGBORGE 
Sampson. Small Pott %vo. Cloth, is. 6d. 
net ; leetther, ax. 6d. net. [little Library. 

WMtfit (ArtlllirX M. A, Fellow of Queen's 
CoUege, Cambridge. SOME NEW 
TESTAMENT PROBLEMS. Crown 
Zvo. 6x. [Churchman's Libnuy. 

Wrirht <80]^eX GERMAN VOCABU- 
LARIES FOR REPETITION. Pca^. 
Zvo. is. 6d. 

WyldO (A B.). MODERN ABYSSINIA, 
with a Map and a Portrait. Demy Zvo. 
X5X. net. 

W^dHam (0.), M.P. THE POEMS OF 
WILLIAM SHAKESPEARE. Wilh an 
Introduction ^d Notes. Demy Zvo. Such" 
ram, gilt top. xox. td, 

Wyoii^) and France (QA THE land 

OF THE BLACK MOUNTAIN. Being 
a description of Montenegro. With 40 
Illustrations. Crown ^0. 6x. 
A Colonial Edition is also published. 

Yeate rW. RX AN ANTHOLOGY OF 
IRISH VERSE. Revised and Eniar^d 
Edition. Crown Zvo. ^x. id. 

TendiaClLX THE great red frog. 

A Story told in 40 Coloured Pictures. 
Fcap. Zvo. IS. net. 

Yoniur ^Uaon> THE complete 

MOTORIST. With many lUustrations. 
Demy Zvo^ lae. 6d. net. 

YfHn«<T. X.). THE AMERICAN 
COTTON INDUSTRY: A Study of 
Work and Workers. With .an latrqduaion 
by Elijah Hblm. Secretary to the Man- 
chester Chamber otCommeroe. Cr^ 
cloth% 9S» €d. / /a^per ^oe^rds, zx. od. 



General Literature 



25 



Antiquary's Books, The 

General Editor, J. CHARLES COX, LL.D., F.S. A. 

English monastic life. By the Right Rev. - - 
Abbot Gasqnet, O.S.B. Illustrated. Demy Bvo. 
js. 6d. net. 

Remains op thb prbhistoric Agb in Eng- 
land. By B. C. A. "Windle, D.Sc., F.R.S. With 
numerous lUastrations and Plans. DemyBvc, «j. 
6d.ng* 



Old service Books of the English chvrch. 
By Christopher Wordsworth, M.A., and Henry 
Ltttlehales. With Coloured and other Illustra- 
tions. . Dtmy 8(w. 7X. 6A net. 

CELTIC Art. By J. Romilly Allen, F.S.A. With 
' numerous lUustratioos and rlans. Demy %vo. 7s. 
6d,neU 



2s, 6d, net. 



Business, Books on 

Crown Svo, 

The first Twelve volumes are — 
Ports AND Docks. By Douglas Owen. 
railways. By E. R. McDermott. 
THE Stock Exchange. ByChas Duguld. Second 

THE Insurance industry. By A. J. Wilson. 
THE ELECTRICAL INDUSTRY. By A. G. Whyte, 

The SHIPBUILDING INDUSTRY. By David Pollock, 
M.l.N.A. 



A. G. Lm 



The money Market. ByF. Straker. 

THE AGRICULTURAL INDUSTRY. By 

Rogers, M.A. 
Law in Business. By H. A. Wilson. 

The Brewing Industry. By JuUan L. Baker, 
FIC'FCS 

the' ax/tom6b'ilb Industry. By G. de H. Stone. 
Mining and Mining investments. By ' A. MoiL 



ZACHARIAH of MityI-ENE. Translated by F. J. 
Hamilton, D.D., and E. W. Brooks. Demy Svo. 
Z2X. 6tl. net, 

EVAGRius. Edited by L^on Farmentier and M. 
Bidez. Demy 9vo. lar. 6tl. net. 



Byzantine Texts 

Edited by J. B. BURY, M.A., Litt.D. 



The History op psbllus. Edited byC. Satbas. 

Demy %vo. i^s. net, 
ECTHESIS CHRONICA. Edited by Professor Lamb- 

ros. Demy Bvo. js. 6d. net. 
THB CHRONICLE OF MORBA. Edited by .'John 
Schmltt. Demy dvo, t^s, net. 



Churchman's Bible, The 

General Editor, J. H. BURN, B.D., F.R.S.E. 
The volumes are practical, and devotional, and the text of the Authorised 
Version is explained in sections, which correspond as far as possible with the 
Church Lectionary. 



THE Epistle to the Galatians. Edited by 
A. W. Robinson, M.A. Fca/, 8mf. xs. M. tut, 

ECCLBSIASTBS. Edited by A. W. Streane, IXD. 
Fca/. 81V. IS. 6d. net. 

The epistle to the Philippians. Edited 
by C. R. D. Biggs, D.D. Fca/. Bvo. is. 6d. net. 



The Epistle of St. James. Edited by H. w 

Fulford, M.A. Pea/. Bvc. xs. 6d. net. 
ISAIAH. Edited by W. E. Barnes. .D.D., Halsaean 

Professor of Divinity. Two Volttmes. Fcap. 9mo. 

as. net each. With Map. 
THE Epistle ok St. Paul the Apostle to the 

Ephbsians. Edited by G. H. Whitaker, M.A. 



Churchman's Library, The 

General Editor, J. H. BURN, B.D.,F.R.S.E., 



The Beginnings op English Christianity. 
By W. E. Collins,. M.A. With Map. Cravm 9va. 
3s. 6d. 

Some New Testament problems. By Arthur 
Wright, M.A. Crozvn Bva. 6s. 

The kingdom of Heaven Herb and Here- 
after. By Canon Winterbotham, M.A., B.Sc., 
LL.B. Crown Bvo. 3s. id. 

The workmanship of the Prayer Book : Its 
Literary and Liturgical Aspects. By J. Dowden, 
D.D. second BditUm, Crown 8to. y, 6d. 



Evolution. By F. B. Jerons, M.A,, Litt.D. 
Crown %vo, y. 6d. 

The old Testament and the New scholar- 
ship. By J. W, Peters. D.D. Crown Bvo. ts, 

THE Churchman's introduction to the Old 
Testament. Edited by A. M. Mackay. B.A. 
CroTOH ifoo. iS. 6d, 

The church op CiiRlsr. By E. X. Ckeen, M.A. 
Crown 9vo. 6s. 

Comparative theology. By j. a. MacCuUoch. 
Crown 9vo. 6s, 



Olassical Translations 

Edited by H. F. Fox, M.A., Fellow and Tutor of Braseriose College, Oxford. 

Cr^wn Svo, 

Horace— The Odes and Epodcs. Translated by 
A. Godle^, M.A. 9s. 



^SCHYLUS— Agamemnon, Choephoroe, Eumenldes. 
Translated by Lewis Campbell, LL.D. ^r. 

CICERO— De Oratore I. Tranaiated by E. N. P. 

Moor, M.A. 3r. 6d. 
ClCBRO—Select Orations (Pro Milone, Pro Mureno, 

Philippic II., in Catllinam). Translated by H. E. 

D. Blakiston, M.A. 5^. 

CiCERO— De Natura Deorum. Translated by F. 
Brooks, M.A. 3^. 6d. 

CICERO— De Oliiciis. Translated by G. B. Gardiner, 
M'A, 9S. 6d. 



LUCIAN — Six Dialogues (Nigriaus, Icaro-Menippus. 

The Cock, The Ship. The Parasite, The Lorer of 

Falsehood). Translated by S. T. Irwin, M.A. 

3s. 6d. 
Sophocles— Electra and Ajax. Tranaiated by E. 

D. A. Morsbead, M.A. ar. 6d. 
Tacitus— Agricola and Germania. Translated by 

R. B. Townshend. as.6d. 
THE Satires of Juvenal. Translated by S. G. 
Owen. Crown 9vo, as,6d. 
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OoxmnereUl Series, Methnen's 

Edited by H. DB B. GIBBINS. Litt.D.. M.A. 

Crown 8v^. 



COMMBltCIAX. EDUCATION IN THBORT AND 

PraCTICB. By E. E. Whkfiald. M.A. <r. 
Ab ItttrodBctiett to Methoan^ Coamcrcial Series 

treatiiig the qvestloa of Conmerdal Edncatkm fully 

f ran both the point of Tiev of the teacher and of 

the parcot. 
BRITISH COUMBRCB AND COLONIES PROM ELIZA- 

BBTH TO VICTORIA. By H. de B. Gibbin*. 

UtLD.. M.A. Third Sdiii^. •/. 
COMMERCIAL EXAMINATION PAPBRS. By H. de 

B. Gibbina, UtLD.. M.A. it. 6d. 
THB ECONOMICS OF COMMBRCB. By H. de B. 

Gibbins, UtLD.. M.A. rs. 6d. 
A Grrman Commercial reader. By S. E. Bally. 

With Vocabulary, w. 
A COMMBRCIAL CBOCRAPHY OF THB BRITISH 
EMPIKB. ByL.W.Lyde.M.A. TkirdBdiUtm^v, 



A Primer op Business. By s. Jackson. M.A 

Third EdMoH, x*. 6d. 
COMMERCIAL ARTTHMBTIC. By F. C. Tnylof, 
II.A. Third EdUion. ts.6d. 

French commercial Correspondence. By s. 

E. BaUy. With Vocabulary. Third Edition, ar. 
German Commercial Correspondence. By 

S. B. Baily. With Vocabulary. ». 6d. 
A French Commercial Reader. By S. E. BaUy. 

With Vocabulary. Second Edition, sx. 
PRECIS Writing AND OFFICE correspondence. 

By E. E. Whitfield. M.A. Second Edition. 2x. 
A GUIDE TO PROFESSIONS AND BUSINESS. By H. 

Jones. is.6d. 
The PRINCIPLES OP BOOK-KEEPING BY DOUBLE 

Entry. By J. E. B. M 'Allen, M.A. sir. 
COMMERCIAL LAW. By W. Dou^his Edwards, ar. 



The first volumes are— 

MEZZOTINTS. By Cyril D«v«nport 
MiNUTURBS. By Dudley Heath. 



Oonnoisseurs Library, The 

Wide Royal Svo, 2$s. net. 



PORCBLAIN. By Edward Dillon. 
Ivories. ByA.Maskdl. 



Deyotion, The Library of 

With Introductions and (where necessary) Notes. 
Small Pott $vo^ cloth, 2S. ; leather^ 2s, 6d. net. 



THB CONFBSSIONS OP ST. AUGUSTINE. Edited by 
C. Bin. D.D. Third Edition. 

THE CHRISTIAN YEAR. Edited by Walter Lock. 
D.D. Second Edition. 

THE IMH-ATION OF CHRIST. Edited by C. Bigg, 
D.D. Setond Edition. 

A BOOK OF Devotions. Edited by J. W. Stan- 
bridge. B.D. Second Edition. 

LYRA INNOCBNTIUM. Edited by Walter Lock. D.D. 

A SERIOUS Call to a Devout and holy Life. 
Edited by C Bigg, D.D. Second Edition. 

The Templb. Edited by E. C. S. Gibson. D.D. 

A GUIDE TO ETERNmr. Edited by J. W. Stan- 
bridge, B.D. _ 

THB PSALMS OP DAVID. Edited by B. W. Ran- 
dolph, D.D. „ .. ^ 

LYRA APOSTOLICA. Edited by Canon Scott Holland 
and Canon H. C. Beaching, M.A. 

THB IMNBR WAY. Edited by A. W. Hutton, M.A. 

THB THOUGHTS OF PASCAL. Edited by C. S. 
JeiraUt M.A. 



ON THE Love of God. By St. Francis de Sales 

Edited by W. J. Knox-Little. M.A. 
A Manual of consolation from the Saints 

AND Fathers. Edited by J. H. Bun, B.D 

THE SONG OF Songs. Edited by B. Blazland, M.A. 

The Devotions of St. anselm. Edited by c. 
C. J. Webb, M.A. 

Grace abounding. By John Bunjran. Edited by 
S. C Freer, M.A. 

Bishop Wilson's Sacra Privata. Edited by 
A. E. Bnm, B.D. 

LYRA SACRA : A Book of Sacred Verse. Edited by 
H. C. Beechii^, M. A., Canon of Westminster. 

A Day Book from the Saints and Fathers. 
Edited by J. H. BURN. B.D. 

HEAVENLY Wisdom. A SelecUon from tlie English 
Mystics. Edited by E. C Gregory. 

LIGHT. LIFB. AND LOVB. A Selectkm firom the 
German Mystics. Edited by W. R. Inge, M.A. 



Bliuitrated Pocket Library of Plain and Oolonred Books, The 

Fcap, Svo, 3s, 6d. net to t^s, td, net each volume. 

A series, in small form, of some of the famous illustrated books of fiction and 

general literature. These are faithfully reprinted from the first or best editions 

without introduction or notes. __ «....«,- 

COLOURBD BOOKS 



THE LIFE AND DEATH OF JOHN MYTTON, ESQ. 

By Nimrod. With t8 Coloured Plates by Henry 

Aiken andT. J. Rawlins. Third SdUion. y.6d. net. 

Also a limited edition on lan^e Japanese paper. 

9or. net, 

THB LIPB OF A SPORTSMAN. By NImrod. With 
ss C<rioared Rates by Henry Aiken. 4r. 6d. net. 

Also a limited edttioa on larse Japanese paper. 
tat.mt. 



Handley Cross." By R. S. Sortees. With r; 

Coloured Plates and too Woodcuts in the Text by 

John Leech. 4c. 6d, net. 
Also a Ifaaited editioii on larj^e Japanese papes, 

yxs.net. 
Mr. sponge's Sporting Tour. Br R. s. Surtaas. 

With 13 Coloured Plates and 90 woodcuts in the 

Text by John Leech, y. 6d. net 
Also a limited edition on largv Japanese dumt. 

3or. fMf. 

iCMtHmud, 
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Junior Bzandaation Series 

Edited by A. M. M. Stkdman. M.A. Fcap, 9w, 



IS. 



By F. 



^UNiom Prbnch examination papbrs. 

Jacob, B.A. 
jONfOR Latin examination Papbrs. 

BdiNfM. By C. G. Bottinff, M.A. 
JUNIOR ENGUSH EXAMINATIOM PAPBRS. 

WUlluuoii B A. 
JUNIOR ARITHUBTIC EXAMINATION PAPERS. 

By W. S. Bewd. Sttmd Edition, 
JUNIOR Algebra Examination Papbrs. By 

& W. Finn. M.A. 



Second 



JUNIOR Crbbr Examination papers. By T. 
C. Weatberhaad. M.A. 

JUNIOR Gbnbral Information examination 
Papbrs. By W. S. Beard. 

JUNIOR Geography Examination Papers. By 
W. G. Baker. M.A. 

JUNIOR German Examination Papers. By A. 
,Vo«gelin, M.A. 



Jimior School-Books, Hethnen's 

Edited by O. D. Inskip, LL.D., and W. Williamson, B.A. 



A CLASS-BOOK OF DICTATION PASSAGRS. By W. 
WiUumson. B. A. EigrhiA Edition, Crown %vo, 
t».6d. 

thb Gospel According to St. Matthew. 
Edited by E. Wilton South, M.A. Cromn Bvo. 
t*.6d. • .. , 

THB GOSPEL ACCORDING TO ST. MARK. Edited 
by A. E. Ruble. M.A.. Headmaster of College. 
Ettham. With Three Maps. Crown Bvo. x*. 6d, 

A JUNIOR ENGLISH GRAMMAR. By W. WIDIaiDSon. 
B.A. With tiumerous passages for pardng and 
analysis, and a chapter on Essay Wriong. Crown 
9v0. as, . « 

A JUNIOR CHBMISTRY. By E. A. Tyler. B.A., 
F.C.S.. Science Master at Swansea Grammar 
Schodl, With 73 Xllitftntlons. Crown Bvo. as.td. 



THB ACTS OF THB APOSTLBS. Edited by A. E. 
Ruble. M.A.. Headmaster of CoU^e. Elbaam. 
•Crown Bvo. or. 

THB FIRST BOOK OF KINGS. Edited by A. E. 
Ruble, M^A. Crowm Bvo. ts..6d. 

A Junior French Grammar. By L. A. Somet 
and M. T. Acatos, Modem Language Masters at 
King Edward's School. Birmingham. Cr. Bvo, as. 

Elbmbntary Experimental Science. 
PHYSICS by W. T. Cloagh. A.R.CS. CHEMIS- 
TRY by A. E. Dunstan, BiSc. With a Plates and 
154 Diagrams. Crown Bvo, as. 

A JUNIOR GBOMBTRY. By Noel S. Lydon. With 
B39 Diagiama. Crown Bvo. as. 



Leaders of BeUgion 

Edited by H. C. BEECHING, M.A., Canon of Westminster, With Portraiti, 

Crown Zvo, 3*. 6</, 

A series of i^ort biographies of the most prominent leaders of religious life 
and thought of all ages and countries. 

JOHN KNOX." By F. MacCutm. 

Torn Howe, By R. F. Horton. D.D. 

BISHOP KEN. By F. A. Clarke. M.A. 

GEORGE Fox, THB QUAKER. By T. HodgUn 

D.C.L. 
John DONNB. By Augustus Jessopp. D.D. 
THOMAS CRANMBR. By A. J. Mason, D.D. 

Bishop Latimer. By R. M. Carlyle and A. J. 

Carlyle. M.A. 
Bishop BUTLER. By W. A. Spooner, MUU 



Cardinal Newman. By R. H. Hutton. 
John WbslBY. By J. H. Orerton, M.A. 
bishop WiLBBRFORCE. By G. W. Daniell. M.A. 
Cardinal Manning. By A. W. Hutton, M.A. 
Charles Simeon. By H. C. G. Moule, D.D. 
JOHN KebLE. By Walter Lock, D.D. 
Thomas Chalmers. By Mrs. Oltphant. 
LANCELOT ANDRBWBS. By R. L. Ottler. M. A< 
AUGUSTINE OF CANTERBURY. By E. L. CuttS. 

D.D, 
WILLIAM LAUD. By.W. fi. Hutton, M.A. 



Little Biogxapbies 

Fcap. %vo. Each volume^ clothy 3;. 6d, ; leather^ 4^. mt. 



DaNTB ALIGHIERI. By Paget Tojmbec. M.A. 

D.Litt. With 19 Illustrations. Second Edition. 
SAVONAROLA. By E. L. S. Horsburgh. M.A. With 

13 Illustrations. Second Edition. 
JOHN HOWARD. By E. Q.S. Gibson, D.D., Vicar of 

Leeds. With la Illustratldns. 
TENNYSON. By A. C. Benson. M.A. With 9 Mm- 

tratinns. 

By J. 



Walter Raleigh. 

la Illustrations. 
ERASMUS. By E. 
Ulostrations. 



F. H. 



A. Taylor. With 
Capey. With la 



^ C. & Terry. With 
With n 



THE YOUNG PRETENDER. 

za Illustrations. 
Robert burns. By T. F. Henderson. 

Utustrations. 
CHATHAM. By A.S.M'DowaU. With za Ilhistratioos. 

St. Francis of Assisi. By Anna M. Stoddart. 
With z6 Illustrations. 

Canning. By W. a. Phillips. With xa Iliostrations. 
BBACONSFIBLD; By Walter SIcheL With la Illua* 

trations. 
Goethe. By H. G. Atkins. With la Dhistrations. 



THE CASTAWAYS 

Cobb. 
THB BEECHNUT 



Edited by E. W Lucas. 



Little Blue Books, Tlie . 

General Editor, E. V. LUCAS. 
Illustraied, Demy i6mo. 25. 6d, 

OF MEADOWBANK. By T. 
By Jacob Abbott. 



BOOK. 



3. Thb Air gun. By T. HObert. 

4. A School year. By Netta Syrett. 

S. THE PEELES at thb CAPITAL, 
Ashton. 



By Rojrer 
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6. The trbasurb op princegate priory. 

By T. Cobb. 

7. MRS. BARfiBRRVS GBMB&AL SHOP. By Roeer 

Ashton. 



8. A Book OF Bad Children. By W. T. 

Webb. 

9. The Lost ball. By Thomas Cobb. 



GREEK Art. H. B. Walters. 

Bookplates. E. Almack. 

Reynolds. J. Sime. 

ROMMBY. George Paston. 

Watts. Miss R. E. D. Sketchtey. 

LEIGHTON. Alice Corkran. 

VELASQUEZ. WUfrld Wflberforcc and A. R. Gilbert. 

Greuze and Boucher. Eliza F. PoUard. 

Vandvck. M. G. SmaUwood. 



Little Books on Art 

Dtmy i6ma, 2s, 6d. net. 



Turner. F. TyteU-GiU. 
Durer. Jessie Allen. 
HOPPNER. H. p. K. Skipton. . 
Holbein. Mrs. G. Fortescue. 
Millet. Miss N. Peacock. 
BxmNE-JONES. Miss F. de Lisle. 
REMBRANDT. Mrs. E. A. Sharp. 
COROT. Alice Pollard and Ethel BimstinKl. 



Little Galleries, The 

Demy i6mo, 2s, 6d, net, 

A LmXB GALLERY OF REYNOLDS. I A LITTLE GALLERY OF HOPPNER. 

A Little Gallery of Romney. | a Little Gallery of Millais. 

A Little gallery of English poets. 

Little Guides, The 

Small Pott Svo, clothy 3^.; leather^ 3J. dd, net. 



OXFORD AMD ITS COLLEGES. By J. Wells. M.A. 

Illustrated by E. H. New. Fourth. Edition. 
Cambridge and its Colleges. By A. Hamflton 

Thompson. Illustrated by E. H. New. 
The Malvern Country. By B. C. A. Windle, 

D.Sc. F.R.S. Illustrated by E. H. New. 
SHAKESPEARE'S COUNTRY. By B. C. A. Windle, 

D.Sc. F.R.S. Illustrated by E. U. New. Steond 

Edition. 
SUSSEX. By F. G. Brabant, M.A. lUustrated by E. 

H. New. 
WESTMINSTER ABBEY. By G. E. Troutbeck. 

lUustrated by F. D. Bedford. 
NORFOLK. By W. A. Dutt. lUustrated by B. C. 

Boulter. 
CORNWALL. By A. L. Sahnon. lUustrated by B. C. 

Boulter. 
Brittany. By S. Baring-Oould. lUustrated by J. 

Wylie. 
Hertfordshire. By H. W. Tompkins. F.R.H.S. 
Illustrated by E. H. New. 



The English Lakes. By F. G. Brabant. M.A. 
Illustrated by E. H. New. 4.;./ leather, 4f, 6cL 
net. 

Kent. By G. Clinch. lUustrated by F. D. Bedford. 

ROME. By C. G. EUaby. lUustrated by B. C. 
Boulter. 

THE Isle of Wight. By G.Clinch. Illus- 
trated by F. D. Bedford. 

surrey. By F. A. H. Lambert. lUustrated by 
B. H. New. 

Buckinghamshire. By E. S. Roscoe. Illustrated 
by F. D. Bedford. 

Suffolk. By W. A. Dutt. Illustrated by J. Wylie. 

Derbyshire. By J. Charles Cox. LL.D., F.S.A. 
Illustrated by]. C. WaU. 

The North Riding of Yorkshire. By j. E. 
Morris. lUustrated by R. J. S. Bertram. 

Hampshire. By J. C. Cox. lUustrated by M. £. 
Purser. 

Sicily. By'F. H. Jackson. With many Illustra- 
tions by the Author. 



Little Library, The 

With Introductions, Notes, and Photogravure Frontispieces. 
Small Pott %vo. Each Volume ^ cloth^ is. 6d, net ; leather^ 2s» 6d. net. 

Edited by 



Vanity Fair. By W. M. Thackeray. 

S. Gwynn. Three yolumes. 
Pendennis. By W. M. Thackeray. Edited by S. 

Gwynn. Three VolutHes. 
Esmond. By W. M. Thackeray. Edited by 

S. Gwynn. 
CHRISTMAS BOOKS. By W. M. Thackeray. Edited 

by S. Gwynn. 
SELECTIONS FROM GEORGE CRABBE. Edited by 

A. C Deanb. 
John Halifax, Gentleman. By Mrs. CraUc. 

Edited by Annie Matheson. T-wo Volumes. 
PRIDE AND prejudice. By Jane Austen. Edited 

by E. V. Lucas. Two Volumes. 
NORTHANGBR ABBEY. By Jauc Austen. Edited 

by E. V. Lttcac. 



The PRINCESS. By Alfred, Lord Tennyson. Edited 

by EUzabeth Wordsworth. 
Maud. By Alfred. Lord Tennyson. Edited by 

Elizabeth Wordsworth. 
INMemORIAM. By Alfred. Lord Tennyson. Edited 

by H. C. Beeching. M.A. 
THE Early POEMS of Alfred. i-ord Tennyson. 

Edited by J. C. CoUins. M.A. 

A Little book of engush Lyrics. With 

Notes. 
THE INFERNO OF Dante. Translated by 11. F. 

Cary. Edited by Paget Toynbee, M.A.. D.Litt. \ 
THE PURGATORIO OF DANTE. Translated by H. 

F. Cary. Edited by Paget Toynbee. M. A. . D. Litt. 
The ParadisO of Dante. Translated by H. F. 

Cary. Edited by Paget Toynbee. M . A. . D. Litt. ^ 
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The Ltttlb Libraxit— <Mi<xmMdL 

A UnXB BOOKOP SCOTTISH Vbhsb. Edited by 

A LlTTLB BOOK OP Light VbkSB. Edited by A. 



c. 



Edited 



A LiTTUi Book op English sonnbts. 

by J. && Nichols. 
FOBMS. By John Keats. With an IntroductieB by 

L. Bloyoa, and Notes by J. Masefield. 
A oHBplato Edldon. 
Thb minor Pobms op John Milton. Edited 

by H. C BenrMnr M.A. 
Thb Pobms ophbnry Vaughan. Edited by 

^lowttrd Httttoflb 
SBLBCnONS PROM WORDSWORTH. Edited by 

Novell C. Smith. 
SBLSCTIONS PROM THB EARLY POEMS OP ROBERT 

Browning. Edited by W. Hall Griffin. M. A. 
The English Poems op Richard crashaw. 

Edited by Edward Hutton. 
SblbCTIONS prom Wiluam BLAKB. Edited by 

lft« PdruffHu* 
SBLBCTIONS PROM THB POBMS OP GEORGE 

Darlby. Edited by R. a. StreatTeild. 
Lyrical Ballads. By w. Wordswocth and s. T. 

Cfrieridire. Edited by Goorre Sampson. 
Selections prom longpbllow. Edited by 

Liliaa M. FalthftdL 
SELECTIONS PROM THE ANTI • JACOBIN ; with 

Geoqre Canning's additional Fooos. Edited by 

Ll(wd Sanders. 
The pobms op Andrew Marvell. Edited by 

Edward Wright 
A Littlb Book OP LiPB AND Death, Edited by 

Mis. Alfred Waterheose. Fourth EdUicn. 
A LITTLB Book op English prose. Edited by 

Mrs. P. A. Bamett. 
EOTHEN. By a. W. Kini^ake. With an Introductton 

and Notes. 



Cranpord. By Mrs. GaskelL Edited by E. V. 

Lucas. 
LAVBNGRO. By George Borrow. Edited by F. 

Hindes Groome. Tw* y»lumes. 
THE ROMANY RYE. By George Borrow. Edited 

John Sampson. 
THE HISTORY OP THE CALIPH VaTHBK. By 

IKHIIiam Berlcford. Edited l>y E. Denison Ross. 
The Compleat Angler. By Isaalc Walton. 

Edited by J. Bnchan. 
Marriage. By Susan Fenler. Edited by Miss 

Goodrich • Freer and Lord Xddcsleigh. Tsw 

VplMnus. 
THE InhERITANCB. By Susan Ferrier. Edited by 

Miss Goodrich«Freer and Lord Iddesleigli. Tvo 

EUA, AND THE LAST ESSAYS OP ELIA. By Cfaailes 

Lamb. Edited by £. V. Lucas. 
The essays op Abraham Cowley. Edited by 

H. C. Minchin. 

The Essays op Francis Bacon. Edited by 
Edward Wright. 

The Maxims op la Rochepoucauld. Trans- 
lated by Dean Stanhope. Edited by G. H. PowelL 

A SENTIMENTAL Journey. By Laurence Sterae. 

Edited by H. W. PauL 
Mansie WaucH. By D. M. Motr. Edited by T. 

F. Henderson. 
The incoldsby Legends. By R. H. Baiham. 

Edited by J. B. Atlay. Ttvo Volumes. 
The SCARLET Letter. By Nathaniel Hawdiorae. 

Edited by P. Desrmer. 
Rejbctbd Addresses. By Horace and James 

smith. Edited by A. D. Godley, M.A. 
London Lyrics. ByF. LodEer. Edited by A. D. 

Godley. M.A. 
A reprint of the First Edition. 



Miniature Library, Methne&'s 



EUPHRANOR: a Dialogue on Youth. By Edward 
FitzGerald. From the edition published by W. 
Pickering in sQsi. Dtmy^funo, LtmOur^ ts. n*t. 

POLONIUS : or Wise Saws and Modem Instances. By 
Edward FitzGerald. From the edition published by 
W. Pickering in 195s. Dtm^j^mo. Ltaihtr, ar. neL 

The Rubaiyat op Omar Khayyam. By Edward 
FitxGerald. From the sst edition of 1859. Second 
EdUltn.' f^emther^ is. fui. 



THE LiPE OP Edward, Lord Herbert op 
Cherbury. Written by himself. From the 
edition printed at Strawbeny HiH in the year 1764. 
MtdtHtH 39MMI. LeiUktr, as. net. 

The Visions op Dom Francisco db Queveoo 

VillegaS. Knight of the Order of St. James. 
Made English by R. L. From the edition printed 
for H. Herringman, 1668. Ltmther, ax. net 
Poems. By Dora GreenweU. From the edition of 
1848L Leather^ ax. neU 



Sohool ThramiTiation Series 

Edited by A. M. M. STEDMAN, M. A Crtwn Bvo, 2j. 6d, 



French Examination papers. By A. M. M. 
Stedman, M.A. Twe//th EtUtion. 
A Key, issued to Tutors and Private Students 
only, to be had on application to the Publishers. 
Fvjih Edition. Crown Bvo. 6s. ttet. 

latin Examination papers. By A. M. M. 
Stedman, M.A. Twe^h Editi^t. 
KEY (Fourth BditionSi&mtA as abore. 6s. net 
Greek Examination papers. By A. M. M. 
Stedman, M.A. Seventh Edition. 
KEY {Second Bdition\\ssvitA as above. 6s. net. 
German Examination Papers. By R. J. Morich. 

Fifth Edition. 
KBY {Second Edition) issued as above. 6s. net. 



History and Geography Examination Papers. 
By C. H. Spence, M.A, Clifton College. Soeond 
Edition. 

physics Examination Papers. By R. E. Steel. 

M.A., F.C.Si 

GENERAL Knowledge examination Papers. 
By A M. M. Stedman, M.A. Fourth Edition. 
Key (rA^rtfJfftfMw) issued as above, ^s.ntt. 

examination Papers in English History. By 
J. Tait Flowden-Wardlaw, B. A. 
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Social QnestionB of To-day 

Edited by H. de B. GIBBINS. Litt.D.. M.A. 
Crown 8&tf. 2J. dd. 



By G. Howell. 
ByG. 



Tradb Unionism>-Nbw and Old. 

Third EdUim. 
THE CO-OPBRATIVB MOVBIIENT TO-DAY. 

J. Holyoake. Second Bdition. 
PROBLEMS OP Poverty. By J. A. Hobson. M.A. 

Fourth Edition. 
THE COMMERCE OP NATIONS. By C. F. Bastable. 

M.A. Third Edition, 
THB ALIEN INVASION. By W. H. Willdns, B.A, 
THE Rural Exodus. By P. Anderson Graham. 
LAND NATIONALIZATION. By Harold Cojc, B.A. 
A SHORTER Working Day. By H. de B. Gibbins 

and R. A. Hadfield. 
BACK TO THB LAND: An Inquiry into Rural 

Depopulation. By H. E. Moore. 
TRUSTS, POOLS, AND CORNERS. By J. Stephen 

Jeans. 
THB FACTORY SYSTEM. By R. W. Cooke-Taylor. 



ITS CHILDREN. By Geitrude 

By Lady Dilke, Miss Bulley, and 

MODERN Thought. By M. 

By 



THB State and 

TuckweU. 
WOMEN'S Work. 

Miss Whitley. 
SOCIAUSM AND 

Kauffmann. 
The Housing of thb Working Classes. 

E. Bowmaker. 
THB PROBLEM OF THE UNEMPLOYED. By J. A. 

Hobson. M.A. 
Life in west London. By Arthur Shenrell. M.A. 

Third Editton. 

RAILWAY Nationalization. By Clement Ed- 
wards. 

WORKHOUSBS AND PAUPERISM. By Lottisa Twin- 
ing. 

University and social Sbttlbmbmts. By W. 
Reason, M.A. 



Technology, Textbooks of 

Edited by Professor J. WERTHEIMER, F.I.C. 
Fuify Illustrated, 



How to Make a Dress. By J. A. E. Wood. 
Third Edition, CrotonBw, xs.6d. 

CARPENTRY AND JOINERY. By F. C. Webber. 
Third Edition. Crown Bvo. y. 6d. 

PRACTICAL MECHANICS. By Sidney H. Wdls. 
Second Edition. Crown tvo. ^r. 6d. 

PRACTICAL physics. By H. StToud, D.Sc, M.A. 
Crown 9vo. y. 6d, 



Millinery, Theoretical and Practical. By 

Clare Hill. Croum 9vo. as. 
Practical chemistry. By W. French, M.A. 

Crown 9ivo. Part i. Second Edition, xs. 6d. PartlL 
Technical Arithmetic and Geometry. By 

C. T. Millis, M.LM.E. With Diagrams. Crown 

Bvo. 3x. 6d. 
BUILDER'S QUANTITIES. By H. C. Grubb. With 

many Illustrations. Crown 9vo. 4s. 6d. 



Theology, Handbooks of 

The XXXIX. ARTICLES op thb Church of 
England. Edited by E. C. S. Gibson, D.D. 
Third tend Cheaper Edition in One Volume. 
Demy 8vo. xas. 6a. 

AN Introduction to the History 

OF Religion. By F. B. Jevons, M.A., Litt.D. 

Second Edition. Demy Bvo. ■ xos. 6d, 
THE Doctrine of the Incarnation. By R. L. 

Ottley.M.A. Second and Chea^r Edition. Demy 

8xw. xar. td. 



AN Introduction to the history of the 
Creeds. By A. E. Bum, B.D. Demy 9vo. 
xos. 6d. 

The PHILOSOPHY OP Religion in England and 
America. By Alfred Caldecott, D.D. Demy 
9vo. xos. 6d. 

A History op Early christian doctrine. 
By J. F. Bethune-Baker, M.A.. Fellow of Pem- 
broke College, Cambridge. Demy 9vo, xos. 6d. 



University Extension Series 

Edited by J. E. SYMES, M.A.. 
Principal of University College, Nottingham. 
Crown Svo, Price {with some exceptions) 2s, 6d, 
A series of books on historical, literary, and scientific subjects, suitable for exten- 
sion students and home-reading circles. Each volume is complete in itself, and the 
subjects are treated by competent writers in a broad and philosophic spirit. 

The chemistry of fire. By M. M. Pattkon 
Muk, M.A. Illustrated. 

A Text-Book of Agricultural Botany. By 
M. C. Potter, M.A., F.L.S. lUustrated. Second 



THB Industrial History of England. By H. 
de B. Gibbins, LittD., M.A. Tenth Edition. 
Rerised. With Maps and Plans. 3s. 

A HISTORY OF ENGLISH POLITICAL ECONOMY. 
By L. L. Price. M.A. Third Edition. 

Victorian Poets. By A. Sharp. 

The French Revolution. By J. E. Symes. M.A. 

PSYCHOLOGY. By F. S. Granger, M.A. Second 
Edition. 

THE Evolution of plant Life : Lower Forms. 
By G. Massee. Illustrated. 

Air and Water. By V. B. Lewes, M.A. Illus- 
trated. 

THE CHEMISTRY OF LIFE AND HEALTH. By C. 

W. Kunmins. M.A. Illustrated. 
THE Mechanics ok Daily Life. By v. P. Sells, 

M.A. Illustrated. 
ENGLISH social REFORMERS. By H. de B. 

Gibbhis, Litt.D.. M.A. Second Bdition. 
ENGLISH Trade and Financb in the Sbven 

TBBNTH Century. By W. A. S. Hewins. B.A. 



Edition. 41. 6d. 
THE VAULT OF HEAVEN. A Popular Introduction 

to Astronomy. By R. A. Gregory. With numerous 

Illustrations. 
MbtborologY. By H. N. Dickson, F.R.S.E., 

F.R. Met. Soc. lUustrated. 
A MANUAL OF electrical SCIENCE. By George 

J. Burch, M.A., F.R.S. lUustrated. jf. 
The Earth. An introduction to Physiography. 

By Eran SmaU, M.A. lUustrated. 
Insect Lifb* By F. W. Theobald. M.A. lUus- 
trated. 
English Pobtry from Blake to Browning. 

By W. M. Dixon, M.A. Second Edition. 
English LOCAL GOVERNMENT. ByE.Jenks,M.A. 
Thb Greek View of Lifb. By C. L. Die 

Third Edition, 
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Westminster, Oommentaxies The 

General Editor. WALTER LOCK, D.D., Warden of Keble College. 
Dean Ireland's Professor of Exegesis in the University of Oxford. 



THt; BOOK OF Genesis. Edited «l(h Introdnction 
aad Notes by S. R. Driver. D.D.. Canon of Christ 
Church, and Regfhis Professor of Hebrew at Oxford. 
Sec9Md KditioH, /^iMPty 9v». los. 6d. 

THE Book of Job. Edited by fL C. S. Gibsoa, 
D.D. Demytvo.ts 

TUa ACTS OP THB APOSTLES. Edited by R. B. 



Rackham.M.A. Den^Btoo. Stcond and Cheaper 
Edition, Jos. 6d. 

THB First Epistle of Paul the Apostle to 
THE CORINTHIANS. Edited by U. L. Goudge. 
M.A. £)emy9vo. 6s. ■ 

THE Epistle of St. Jambs. Edited by R. J. 
Knowiingf. M.A. Demjf9zw. 6s. 



Part II. — Fiction 

Marie Oorelli's Novels. 

Crown Zvo 6s. each. 



A ROMANCE OF TWO WORLDS. 
Twenty-Fourth Edition. 

VENDETTA. Twentieth Edition, 

THELMA. Thirtieth Edition. 

ARD\TH: THE STORY OF A DEAD 
SELF. Fifteenth Edition. 

THE SOUL OF LILITH. Twelfth Edit. 

WORMWOOD. ThirUenth Edition. 

BARA6BAS: A DREAM OF THE 
WORLD'S TRAGEDY. Thirty-Ninth 
Edition. 

* The tender reverence of the treatment 
and the imaginative beattty of the writing 
have reconciled us to the daring of the con- 
ception. This "Dream of the World's 
Tragedy " is a lofty and not ^ inadeauate 
paraphrase of the supreme climax of the 
inspired narrative.' — DnbUn Review. 

THE SORROWS OF SATAN. Forty- 
Eighth Edition. 

* A very powerful piece of work. • . . 
The conception is magnificent, and is likely 
to win an abiding place within the memory 
of man. . . . The author has immense com- 
mand of language, and a limitless audacity. 
. . . This interesting andremarkableromance 
will live long after much of the ephemeral 
literature of the. day is forgotten. • . . A 
literary phenomenon . . . novel, and even 



ublime.'—W. T. Stbad in the Review 
o/Reviewt, 

THE MASTER CHRISTIAN. 

[165M Thousand. 
' It cannot be denied that *'The Master 
Christian " is a powerful book ; that it is one 
likely to raise uncomfortable questions in 
all but the most self-satisfied readers, and 
that it strikes at the root of the failure of 
the Churches — the decay of faith — in a 
manner which shows the inevitable disaster 
heaping up . . . The good Cardinal Bonprd 
is a beautiful figure, fit to stand beside the 
good Bishop in " Les Mis^rables." It is a 
book with a serious purpose expressed with 
absolute unconventionality ahd passion . . . 
And this is to say it is a book worth ttaA- 
vaz.* —Examiner. 

TEMPORAL POWER: A STUDY IN 
SUPREMACY. [icoM Thousand. 

* It is impossible to read such a work as 
** Temporal Power" without becoming con- 
vinced that the story is intended to convey 
certain criticisms on the ways of the world 
and certain suggestions for the betterment 
of humanity. . . . If the chief intention of 
the book was to hold the mirror up to 
shams, injustice, dishoaest^r, cruelty, and 
neglect of conscience^ notmog but praise 
can be given to that inttntion,'— Morning 
Post. 

GOD'S GOOD MAN 
STORY. 



A SIMPLE LOVE 



Anthony Hope's Novels. 

Crown Bvo 6s. each. 



THE GOD IN THE CAR. NinihEdition. 
* A very remarkable book, deserving of 
critical analysis impossible within our limit.; 
brilliant, but not superficial; well con- 
sidered, but not elaborated ; constructed 
with the proverbial art tbat conceals, but 
yet allows itself to be enjoyed by readers 
to whom fine literary method is a keen 

. pleasure.'— 7%/ WVri/. 

A CHANGE OF AIR, Sixth Edition. 

'A graceful, vivacious comedy, true to 



human nature. The characters are traced 
with a masterly hand.' — Times. 

A MAN OF MARK. Fifth Editi^m. 

'Of all Mr. Hope's books, "A Man of 
Mark" is the one which best compares with 
" The Prisoner of Zenda." '^National Ob- 
server. 

THE CHRONICLES OF COUNT 
ANTONIO. Fifth Edition, 

'It is a perfectly enchanting story of loTe 
and chivalry, and pmt romance. The 
Count is the most constant, desperate, and 



Fiction 



33 



modest and tender of lovers, a peerless 
gentleman, an intrepid fighter, a faithful 
friend, and a magnanimons foe. '•—GnarduM, 

PHROSO. Illustrated by H. R. Millar. 
SixtA EdUioK. 

* The tale is thoroughly fresh, quick with 
vitality, stirring the Uood.'— J?/. James's 
Guzfttg. 

SIMON DALE. Illustrated. Sixth Edition. 

'There is searching analysis of human 

nature, with a most ingeniously constructed 

plot. Mr. Hope has drawn the contrasts 



of his women with marvellotu subtlety and 
delicacy.' — Times, 

THE KING'S MIRROR. Fourth Ediiion. 
' In elegance, delicacy, and tact it ranks 
with the Mst of his novels, while in the wide 
rang^e of its portraiture and the^ subtilty 
of Its analysis it surpasses all his earlier 
ventures. ^--Spectator, 

QUISANTE. Fourth Edition. 

* The book is notable for a very high liter- 
ary quality, and an impress of power and 
mastery on every page.' — Daily thronicUm 

THE DOLLY DIAIoGUES. 



W. W. Jacobs' Novels 



Crown Svo 

MANY CARGOES. TweniySeventhEdition. 
SEA URCHINS. Tenth Edition, 
A MASTER OF CRAFT. Illustrated. 
Sixth Edition. 

'Can be unreservedly recommended to 
all who have not lost their appetite for 
wholesome laughter.' — Spectator. 

' The best humorous book published for 
many a dAj'-^Blaek emd White, 



3^. 6^. each. 

LIGHT FREIGHTS. 
Edition, 



Illustrated. Fourth 



' His wit and humour are perfectly irresis- 
tible. Mr. Jacobs writes of skippers, and 
mates, and seamen, and his crew are the 
joUiest lot that ever sailed.' — Daily News. 

' Laughter in every xot^— Daily MaiL 



Lucas Malet's Novels 
Crown Svo, 6s. each. 



COLONEL ENDERBY'S WIFE. Third 

Edition. 
A COUNSEL OF PERFECTION. New 

Edition. 

LITTLE PETER. Second Edition, 3s. 6d. 

THEWAGESOFSIN. Fourteenth Edition. 

THE CARISSIMA. Fourth Edition, 

THE GATELESS BARRIER. Fourth 
Edition. 

' In " The Gateless Barrier" it is at once 
evident that, whilst Lucas Malet has pre- 
served her birthright of originality, the 
artistry, the actual writing, is above even 
the high level of the books that were bom 
hdat^*'^JVestminster Geuette, 



THE HISTORY OF SIR RICHARD 
CALMADY. Seventh Edition. A Limited 
Edition in Two Volumes. CrotunSvo. J2S. 

*A picture finely and amply conceived. 
In the strength and^ insight in which the 
story has been conceived, m the wealth of 
fancy and reflection bestowed upon its 
execution, and in the moving sincerity of its 
pathos throughout, "Sir Ridhard Calmady" 
must rank as the great novel of a great 
writer. ' — Literature. 

* The ripest fruit of Lucas Malet's genius. 
A picture of maternal love by turns tender 
and terrible.' — Spectator, 

'A remarkably fine book, with a noble 
motive and a sound conclusion.*^/'//:?/. 



Gilbert Parker's Novels 

Crown Svo. 6s, each. 



PIERRE AND HIS PEOPLE. Fi/lh Edi- 
tion. 

' Stories happily conceived and finely ex- 
ecuted. There is strength and genius in 
Mr. Parker's styW—Deuly Telegraph. 
MRS. FALCHION. Fourth Edition. 
* A splendid study of character.' — 

THE TRANSLATION OF A SAVAGE.* 

Second Edition. 
THE TRAIL OF THE SWORD. lUus- 

tiated. Eighth Edition, 



^ ' A rousing and dramatic tale. A book 
like this is a joy inexpressible.' — 

Daily Chronicle. 
WHEN VALMOND CAME TO PONTIAC: 
The Story of a Lost Napoleon. Fi/th 
Edition. 

• Here we find romance— real, breathing. 

living romance. The character of Valmona 

is drawn uaemnsAy.''^PallAfallGasette. 

AN ADVENTURER OF THE NORTH : 

The Last Adventoret of 'Pretty Pierre.' 

Third EdiHon, 
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* The pi'itMui book is lUl of fine and mov- 
ing stories of the great North.'— ^^/msvw 

THE SEATS OF THE MIGHTY. Illus- 
trated. Thirietnih Edtti&m. 

^ * Mr. Parker has produced a reaUy fine 
historical novel.* — Athtmrum. 

* A great hook.'^BlacJk and tVktie. 

THE BATTLE OF THE STRONG: a 



Romance of Two Kingdoms. Illustrate<!. 
Fourth Ediiwn, 

' Nothing more viEorous or more human 
has come from Mr. Gilbert Parker than this 
novel. ' — Litentture. 
THE POMP OF THE LAVILETTES. 
Second Edition, y. 6d, 

* Unforced pathos, and a deeper know- 
ledge of human nature than be has displa3red 
before. '—Pail MiUl GoMtte, 



Arthur Horrison's Novels 

Crown Zvo. 6s. each. 



TALES OF MEAN STREETS. Sixth 
Editum. 

* A great book. The author's method is 
amasiBgly effective and produces a thrilling 
sense of reality. The writer lays upon us 
a master hand. The book is simply appalling 
a nd irresistible in its interest. 1 1 is humorous 
also ; without humour it would not make the 
mark it is certain to make.' — IVorld, 

ACHILDOFTHEJAGO. Fourth Edition. 
'The book is a XDaaltt^xtxi^.'— Pall Mall 
Gazette, 

TO LONDON TOWN. Second Edition, 
'This is the new Mr. Arthur Morrison, 
gracious and tender, sympathetic and 
human.'-<-Z7a((r Telegraph. 



CUNNING MURRELL. 

'Admirable. . . . Delightful humorous 
relief ... a most artistic and satisfactory 
achievement. ' — Spectator. 

THE HOLE IN THE WALL. Third 
Edition. 

* A masteri»ece of artistic realism. It has 
a finality of touch that only a nuuter may 
command.' — Daily Chronicle, 

'An absolute masterfnece, which any 
novelist might be proud to claim.' — Graphic. 

/ " The Hole in the Wall" is a masterly 
piece of work. His characters are drawn 
with amazing skill. Extraordinary power.' 
—Daily Teugraph. 



Eden Fhillpotts' Novels 
Crown Svo, 6s. each. 



LYING PROPHETS. 

CHI LDREN OF THE MIST. FiflhEdition. 
THE HUMAN BOY. With a Frontispiece. 
Fourth Edition. 

*Mr, Phillpotts knows exactly what 
school-boys do, and can lay bare their in- 
most thoughts ; likewise he shows an all- 
pervading sense of humour.' — Academy. 
SONS OF THE MORNING. Second 
Edition, 

' A book of strange power and fascina- 
tion.' — Morning Post. 
THE STRIKING HOURS. Second EdiHon. 
' Tragedy and comedy, pathos and 
humour, are blended to a nicety in this 
volume. —World, 

' The whole book is redolent of a fresher 



and ampler air than breathes in the circum- 
scribed life of great towns.' — Spectator. 
THE RIVER. Third Edition. 

' " The River*' places Mr. Phillpotts in the 
frcmt rank of living novelists. ' — Punch. 

'Since "Lorna Doone" we have had 
nothing so picturesque as this new romance.' 
Birmingham Gasette. 

^ ' Mr. Phillpotts's new book is a master- 
piece which briuTC him indisputably into 
the front rank of English novelists.'— /'o/^ 
Mall Gazette. 

' This great romance of the River Dart. 
The finest book Mr. Eden Phillpotts has 
written.* — Morning Post. 
THE AMERICAN PRISONER. Third 
Edition, 



S. Baring-Gould's Novels 
Crown Zvo, 6s, each. 



ARMINELL. Fifth Edition. 

URITH. Fi/ih Edition. 

IN THE ROAR OF THE SEA. Seventh 

Edition, 
CHEAP JACK ZITA. Fourth Edition. 
MARGERY OF QUETHER. Third 

Edition. 



THE QUEEN OF LOVE. Fijih Ediiien. 
JACQUETTA. Third Edition. 
KITTY ALONE. Fifth EdiHon. 
NOJ^MI. Illustrated. Fourth Edition. 
THE BROOM-SQUIRE. Illustrated. 

Fourth Edition. 
DARTMOOR IDYLLS. 
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THE '■ tEllNYCOMEQUICKS. TAird 

Mditicn, 
GUAVAS THE TINNER. Illustrated. 

Second Edition. 
6LADYS. lUustntted. Second Edition. 
DOMITIA. Illustrated. Second Ediium, 
PABO THE PRIEST. 



WINIFRED. Illttstiated. Second EditUm. 

THE FROBISHERS. 

ROYAL GEORGIE. Illustrated. 

MISS QUILLET. Illustrated. 

LITTLE TU'PENNY. A New Edition, 6d, 

CHRIS OF ALL SORTS. 

IN DEWISLAND, 



Robert Barr's Novels 
Crown Zvo. 6s. each. 



IN THE MIDST OF ALARMS. Third 
Edition. 

*Abook wfaichhas abundantly satisfied us 
by its capital humour.' — Daily Chronicle, 
THE MUTABLE MANY. Second Edition, 
' There is much insight in it, and much 
excellent humour.' — Daily Chronicle. 



THE COUNTESS TEKLA. Third Edition, 

* Of these mediaeval romances, which are 

now ■ gaining ground " The Countess 

Tekla* is the very best we have seen.' — Pall 

Mall Gazette. 

THE LADY ELECTRA. 



AlbanoBi (E. Maria). SUSANNAH and 

ONE OTHER. Fourth Edition, Crown 

Svo. 6s. 

THE BLUNDER OF AN INNOCENT. 

Crown Zvo. 6s, 

CAPRICIOUS CAROLINE. Crown Zvo. 

6s. 

LOVE AND LOUISA. Crown Zvo. 6s. 

PETER, A PARASITE. Crown 8vo. 6s. 
Anstey (P.), Author of *Vice VcrsS.' A 

BAYARD FROM BENGAL. Illustrated 

by Bernard Partridge. Third Edition, 

CroTvn Svo, 3*. 6d, 
Bacbeller (IfvingX Author of . ^Eben 

Holden.' DARREL OF THE 

BLESSED ISLES. Third Edition. 

Crown Svo. 6s, 
Ba«Ot(BiC]iaTd). A ROMAN MYSTERY. 

Third Edition. Crown Zvo. 6s, 

Balfour (AndrewX VENGEANCE IS 

MINK Illustrated. Crown Zvo. is. net. 
Balfonr (M. C). THE FALL OF THE 

SPARROW. Crovm Svo. 6s, 
Baring-Gould (8.). See page 34 and xs. 

Novels. 
Barlow (Jane). THE LAND OF THE 

SHAMROCK. Crown Svo. 6s, 

FROM THE EAST UNTO THE WEST. 

Crown Svo. js, net, 
Barr (Robert). See page 35 and is. Novels. 

Becbie (Harold), the adventures 

OF SIR JOHN SPARROW. Crown 
Svo. 6s, 

Belloc (Hilaire) MR. BURDEN, 

DEALER IN. HARD WARE. With 36 
Illustrations by G. K. Chesterton. 
Crown Svo. 6s, 
Benson (E. P.). DODO: A. Detail of the 
Day. Croiun Svo. 6s. 
THE CAPSINA. Crown Svo. w. net. 

Benson (Margaret). SUBJECT TO 

VANITY. Crovm Svo. y. 6d. 

Besant (Sir Walter). A FIVE YEARS' 
TRYST, and Other Stories. CrownSvo, is 
net. 



Bowles (0. Stewart). A STRETCH OFF 

THE LAND. Crown Svo. 6s. 

Bullock (Sban. F.). the squireen. 

Crown Svo. 6s, 

THE RED LEAGUERS. CrownSvo, 6s. 

Burton (J. BloundelleX THE YEAR 

ONE : A Page of the French Revolution. 
Illustrated. Crown ^vo, 6s. 
DENOUNCED. Crown Svo, 6s. 
THE CLASH OF ARMS. CrownSvo. 6s. 
ACROSS THE SALT SEAS. Crown Svo, 
IS. net, 

THE FATE OF VALSEC. Cr, Svo, 6s, 
A BRANDED NAME. Crown Svo, 6s, 
Capes (Bernard), Author of ' The Lake of 
Wine.' THE EXTRAORDINARY CON- 
FESSIONS OF DIANA PLEASE. 
Crown Svo. 6s. 

Qiesney (WeatlierbyX THE BAPTIST 

RING. Crown Svo. 6s. 
THE TRAGEDY OF THE GREAT 
EMERALD. Crown Svo. 6s. 
THE MYSTERY OF A BUNGALOW. 
Crown Svo. 6s. 
CliflTord (Hugb). A FREE LANCE OF 
TO-DAY. Crown Svo. 6s. 

Cobb (Thomas). A change of face. 

Crown Svo. 6s. 

Cobban (J. Madaxen). the king of 

ANDAMAN: A Saviour of Society. 

Crown Svo. 6s. 

WILT THOU HAVE THIS WOMAN? 

Crown Svo. 6s, 

THE ANGEL OF THE COVENANT. 

Crown Svo. 6s. 

Corbett (JulianX A BUSINESS IN 

GREAT WATERS. Crown Svo. 6s. 

Core]li(MarieX See page 33. 

Cotes (Mrs. Everard). See S. J. Duncan. 

Crane (Stephen) and Barr (Robert). 

THE O'RUDDY. Crown 8w. 6s. 
Crockett (S.Ri), Author of ' The Raiders,' etc. 
LOCHINVAR. Illustrated. Second 
Edition. Crown Svo, 6s, 
THE STANDARD BEARER. Cr, ^o, 6s. 
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GNlEtr(&X.X ANGEL. TkwiSdiiUm, 
Crtwm 8«Wi 6f . 

PEGGY or THE BARTONS. Fifth 
Editwm, Crmun 8tw. 6r. 
A STATE SECRET. Third EdiHm, 
Cr$um 8v». xt. 6d, 

rOHANNA. SecmdBditwm. Cr.Bvo, 6s. 
:H£ HAPPY VALLEY. CrwmBvc. ts. 

DOVto (A Conan), Author of 'Sherlock 
Holmes,' *The White Company,' etc. 
ROUND THE RED LAMP: JITimth 
Editi0H» Crmvm 9v0, 6s, 

BOBOUl (Sara JeaiUMtte) (Mrs. Ererard 
CotesX Author of *A Voyage of Consola- 
tion.' THOSE DELIGHTFUL 
AMERICANS. lUustrated. Third Edi- 
ticn. Crown Zvc, 6s, 
THE PATH OF A STAR. Illustrated. 
Second Edition, CroumBvo. 6s. 
THE POOL IN THE DESERT. 
Crown dvo, 6s, 

A VOYAGE OF CONSOLATION. Cr, 
Bvo. js, 6d. 

Vmn (0. KaiiTme). AN electric 

SPARK. CrvwM Svo. 6s, 

A DOUBLE KNOT. Crvwn Bvo. 2s. 6d. 

Fl]idlat«r(J.H.)L THE green graves 

OF BALG(>WRIE. Fourth Edition, 
Crown %vo. 6s, 

A DAUGHTER OF STRIFE. Crown Bpo, 
xs, net, 

Findlater (KaryX OVER THE hills. 

Second Edition. Crown Bvo, 6s, 

BETTY MUSGRAVE. Second Edition. 

Crown Bzfo, 6s. 

A NARROW WAY. Third Edition. 

Crown Bvo. 6s. 

THE ROSE OF JOY. Second Edition. 

Crown Svo, 6s, 

FLtntephen (Oerald). MORE KIN 

THAN KIND. Crown Bvo, 6s, 

net0lier(J.8.). the BUILDERS. Crown 
Bzfo. 6s. 

LUCIAN THE DREAMER. Crvwn 
9vo, 6s, 
DAVID MARCH. Crown Svo, 6s, 

VtanciS (M. B.). MISS ERIN. Second 
Edition, Crown Bvo, xs, net, 

Fraser (Mn, Hugh), Author of 'The 
Stolen Emperor.' THE SLAKING OF 
THE SW()RD. Crown Bvo, 6s. 

Gallon (Torn), Author of * Kiddy.' RICK- 
ERBY'S FOLLY. Crown 8vo. 6s. 

Gaunt (Mary). deadman'S. Crown 

Bvo. 6s. 

THE MOVING FINGER. Crown Bvo. 

y, 6d. 

Gerard (DorOtbeaX Author of ' Lady Baby. ' 
THE CONQUEST OF LONDON. 
Second Edition, Crown Bvo, 6s, 
HOLY MATRIMONY. Second Edition, 
Crmm Btfo, 6s* 



THINGS THAT HAVE HAPPENED. 
Crown Boo, 6s. 

MADE OF MONEY. Crmtm Bvo. 6s. 
THE BRIDGE OF LIFE Cr. Bvo. 6s. 

Gerard (Emily), the herons' 

TOWER. Crown Bvo. 6s. 

OUcbriat (R. Hurray). WILLOW. 

BRAKE. Crvwn Bvo, 6s, 

Glaiinc (QeorgeX Author of 'Demos,' *Iii 
theYear of JubUce,' etc. THE TOWN 
TRAVELLER. Second Edition, Crown 
Bvo, 6s. 
THE CROWN OF LIFE. CrownBvo. 6s. 

Glanville (BmestX the despatch 

RIDER. Crown Boo, v. 6d, 

THE INCA'S TREASURE. lUustrated. 

Crown Bvo, y, 6d, 

Gleiff (cniarlM). bunter's cruise. 

Illustrated. Crown Bvo. y. 6d. 

GOflfl (C. F.). THE REDEMPTION OF 
DAVID (X>RSON. Third Edition. 
Crown Bvo. 6s. 

Harrison (Un. Burton). A princess 

OF THE HILLS. Illustrated. CrownBvo. 
6s. 

Herbertaon (Asnes G.X patience 

DEAN. CrownBvo. 6s. 
Hichens (Robert), Author of * Flames,' 

etc THE PROPHET OF BERKELEY 

SOU ARK Second Ed. CrownBvo. 6s. 

TONGUES OF CONSCIENCE. Second 

Edition* Crown Bvo, 6s, 

FELIX. Fourth Edition. Crown Boo, 6s. 

THE WOMAN WITH THE FAN. 

Fifth Edition. Cr.Bvo, 6s, 

BYEWAYS. Crown Bvo, v. 6d. 

THE GARDEN OF ALLAH. Crown 

Bvo, 6s. 
HobbeS ( Jobn OliverX Author of * Robert 

Orange.' THE SERIOUS WOOING. 

Crown Bvo, 6s, 

Hope (AntbOny). See page 3a. 

HouKb gsmerson). the Mississippi 

BUBBLE. Illustrated. CrownBvo, 6s. 

Housman (Glemenoe). scenes 

FROM THE LIFE OF AGLOVALE. 
Illustrated. Crown Boo, %s. 6d, 

Hunt (VioletX the human in- 

TEREST. CrownBvo. 6s, 
Hyne (0. J. Ctatcliire), Author of * Captain 

Kettle.' MR. HORROCKS, PURSER. 

Third Edition, CrownBvo. 6s, 
Jacobs (W.W.X See page 33. 
James (Henry), Author of * What Maisie 

Knew.^ THE SOFT SIDE. Second 

Edition. Crown Boo, 6s, 

THE BETTER SORT. Crown Bvo. 6s, 

THE AMBASSADORS. Second Edition, 
Crown Bvo, 6s, 

THE GOLDEN BOWL. CrownBvo, 6s, 

Janson(austaf). ABRAHAM'S SACRI- 
FICE. CrotonBvo, 6s, 
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lAWlMI (BOL Bmim TRAITS AND 

CONFIDENCES. CfViMiSfv. 6f. 

MBLCHO. Crpwm Swu xs, net. 
iMWaOR (HaXTyX Aathor of * When the Billy 

Boils.* CHILDREN OF THE BUSH. 

Crffwn 9v0, 6s. 

Idsden (AnnieX A WOMAN OF SEN- 

TIMENT. CrovmZvo \ts. 

Linton OB. I^nn). the TRUE HISTORY 
OF JOSHUA DAVIDSON, CfaxisUan and 
Communist. Tivefftk Edition. MucHnm 
9v0. 6d. 

Long (J. LnthorX Co- Author of < The Dar- 
ling of the Gods.' MADAME BUTTER- 
FLY. Crown 8cv. ts, 
SIXTY JANE. Crown Bvo. 6s. 

Lorimer (norma), mirryann. Crown 

Btfo. 6s. 

JOSIAH'S WIFE. Croum 8vo. 6s. 
LjaU (EdnaX DERRICK VAUGHAN, 

NOVELIST. 49nd Thtmsand. Crown Zvo. 

xs. 6d. 
K^Oartby (Justin HO. Author of ' if I were 

King.' THE LADY OF LOYALTY 

HOUSE. Crown $vo. 6s. 

Madde (Pauline Bradford). THE 

VOICE IN THE DESERT. Crown Zvo. 
6s. 

]iaonanghtan(8.> the fortune of 

CHRISTINA MACNAB. Third Edition. 
Crown Zvo. 6s. 
Malet (LucasX See page 33. 

Mann (Mrs. M. E.). OLIVIA'S summer. 

Second Edition. Crown Zvo. 6s. 
A LOST ESTATE. A New Edition. 
Crown Zvo. 6s. 

THE PARISH OF HILBY. A New 
Edition. Crown Zvo. 6s. 
THE PARISH NURSE. CrotonZvo. 6s. 
GRAN'MA'S JANE. Crown Zvo. 6s. 
MRS. PETER HOWARD. Cr. Zvo. 6s. 
A WINTER'S TALE. CrownZvo. 6s. 
THERE WAS ONCE A PRINCE. Illus- 
trated. Crown Zvo. %s. 6d. 
WHEN ARNOLD COMES HOME. 
Illustrated. Crown Zvo. 3s. 6d, 
Harriott (CQiarleB), Author of *The 
Column.* GENEVRA. CrownZvo. 6s. 

Marsh (BlehardX marvels and 

MYSTERIES. CrownZvo. 6s. 

THE TWICKENHAM PEERAGE. 

Second Edition. Crown Bvo. 6s. 

A METAMORPHOSIS. Croion Zvo. 6s. 

GARNERED. CrownZvo. 6s. 

A DUEL. CrownZvo. 6s. 
Mason (A. B. W.X Author of * The Courtship 

of Morrice Buckler,' ' Miranda of the Bal- 
cony,' etc. CLEMENTINA. Illustrated. 

Crown Zvo, Second Edition. 6s, 
Mathers (Helen), Author of 'Comin' thro' 

the Rye.' HONEY. Fourth Edition. 

Crown Zvo. 6s» 

GRIFF OF GRIFFITHSCOURT. 

Crown Zvo. 6s. 

THE FERRYMAN. Crown Zvo. 6s. 



MOadeOkT.X DRIFT Crown Ztfo. 6e, 
RESURGAM. CrownZvo. 6s. 

*MiSS M<dl7' (The Author of). THE 
GREAT RECONCILER. Crown Zoo. 6s. 

Mltford(Bertram). THE sign of the 

SPIDER. Illustrated. Sixth Edition. 
Crown Zzfo. xs, 6d, 

IN THE WHIRL OF THE RISING. 
Second Edition. CrownZvo. 6s, 

Montresor (F. F.X Author of ' Into the High- 
ways and Hedges.' THE ALIEN. Third 
Edition, CrotonZvo, 6s. 

Morrison (ArthnrX See page 34. 

Nesbit (B.). (Mrs. E. Bland). THE RED 

HOUSK Illustrated. Fourth Edition. 

Crown Zvo, 6s. 

THE LITERARY SENSE. Cr. Zvo. 6s. 
NorriSfW. E.X THE CREDIT OF THE 

COUNTY. Illustrated. Second Edition. 

Crown Zvo. 6s. 

THE EMBARRASSING ORPHAN. 

Crown Zvo. 6s. 

HIS GRACE. Third Edition. Cr.Zvo. 6s. 

THE DESPOTIC LADY. CrownZvo. 6s. 

CLARISSA FURIOSA CrotvnZvo. 6s. 

AN OCTAVE. Second Edition. Crown 

Zvo. 6s. 

NIGEL'S VOCATION. Crown Zvo. 6s. 

JACK'S FATHER. CrownZvo. 9S.6d. 

LORD LEONARD THE LUCKLESS. 

Crown Zvo. is, net. 

OUphant(Mrs.X THE TWO MARYS. 

Croum Zvo. 6s. 

THE LADY'S WALK. Crown Zvo. 6s. 
THE PRODIGALS. CrownZvo. is.net. 
01Uvant(AlfredX O WD BOB, THE GREY 
DOG OF KENMUIR. Sixth Edition. 
Crown Zvo. 6s. 

Oppenheim (E. PhillipsX MASTER OF 

MEN. Third Edition. CrownZvo. 6s. 

Oxenham <J0hn)b Author of 'Barhe of 
Grand Bayou.' A WEAVER OF WEBS. 
Crown Zvo, 6s. 

Fain (BarryX THREE FANTASIES. 

Crown Zvo, xs. 

LINDLEY KAYS. Crown Zvo. 6s. 

Parker (GilhertX See page 33. 
PembertonCMaxX the footsteps of 

A throne. Illustrated. Second Edi- 
tion. Crown Zvo. 6s, 
I CROWN thee king. With lUus- 
trations by Frank Dadd and A. Forrestier. 
CrowonZvo. 6s. 

Penny (Mrs. F. E.X A MIXED MAR- 

RIAGE. CrownZvo. is. net. 
PhlllpottS (BdenX See page 34. 

PlckthaU (MarmadukeX saTd the 

fisherman. Fourth Edition. Crown 
Zvo. \6s, 

Pryce (BiOhardX the quiet mrs. 

FLEMING. CrotonZvo. xs. 6d. 
•Q,' Author of 'Dead Man's Rock.' THE 
white WOLF, Second Edition. Crown 

Zvo. 6s, 
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HUNCBBA<^ 
Sec§nd EditwK, 



fjiwax (W. leX THE 

OF WESTMINSTBR. 
Ctowh Skw* 6f . 

TH£ CLOSED BOOK. Crvw 8cv. €s, 

Blm(Qr«MX THE WOOINQ OF 

SHEILA. Stc»Hd EdiHoH. Crown^iPO. fir. 

THE PRINCE OF LISNOVER. Crwtm 

Elyri (CbraM) and Another. THE 

l5lVERTED VILLAGE. With IIJus- 

tradons by Dorothy Gwtn Jeffreys. 

Croum 89^. 6s. 
Bidge (W. PettX LOST PROPERTY. 

Sicand Edition, Crown 8«Vb 6f . 

SECRETARY TO BAYNE, M.P. Crvmn 

Sew. 6x. 

ERB. Stcond Edition. CrmtmBtw. fir. 

A SON OF THE STATE. Crown 9vo. 

y. td. 

A BREAKER OF LAWS. Cr. Zvo. 3*. 6d. 

MRS. GALER'S BUSINESS. Crown 

%vo. 6s. 
WtcMa (Mrg. David G.). THE TRUTH- 
FUL LIAR. Crown 8w. 6s. 
B0b6rt8(C.0.D.). THE HEART OFTHE 

ANCIENT WOOD. Crown Bw. 3*. 6d. 

BnsidKW.Clark). MY DANISH SWEET. 

HEART. Illustrated. FourtA Edition, 

Crown Bvo. 6s. 

ABANDONED. Second Editi&n. Crown 

Zvo. 6s. 
Sergeant (Adeline). Author of 'The story of 

a Penitent Soul.' THE MASTER OF 

BEECHWOOD. Crown Zvo. 6s. 

BARBARA'S MONEY. Second Edition. 

CroTvn Svo. 6s. 

ANTHEA'S WAY. Crown 8w. 6s. 

THE YELLOW DIAMOND. Second 

Edition. Crown 9vo. 6s. 

UNDER SUSPICION. Crown Svo. «*i 

THE LOVE THAT OVERCAME. 

Crown ivo. 6s. 

THE ENTHUSIAST. Croom Zvo. 6s. 

ACCUSED AND ACCUSER. Crown 

Zvo. 6s. 

THE PROGRESS OF RACHEL. Cr. 

Zvo. 6s. 
Shannon (W. P.). THE MESS DECK. 

Crown Zvo. y. 6d, 

JIM TWELVES. Second Edition. Crown 

Zvo. 3^. 6d. 



SOBBieium (AllMMOL 'DEEP SEA 
VAGABONDS. Crown Zvo. fif. 

Strain (B.H.X ELMSLIB'S DRAG-NET. 
Crown Bvo, 6s, 

Stringer (Arthur). THE SILVER 

POPPY. CroTvn Zvo. 6s, 

Sutherland (Dnehess of). ONE hour 

AND THE NEXT. Third Edition, 
Crown Bvo, is. net. 

Swan (AnnieX LOVE GROWN cold. 

Second Edition. Crown Zvo, xs, net, 

Swin (Benjamin), siren city. Crown 

Zvo, 6s, 

Tanaaeraydln. B.M.). the royal 

Quaker. Crown ^vo, 6s, 

Tboxnpwtt (Yanoe). spinners of 

LIFE. Crown Zvo, 6s,. 

Waineman (PaulX a heroine from 

FINLAND. Crown Zvo. is. net. 
BY A FINNISH LAKE. Crown Zvo. 6s. 
THE SONGOF THE FOREST. Crown 
Zvo, 6s, 

Watson (H. B. KaxTiottX ALARUMS 

AND EXCURSIONS. Cr. Zvo. 6s, 
CAPTAIN FORTUNE. Cr.Svo, 6s, 

Wella (H. 0.) THE SEA LADY. Crvwm 
Zivo. 6s, 

Weyman rStanley)* Author of 'A Gentleman 
of France.' UNDER THE RED ROBE. 
With lUustrations by R. C Woodville. 
Eighteenth Edition, Crown Zivo, 6s. 

White (Stewart B). Author of ' The Bhuted 
Trail.' CONJUROR'S HOUSE. A Ro- 
mance of the Free TraiL Second Edition. 
Crown Zvo, 6s, 

WUliamson (Mrs. C^ N.X Author of ' The 

Second Edition. 



Barnstormers.' PAPA. 
Crown Zvo. 6s. 
THE ADVENTURE 
SLYVIA. Crown Zvo. 
THE WOMAN WHO 
Zvo. 6s. 

THE SEA COULD TELU 
Edition. Crown Zvo, 6s. 

WUIiamson (0. 17. and A. K.). 

LIGHTNING CONDUCTOR; 

the Romance of a Motor Car. Illustrated. 

Sixth Edition. Crown Zivo. 6s. 

THE PRINCESS PASSES. Cr. Zvo. 6s. 
Teats (S. LevettX ORRAIN. Crown 

Zvo, 6s. 



OF PRINCESS 

fs. 6d. 
>ARED. Crown 



Second 

THE 
Being 



Boys wd Oirls, Books for 



Crown Bvo, 3J. 6d. 

The Icelander's Sword. By S. Bariiig:.GoiiId. 
Only a Guard-Room Dog. By Edith E. Cuthell 

By Harry ColMng 



The Doctor of the Juliet 
wood. 

Master rockafhllar's Voyage, By W. CMrk 

RuKseil. 



Syd Bblton : Or, the Boy who would not go to Sea. 
By G, Manville Fenn. 

THE Red Grange. By Mrs. Moleswotth. 
A Girl of the people. By L. T. Mesde. 
HEPSV GIPSY. By L. T.Meade. 3x.6dl 
The honourable Miss. By L. t. Meade. 
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Dmnas, The Novels of Alexandre 

Pf^ce 6d. Double Vohtme^ is. 



The Three Musketeers. With along introduc- 
tion by Andrew Lao?. Double volume. 
The Prince op Thieves. Stcond Edition, 
Robin Hood. A Sequel to the above. 
The corsican Brothers. 
Georges. 

Crop-eared Jacquot. 
TWENTV Years After. Double volume. 
amaury. 

The Castle of Eppstein. 
The Snowball. 

Cecile; or, the wedding gown, 
actb. 
The Black Tulip. 

THE VISCOMTE DE BRAGELONNE. 

The CONVICT'S son. 
THE Wolf-Leader. 

NANON ; OR, THE WOMEN'S WAR. 

pauline; murat; and pascal bruno. 
The adventures of captain Pamphilr 
Fernande. 
Gabriel Lambert. 

THE reminiscences OF ANTONV. 

Catherine Blum. 

The Chevalier D'Harmental. 



Conscience 

niortnted BditiOB. 
The Three Musketeers. Illustrated in Colour 

by Frank Adams. 
THE Prince of Thieves. Illustrated in Colour by 

Frank Adams. 
Robin hood the outlaw, illustrated in Cotour 

by Frank Adams. 
The corsican brothers. Illustrated in Colour 

by A. M. M'Lellan. 
Fernande. Illustrated In Colour by Munro Orr. 
ThbJBlacK Tulip. Illustrated in Colour by A. Orr. 
ACTB. Illustrated in Colour by Gordon Browne. 
GEORGES. Illustrated In Colour by Munro Orr. 
THE CASTLE OF EPPSTEIN. Illustrated in Colour 

by A. Orr. 
Twenty years After, niustrated In Colour by 

Frank Adams. 
The Snowball and sultanetta. Illustrated 

in Colour by Frank Adams. 
THE VICOMTB DE BRAGELONNE. Illustrated fn 

Colour by Frank Adams. 
Amaury. illustrated in Colour by Gordon Browne. 
CROP-EARED Jacquot. illustrated in Colour by 

Gordon Browne. 



Methuen's Universal Library 

Edited by SIDNEY LEE. In Sixpenny Volumes, 

Mbssks. Methuen are^ preparing a new series of reprints containing both books of classical 
repute, which are accessible in various forms, and also some rarer books, of which no satisfactonr 
edition at a moderate price is in existence. It is their ambition to place the best books of all 
nations, and particularly of the Anglo-Saxon race, within the reach of every reader. All the 
great masters of Poetry, Drama, Fiction, History, Biography, and Philosophy will be repre- 
sented. Mr. Sidney Lee will be the General Editor of the Library, and he will contribute a 
Note to each book. 

The characteristics of Methuen's Universal Library are five : — 

1. SouNDESS OP Text. A pure and unabridged text is the primary object of th« series, 
and the books will be carefully reprinted under the direction of competent scholars from the 
best editions. In: a series intended for popular use not less than for students, adherence to the 
old spelling would in many cases leave tne matter unintelligible to ordinary readers, and, as the 
appeal of a classic is universal, the spelling has in general been modernised. 

2. Completeness. Where it seems advisable, the complete works of such masters as Milton, 
Bacon, Ben Jonson and Sir Thomas Browne will be given. These will be issued in separate 
volumes, so that the reader who does not desire all the works of an author will have the oppor- 
tunity of acquiring a single masterpiece. 

3. Cheapness. The books will be well printed on good paper at a price which on the whole 
is without i>arallel in the history of publishing. Each volume will contain from 100 to 350 pages, 
and will be issued in paper covers. Crown 8vo, at Sixpence net. 

4. Clearness of Type. The type will be a very legible one. ^ . ^ 

5. Simplicity. There will be no editorial matter except a short biographical and biblio- 
graphical note by Mr. Sidney Lee at the beginning of each volume. 

Where it is possible, each separate book will be issued in one volume,^ but the longer ones 
must be divided into several volumes. The volumes may also be obtained in cloth at One 
Shilling net, and where a single book is issued in several Sixpenny volumes it may be obtained 
in cloth in a double or treble volume. Thus Gil Blas may be bought in two Sixpenny 
volumes, or in one cloth volume at is. 6d. net, and Shakbspbare will be given in ten Sixpenny 
volames, or in five cloth volumes at is. 6d. each. 

The Library will be issued at regular intervals after the publication of the first six books, all 
of which will be published together.^ Due notice will be given of succeeding issues. The order 
of publication will be arranged to give as much variety of subject as possible, and the volumes 
composing the complete works of an author will be issued at convenient intervals. 

The early Books are in the Press. 



